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He was a farmer—he owned 
a fine barn with swinging doors, 
but he wasn’t satisfied with the 
latch —it caused him much 
trouble. 















““There Are 
Locks 
That Make 
Us Happy!” 














One day he drove his car to 
town, went to a good Hard- 
ware store and returned with a 
new 


NATIONAL 


Swinging Barn Door Latch 


After a week's trial he went around sing- 
ing: “There are Locks that make us happy!” 


And the very reasons that make farmers 
and other barn owners happy over the new 
National Swinging Barn Door Latch are the 
very reasons that sell them. 


The user can readily adjust this latch for 
doors which vary in thickness. It is adapta- 
ble for all doors from 3% in. up to 2% in. 
That’s convenience. 


The National Latch is so constructed that 
when the barn door swings back against the 
building, the handle will not be flattened, 
That’s what makes it practical. 


Should the swinging doors ever sag, this 
latch will lock just the same, as the strike is 
made with a very large opening and the 
large sherardized bolt is made with a round- 
ing face, which works easily on the roller 


National Mfg. Co. a 
Sterling, Iil. WV | 


shaped edge of the strike. That’s mighty 
pleasing. 

The New National is made expressly for 
barn doors that swing. Made entirely of 
steel and fitted with an unbreakable brass 
spring which cannot rust. 


That’s real lasting construction. 


Each National Barn Door Latch comes 
packed “The National way”#in a neat indi- 
vidual box, complete with screws and a 
Catch (see cut) to hold the door open, That 
means time saved in waiting on customers. 


We supply the Dealer direct—That means 
that you can save more money and make 
more money when you handle National 
Builders’ Hardware. 


Send for Fully Illustrated Catalog and 
Convenient Order Blanks. 





LATCH CATCHES IN 
SLOT HOLDS DOOR 
OPEN, i 
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Kink$! More KinkS!! and More Kink$ 
From a Store Where “The Idea’s the Thing” 


A perfected system of shelving that protects goods— 
Stock drawers in show cases utilize space— Simple 
corner receptacles for waste paper—Unique little rack 
for showing engravers’ tools — Special drawer for 
squares solves problem—Plate glass case for display- 
ing string samples 
By L. B. ROBBINS 


ECENTLY “The Man Behind the Counter” 
R stated something to the effect that the store 
without a “kink” was more or less of a back 
number. In that case, The Belcher & Loomis Hard- 
ware Co. of Providence, R. I., is about three jumps 
ahead and still going strong. 
It is a store of kinks. 
In fact, it is the kinkiest place I ever poked into, 
and, what is better still, 


sible. There are too many, but in my trip through 
the store a few of them actually forced themselves 
upon my attention, which deserve explanation. 
The first thing noticeable upon entering was the 
entire absence of stock exposed upon shelves. At 
first this was puzzling, but upon closer inspection the 
scheme was apparent and its simplicity and effec- 
tiveness startling. . . 
All tools, supplies and 








they are always looking for 
more and forever striving 
to reach the millennium. 


other stock capable of be- 
ing shelved were stored in 
the following way: 
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Every kink has its purpose 
and performs it or else a 
better one is substituted. 
No new method is for a 
moment allowed to remain 


because of its theory alone; 





A Perfect System of 
Shelving 
TIER of shelves, the 
length of the store 
space, 20 in. deep and 7 in. 








it has to prove it. There- 
fore there is a continual 
striving among the execu- 
tives of the establishment o 
for something better, and, 
unless that is forthcoming, 
unrest prevails among them 
as among any group of am- 
bitious men. 

On the other hand, their . 
adoption of kinks: has not 
tended to turn the store 
into a museum of freakish 
ideas. 

Instead, it is a place of nN 
extremely dignified appear- ¢ 
ance, ideas are so well dis- 
tributed and situated that 
they are in no way obtru- 
sive, and, above all, it is an 
establishment to which the 














BELOw—Shelf arrangement, showing ac- 
tion of panels 


ABOVE—Showing pin hinge and tube in 
molding 


between them _ extended 
from counter to ceiling. 
This tier was divided ver- 
tically into sections 30 in. 
wide by means of vertical 
partitions. Thus, shelf 
spaces 30 in. long by 20 in. 
deep by 7 in. high were the 
result. Protruding strips 
of molding were nailed to 
the outer edge of the ver- 
tical partitions the full 
height. Next, each space 
was supplied with a wooden 
panel to cover it. This 
panel lapped halfway over 
the edges of the top and 
bottom shelves, and fitted in 
between the two moldings 
bordering each particular 
section. Then pin hinges 

















man about to set his foot- 
steps in the paths of hardware could wisely turn 
for ideas and information so valuable to the success 
in modern trade. 

To include the entire list of labor- and time-sav- 
ing devices in these paragraphs is well-nigh impos- 


were set in the upper edges 
of the panels and the pins swung in sections of 
brass tubing, which were inserted through the 
moldings at the proper point. This swung the 
panels free from the molding and so they touched 
the bottom and top shelves, as previously stated. 
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Thus the panels always remained over the shelf 
space by gravity. A rubber button on the lower 
shelf keeps the panel from bumping noisily. Knobs 
on the outside serve to raise panels. A price list is 
inverted upon the inside of each panel and lists the 
articles in its own section. Then samples of the 
goods are arranged artistically along the outside 
of the panel presented to the customer. 

In operation, the customer selects what he desires 
from the sample. Then the clerk raises that panel 
and the one above it. The lower panel is raised its 
full height and the upper one allowed to rest upon 
it which holds it in place until the transaction is 
finished. Then both are allowed to drop in position, 
which covers the stock. This raising of the panel 
brings the price list to view right side up and the 
value of the goods contained can be instantly de- 
termined. Such a system is wonderfully effective, 
keeps goods from being handled, is clean and is 
neat. It beats any patented system I have ever 
seen, and it is the original idea of one of the mem- 
bers of the firm. 


Stock Drawers in Show Cases 


HILE there are show cases, or “silent sales- 
men” on the market with slanting glass fronts, 
the ones displayed in this store showed further evi- 
dence of original adaptions. The accompanying 
sketch will illustrate this with the addition of only 
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Section of showcase, 
showing drawer in- 
DRAWER. stallation in rear 
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a few words. A horizontal and a slanting display 
board gives sufficient room for showing goods while 
all the otherwise waste space back of these boards 
is taken up by stock drawers or boxes entirely hidden 
from the customer’s eye. Thus it is never necessary 
to strip the displays of any of their contents to 


serve a patron. 
For Waste Papers 


> pe simple little idea is the disposal of waste 
papers and rubbish in receptacles at first 
scarcely noticeable. They are good camouflage. A 
triangular-shaped box, paneled and stained the same 
color as the lower walls and fixtures, is placed in 
each aisle corner. Because of their shape they allow 
one to pass around the ends of the counters without 
interference and leave a clear passageway. 


Hidden Telephones 


HILE I was examining in this waste box the 
telephone rang at the manager’s desk directly 
behind the counter where we stood. Naturally I 
expected to see him walk down the store and around 
behind the counters, back to his desk to answer the 
call. Instead, he merely reached over the counter 
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Corners are utilized for 

waste paper receptacles, 

stained like the rest of the 
woodwork 
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and opened a little door in the side wall of the desk 
and out swung the phone. In the course of a day’s 
business the saving of steps for employees who were 
accustomed to answer that particular phone is ob- 
vious. The telephone spindle was clamped by a 
large brass hook so it would not jar out of place 
when the door was suddenly closed or opened. 


Displaying Engravers’ Tools 


* this time I had begun to believe this store was 

a live one, and that I would find many more 
valuable ideas. Incidently I was not to be disap- 
pointed. The next thing to be discovered was a 
neat little method of displaying samples of en- 
gravers’ tools. A board about 2 ft. long was fitted 
with three sections of brass track running the width 
of the board and wide enough apart to take the 
length of an engravers’ tool. Slots were sawed 
through the top of the track 4 in. wide and about 
1% in. apart. Then the samples of tools were all 
bent in little eyes at the ends of the shanks. These 
eyes were each fitted in the slots in the track and 
pinned in place by a stiff wire which passed through 
the entire length of track and eyes. Prices were 
arranged under each sample and the board then 
hung by a hole in the top in a convenient position. 
I see no reason why such a scheme could not be 
utilized to display samples of ,other tools of like 
nature. 

Special Drawer for Squares 


A= that time a carpenter came in for a steel 
square and I was treated to a real sensation. 
Carpenters’ squares are usually one of the biggest 























When a little door in the side 
wall of the desk is opened, 
out swings the telephone 
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problems to properly dispose of without taking up 
room valuable for other purposes but here, again, 
they have turned the trick. Below the counter, 
reaching the full distance from counter to floor, 
was a large drawer built after the pattern of a 
square. The short horizontal portion of the drawer 
was in proportion to the short arm of a square 
while the vertical part was built in proportion to 
the long arm. Inside were horizontal strips run- 
ning fore and aft over which were neatly laid the 
squares, their long arms hanging down into the 
vertical section. The bottom of the drawer was 
fitted with rollers which made it extremely easy to 
run in and out. Space was even gained by this 
method because the space below the horizontal sec- 
tion was filled with two or three small drawers 
holding small squares. 


For Cord and String 


Amora bugbear of the hardware business is 
the proper disposal of cord and string. This 
has been satisfactorily accomplished here by build- 
ing a case like that shown in the sketch. A glass 
case was built with two glass shelves placed midway 
between the top and bottom. The back was ar- 
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Diagram of rack for showing engravers’ tools 




















ranged to open so as to fill the case when necessary. 
I nthe front glass, a short way beneath each shelf, 
was drilled a small hole in front of each ball of 
string. On the back side of the glass close to each 
hole was fastened a little pincher made of brass 
strips, which clamped the string before it passed 
out of the hole and prevented it from being easily 
pulled from the ball and dangling down about the 
counter. The sketch illustrates this idea better 
than words. Then a sample number and price slip 
was pasted to the glass next to each hole. 

The string is thus always in plain sight, is kept 
away from dust and dirt and always presents a neat 
and businesslike appearance. Only a slight pull is 
necessary to obtain enough string for a sample, and 
this saving of waste is apparent. A similar case 
can be built of wood with only a glass front, which, 
of course, will serve the purpose equally as well. 

And so on through the store. 

Everywhere I turned was some new idea; an idea 
really worth while, and that is what the live man 
is hunting for. The day of untidy stock and “long- 
hand” methods of doing business is on its last lap 
and badly winded. 

Follow the old proverb: “See a kink, pick it up, 
and all the day you’ll have good luck.” 
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Squares are stocked in a spe- 
cial drawer. Note smaller 
drawers in the angle 
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SQUARE DRAYVE R. 


This is a cash-value story 
from the “store of kinks,”’ 
where every kink serves its 
purpose or is replaced by one 
that does, where there is a con- 
tinual striving for better meth- 
ods in store arrangement and 


stock display or storage. 


The day of untidy stock and 
‘“‘Jong-hand” methods of do- 
ing business is on its last legs. 

Why not follow the old 
proverb—“See a kink, pick it 
up, and all day long you'll 


have good luck.” 


In other words—put these 


kinks to work in your store. 
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The little plate glass case for showing samples 
of string and twine 
































Little Adventures 
in Hardware Shopping 


“Nobody Home’ vs. “Always Fificient” 


By FRANK FARRINGTON 


Get Your Garden Tools on Display Today 


den. The garden truck didn’t seem to grow 

very fast, but the weeds grew night and day. 
I hoed early and late and between time, but I couldn’t 
catch up. Then one day I saW a neighbor using a 
wheel cultivator hoe on wheels and I went in and 
asked him about it. He lent it to me. Right away 
I wanted one. It was the solution of my troubles 
and I wondered why I hadn’t found it out before— 
why the hardware man who sold me my seeds hadn’t 
brought it to my attention. 

So, when I went down town, I went to the Cen- 
tral Hardware to see about getting a wheel culti- 
vator. The Central Hardware isn’t as big a store 
as it sounds. It isn’t centrally located, either. It 
is one of those stores with a name given it by a 
proprietor who evidently was looking for something 
that would sound well whether it meant anything 
or not. 

I walked in and a young lady, fairly young at any 
rate, came forward to meet me. ‘Have you got any 
wheel cultivators?” I asked. 

“Yes, I think so,” she said. “They’re out in the 
storeroom. Mr. Johnson is out just now and I am 
all alone, so I can’t show them to you. Can you 
wait a few minutes? He’s just gone to the post 
office.” 

I was in a hurry, but I said I would wait a little. 
I waited a little and then I waited a little more, 
and I began to get restless. I walked up and down 
and I could see that the girl was anxious, too. She 
kept looking out the door and apologizing. Finally 
I said I would have to go, and after being told to 
come back, I went. 


[Le weeds were getting ahead of me in the gar- 


“The weeds were getting ahead of me” 







































Again—Ditto 


KNEW of another store where I had seen those 

cultivators in the window the year before, I 
thought. It was out of my way, but I went there. 
There again I found a woman in charge, but a 
young man was also in the store. The young man 
was the one I approached first. ‘“Let’s see your 
wheel cultivators,” I said. He looked inquiringly 
at the woman. She said, “They’re down cellar, I 
think, George.” George invited me down into a 
cellar where a little of everything was stored. First 
he forgot to turn on the light and had to go back 
and do that. Then he couldn’t find the cultivators, 
so he went back up and asked the woman. She 
didn’t know anything about them. We both went 
back up stairs. 

“Mr. Brown is in New York,” said the young man. 

“Yes,” echoed the woman, “my husband has gone 
to the city and we haven’t been having any call for 
wheel cultivators or I know he would have got them 
out. He will be back to-morrow,” she added hope- 
fully. 

Here was another store where the boss was away 
and the help were left unable to take care of the 
wheel cultivator business at a time when gardeners 
were using those things. I didn’t wonder that 
neither store was doing enough business in wheel 
cultivators to keep the help informed about them. 
Neither store had the things out where a customer 
could get at them or see them. Neither store was, 
after that business and neither store was getting it. 

It seemed as if it might be a good deal of trouble: 
for me to find a wheel cultivator if the rest of the 
hardware stores were as slow along that line as the 
two I had visited. I didn’t want to wait for a man 
to come back from the post office or from New 
York, or from anywhere else. I wanted to buy right 
away and I couldn’t see why a man who pretended 
to be an up-to-date merchant should go off for a 
little while or for a long while and leave his store 
in the hands of people who could not take care of 
the trade. 

I think a hardware dealer ought to have an under- 
study in his store who would be something more 
than a mere clerk. He ought to have someone who 
would know where the hard-to-find things are lo- 
cated and, more than that, he ought to have some- 
one who can run the business while he is away, and 
run it right. When there is only one man in the 
store who knows about things, that one man is going 
to work himself sick for lack of vacations he can’t 
afford to take, and he is going to work himself into 
a rut because he never does stick his head outside 
for a change. 

Well, that’s all right. I don’t claim to know more 
about how the dealer ought to run his store than he 
does, but I know it when I try to buy things in a 
store and there is nobody there who can sell them 
to me—even when they admit they have the goods. 

I went to store number three, “Hanson’s Hard- 
ware.” 
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“You look like you 
could push a 
big one” 











Oh, What a Difference 


[NSIDE there were three people busy, two young 

men and a girl. Each was waiting on a cus- 
tomer. When I entered, the clerk nearest me looked 
over and bowed and smiled and I knew they knew 
I was there. Pretty soon the girl was at liberty and 
came and asked me if she could show me anything. 
I made my usual request. 

“We have three kinds of wheel cultivators,’ she 
said, “and I’ll show them to you. We have one 
dandy light-weight one that is easy to use. I use 
one in our garden, so you see it must push pretty 
easy.” 

She took me to where the three kinds of cultiva- 
tors were shown on the floor. “This is the light 
one,” she said. “It may be too light for you. You 
look like you could push a big, heavy one.” 

I thought of that afterward and I know my chest 
measure increased a couple of inches and I didn’t 


This garden tool display by Edward Travers for Alexander Grant’s Sons, Syracuse, N. Y., 
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realize at the moment that I was being made to 
feel good by the old method of a little judicious 
flattery. 

“Mr. Hanson says this middle-priced one is 
cheaper in the end than the light one, and he says the 
best one to buy is the very highest priced one. It 
has more attachments and it will do more different 
things and it will last longer. You can see how 
well made it is.” 

In this very natural manner I found myself being 
led to examine the advantages of the best cultivator 
while I listened to the opinions of the young lady 
and the quoted opinions of Mr. Hanson. 

Mr. Hanson had evidently instructed his clerks 
well about wheel cultivators. I was led to ask if 
one of the young men there was Mr. Hanson. 

“Oh, no, those are our two young men. Mr. 
Hanson is in New York. But Mr. Hendricks knows 
all about the business. Why, I sometimes think we 
get along just as well when Mr. Hanson is away— 
but, of course,” she added loyally, “that is because 
Mr. Hanson has us all so well trained. He has a 
little school, he calls it, for us twice a week, when 
he tells us all about the new things in stock and 
business conditions and shows us about selling 
goods, and when a salesman comes along and takes 
his order for something, he generally has that sales- 
man tell us all about the goods, so we will be just 
as enthusiastic as Mr. Hanson himself is. Isn’t 
that a good idea?” 

It Pays to Serve 

] HAD to admit the wisdom of that plan and I 

wondered why it was that more hardware mer- 
chants don’t follow that plan of getting their selling 
force sold on each new line, instead of merely put- 
ting the goods on the shelves and leaving it to them 
to find out for themselves what and why they are, 
with the possible addition of a word of suggestion 
that the clerks get behind the goods and push them. 

I don’t need to add that I bought the best culti- 
vator, and since that time I have visited that store 
for other garden appliances and I have every time 
found that the clerk who waited on me knew what 
he was talking about, and when Mr. Hanson himself 
has been the salesman I have scarcely been more 
intelligently treated. 


took first prize in 


the local display contest last year. It also boosted business for this live hardware store 











Cashing In on Paint in Canton 


How a Hustling Hardware Store Sells to Master Painters, 
How It Follows Up Architects and Builders, Pushes Flat 
Wall Paint and Household Specialties 


By H. M. Comstock 


Canton Hardware Company, Canton, Ohio 


Canton and we are more than glad to pass 

our experience along to other readers of 
HARDWARE AGE for what it may be worth. Should 
we at any time be able to help HARDWARE AGE to 
help the other fellow we will surely be glad to do so 
as it has always been our plan to co-operate with 
others. I frankly believe that no matter how much 
a person may know he will always find someone else 
that knows as much or a little more than he does 
himself. So here are a few pages from our experi- 
ence. I hope they will help other hardware men in- 
crease their paint profits. 


W: sell a lot of paint and varnish in and near 


We sell a good many master painters in the city 
of Canton and there are several different methods 
which we use. In my estimation the best way to 
secure business from mas- 
ter painters is to call on 
them regularly, thereby 
keeping in personal touch 
with them and with the materiai tney are using and 
also learning what they expect to need or use in 
the future. By calling on them regularly you enable 
yourself to know what make of goods they are using 
and also the volume of business that they have at 
present and business they expect to get. Should 
they be using paint of other manufacture than that 
you carry in stock it puts you in a position to show 
why they should use your line. Furthermore it helps 
keep down your overhead as you are in constant 
touch with the demand of the master painter and 
you can carry a smaller stock and cut out special 
articles. By being in touch with them constantly 
you gradually become friendly. Thus you get the 
confidence of your customer and sometimes will be 
able to learn weeks ahead the location of his jobs 
and what he expects to use. In other words I be- 
lieve the very best way to secure any business re- 
gardless of whether it be from master painters or 
others is through friendship or personality, which is 
gained by having the proper desire to co-operate 
with your customer. 


How We Sell Paint to 
Master Painters. 


. 


We always plan to approach the architect or build- 
er prior to the time that the job is given to the con: 
tractor to build. By doing so we often are enabled 
to have the architect speci- 
fy our materials because he 
comes to know the line you 
handle and carry in stock. 
Furthermore he is enabled through you to learn ex- 
actly the best way to finish certain portions of the 
building for the amount of money he may desire 
to spend. An architect generally has the inside 
thoughts of the owner in his mind and is always 
anxious to learn the best and cheapest way of fin- 
ishing buildings. Therefore, if you have any good 
argument, which you should have, if you have con- 
fidence in the line of paint you are handling, by ap- 
proaching the architect at the proper time you are 
in a position to have the line of goods you handle 
specified. By doing this we might say that all is 
done that can be done and the rest is easy. 


How We Follow Up 
Architects and Builders. 
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We go after flat wall finish business chiefly on 
new houses by sending out advertising matter 
through the mail. In fact we take off a list of 
building permits at the city 
office every morning. We 
have gotten up a circular 
letter which is enclosed in 
a large envelope containing advertising matter on 
our leading line of varnishes, paints, builders’ hard- 
ware and several other articles which we are sure 
all home builders are always interested in. We send 
these out every day and in this way we reach the 
owner and get him to think about things in which he 
is already interested. For instance, put yourself 
in the place of a man who is just building a home. 
Naturally you are interested in anything that will 
make that home the best for the money spent and 
we think whether you buy from us or not you ap- 
preciate the information received which costs you 
nothing. Nine chances out of ten the customer will 
come in and get your ideas and in this way give 
you a chance to sell him what he desires in the paint 
tine. There are several reasons why we believe that 
flat wall finishes are better, especially in bedrooms. 
They are easier to keep clean, cheaper to replace 
and are very much prettier and more sanitary than 
wall paper. We believe by telling people about the 
sanitary features of flat wall finish, especially in 
soft coal towns, it will enable any dealer to sell a lot 
of flat wall finish. 


How We Push Flat 
Wall Finishes. 


We have been very successful, with practically 
very little expense to us, in pushing household 


specialties. Our method in handling this business 
has been to secure several 
How We Push House- thousand names of the mid- 


hold Specialties. dle or better class of prop- 
erty owners, who one would 
naturally think would be interested in painting. 
This is always done early in the year so as to start 
the drive as soon afvier the weather breaks up as 
possible. We have the co-operation of the manu- 
facturer and we send those names to the manufac- 
turer, who sends out “ircular letters and desirable 
information regarding interior and exterior paint- 
ing. Naturally every person receiving this attrac- 
tive reading matter who has thought of doing any 
painting in the spring will be interested and take 
the time to read the enclosures carefully. Should 
he fail to do this with the first one received, he au- 
tomatically gets another letter, which is a follow-up, 
and every time he is notified that we stock this line 
of paint. We have been very successful along this 
line and feel that it is one of the very best ways of 
securing business from householders. We know 
from past experience that besides giving us good 
results this mail advertising keeps the name of the 
firm before the public and is one of the most profit- 
able and inexpensive ways of getting business that 
we have ever utilized. 


In fact, we believe, or at least it has been our ex- 
perience, that many direct lines of advertising give 
much better results than ordinary newspaper ad- 
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vertising, because the dealer comes in contact di- 
rectly with the person wanting the material. 


We guarantee our paint to give good results and 
have never had but one issue to settle in many 
years, which was settled through the factory. We 
generally take pains to ex- 
plain to a person who is 
not accustomed to using 
paint how it should be ap- 
plied. To painters who use our paint we willingly 
guarantee it to give good results because we are 
sure that our ready mixed paint is much better than 
any lead and oil paint which the painter may mix. 
First, because ready mixed paint is absolutely uni- 
form in color. Second, because the paint is mixed in 
better oil than the painter can buy locally. We 
guarantee results because we have experimented 


We Guarantee Paint Re- 
sults Every Time. 
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Paint 
Department 
of the Canton Hard- 
ware Company 


and know that our paint will stand up, which per- 
mits the painter to guarantee the job to his cus- 
tomer. This he cannot do with lead and oil paint 
as readily, because when he puts on lead and oil 
he has got to stand back of the guarantee, whereas 
if he puts on ready mixed paint we stand back of 
the guarantee. This is a mighty good reason to 
back up the selling of ready mixed paint, and we 
thoroughly believe that if the owners realize the 
value of ready mixed paint compared with lead and 
oil paint they would use more of it. Another thing 
that might be considered is that a painter that 
mixes his own paint may or may not be competent 
to mix paint. He may get his proportions wrong 
and in doing so turn out a job that will be unsatis- 
factory, wherein ready mixed paint is sure to be 
right because it is made at the factory, where 
everything is equipped to manufacture paint. 


Erie Hardware Store Builds Paint Window with Minimum of Goods on Display 


This paint trim by the Erie Hardware Co, Erie, Pa., shows how an attractive display can be 
arranged without cluttering the space with a lot of paint cans 
































Some Answers to That Old Query— 


Frequently the editors of HARDWARE AGE are asked a simple or complicated arrangement is better? Will 
by retailers to help them solve letter-head problems. I mention all t i ; 
“How can I improve my letter-head? What should groupings?” oe ae eae or Sy ahe: Ganes 
I say on it? Would you include a picture of my They are all familiar questions, and we are glad 
store? What sort of type will look best? Do lines, to answer them. On these two pages, however, we 
which the printer calls “rules,” help? Do you think hope to anticipate some of the questions that may 
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- “How Can I Improve My Letter-head?” 


arise when you get out a new letter-head. Here are not do justice to the originals because fine en- 
reproduced letter-heads of many successful hard- gravings appear here blurred, and the beautiful 
ware concerns. Note the arrangement, the style effects achieved by colors are lost. But maybe your 
of type or lettering, the use of pictures, rules, printer will get your idea more easily if you show 
mottoes. Note that in every letter-head “paint” is him the letter-head in this bunch that you like 
mentioned somewhere. These reduced facsimiles do best. 
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The Chase of the Silver Buck 























Observations and Reflections from the Career of a Commercial Adjuster 


Part VIJI—Final Instalment 


“Getting Away with It” 


By EUGENE JOS. MEYER 


Make Your Sales-force Justify the name. 


Dead Timber 


Is an Asset Only When Confined to Fixtures 


F you, Mr. Retailer, were one of a party of 
I guests who were suddenly and collectively put 

on trial by your host to explain the disappear- 
ance of a diamond brooch, would you—knowing that 
you were innocent—object to the impartial and 
necessary search which resulted? 

Ten to one you would not only permit an examina- 
tion of your person and clothes, but the entire party 
would—with one exception—invite and demand an 
immediate vindication of their innocence. The 
party as a whole, having nothing criminal to con- 
ceal, would unhesitatingly take a stand for the 
right. 

But the solitary exception! He objects in 
vehement tones to the idea of vandal and exploring 
fingers! Such a proceeding is an outrage—and he 
will have none of it! Immediately the hesitant 
needle of suspicion swings to its natural and rea- 
sonable position! Would an innocent person take 
offense at that which is obviously fair and im- 
partial? Such a thing is possible, but not probable, 
as against the great majority of stable humans there 
are—happily—but few extremists and supersensj- 
tives. Suspicion, thus invited, is but too often con- 
firmed. 

If you, as a merchant, are guilty of no wrong- 
doing, you have nothing to conceal from your credi- 
tors, and should never make the mistake of refusing 
them full information regarding your business. 
Frankness is at all times the best policy, and par- 
ticularly so when you are seeking from a house 
unusual accommodation in the way of an extension 
on your account with them. If you take umbrage 
at the leading questions put to you by a credit man 
or his accredited representative, the adjuster, you 
deliberately invite suspicion. Not because you have 
necessarily committed any questionable act—as sus- 
picion is by no means certainty—but your refusal 
to answer his natural inquiries would constitute 
the first rift in the lute of your harmonious business 
relations, and would give him food for thought as to 
whether your business might be quite as substantial 
as he had been led to believe. 
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The Value of Frankness 


T= frank confession by a merchant of unpleas- 
ant business conditions often leads to prompt 
and co-operative assistance being rendered by the 
credit department. A merchant who is overstocked, 
or temporarily embarrassed in some other way, will 
occasionally tell his troubles frankly to a salesman 
and yet hesitate to take the matter up by corre- 
spondence with the house direct. It ig in cases of 
this kind that a salesman is in a position to defi- 
nitely help or harm a customer’s business. 

During a recent conversation held with G. G. 
Hampton, cashier of the Gothenburg National Bank, 
of Gothenburg, Neb., we both deplored the fact that 
the average salesman’s interest in a customer in- 
variably ceased with the signing of the order. Mr. 
Hampton stated that, personally, he had known of 
but one salesman who constantly and intelligently 
had the best interests of both his house and his 
customer in mind. 

The banker, while located at Alliance, Neb., had 
met this rare jewel, and observed the frank com- 
monsense way in which this salesman handled his 
trade. The trade called this salesman “Charley.” 
The clerk at the Drake Hotel called him “Mr. 
Crewdson.” As the author of “Tales of the Road’, 
he signed himself “C. N. Crewdson.” And as head 
of a large advertising business, I understand that 
he now appends an official title. He made good! 
“Off the road”, the mirage-like Mecca of all travel- 
ing men, was achieved by this salesman because he 
possessed both head and heart—and let them work. 
Not, if a you please, a house salesmanship, but a 
president’s chair! 

Frankness pays—always. Not a week goes by 
but what a large wholesale house will, through a 
customer, lose money in one way or another. It is 
therefore but natural that they should seek to 
encase all possible credit risks in the proof-armor of 
complete private and mercantile information. 

As an example of the unworthy merchant with 
whom the credit department but too often fights a 
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losing battle, I will quote—practically verbatim— 
a letter received from an attorney in whose hands I 
had placed a client’s account for collection. The 
letter follows: 


ALAS & ALACK, 


Attorneys and Counselors. 
B————_, Ill, July 24. 
Mr. E. J. Meyer. 

Dear Sir—I have yours of the 23d, en- 
closing claim of X Company versus 
Getem Once & Again, and will have to re- 
turn it as worthless at the present time. 

There were two members of the firm of 
Getem Once & Again; to my notion no 
greater crook exists than either one of 
these two. Some years ago they hauled out 
most of their stock of goods, selling it in 
a peddler’s wagon throughout the country, 
leaving empty boxes on the shelves. They 
then set fire to their store in order to col- 
lect on the insurance, but the people no- 
ticed the smoke arising from the building 
and demanded the key, which was refused. 

The crowd then broke open the door, 
found the curtains nailed down and boards 
nailed over the glass door, so that the pub- 
lic could not see in. The investigators 
found most of the boxes empty, and fuses, 
soaked in oil, strung all around through 
the room and running down into the base- 
ment to the kerosene and gasoline tanks. 
However, the citizens managed to put the 
blaze out. There was a prosecution 
for arson—but justice miscarried and the 
defendants were acquitted! 

They afterward opened up a store in the 
name of one of their wives—-Letmee Once 
—and stung a fresh bunch of creditors. J 
understand they are to wpen up again, 
which proceeding will no doubt be at the 
heavy expense of a fresh batch of gullible 
wholesale houses. 

I am making a note of this claim along 
with some others I know of, and, should 
the opportunity ever present itself, will ask 
for the claim and make an effort to collect 
it. At the present time I can hold out no 
hopes whatever. Yours truly, 

ALAS & ALACK. 


Now how’d you like to be the ice ma—, er— I 
mean credit man? There are honest men and crooks 
engaged in all pursuits, but the latter—unhappily— 
are seldom recognized until too late. Enter Hulla- 
baloo! The slippery one is chased into the open, 
tagged, and then there is a hiatus somewhere, and 
—His Nibbs goes free! 


Lettre d’Envoi! 


NCOMPATIBILITY between a merchant and his 

business is analogous to that between husband 
and wife—curable if one be not afraid to indulge 
in self-analysis. Exercise the same care in extend- 
ing credit that you did when you formerly clerked 
for that strict employer; the one who now owns the 
“160” just east of town. 

Learn to say NO!—to over-ambitious salesmen, 
especially when the bank is making no loans. 

Make your sales force justify itself; dead timber 
is an asset—when confined to “fixtures” only. 

Keep a clean, inviting store; man’s distaste for 
housecleaning is natural and instinctive—but cur- 
able. Be game! 

Work! Work all the time! Work your mind as 
well as your hands. You may be a musician, but 
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CREDIT Have courage, my boy, to say 
ent a . say 
DEPARTMENT “No” sometimes 
“SPECIAL” 
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you really have not the time to practise the “Mail- 
Order Dirge”—during business hours. 
As Mr. Kipling did not say: 
“Oh—the road to Mandalay!” 
’Twas the ancient dreamers way— 
And all right—when life flowed smoothly, 
Like a song; 
But the Call to-day is Work!— 
Yep; you’ve got to—like a turk— 
Or neighbor Smi-h will put you in— 
Dead Wrong! 
Oh—the sunset’s are enough, 
But merchant friend be up to snuff— 
And fight your business problems 
To a stand; 
“Where the golden fishes play,” 
Belongs to dreams—and yesterday— 
If there’s loitering on the path 
You’ll have a hand! 
Think! Hustle! Think some more! 











Against Trade Acceptances 


West Plains, Mo., Feb. 28, 1919. 
Editor Hardware Age. 


E wish to endorse the article of 

“Sholto Daw” on the trade acceptance, 
in a recent issue of Hardware Age, relating 
to the retail hardware dealer. 


We would advise the bankers and jobbers 
to educate the farmers to give trade ac- 
ceptances (which they may be able to do 
in 20 or 25 years) before they try and cram 
this system down the throats of the retail 
dealers. They seem to forget that it is the 
thousands of poor, honest (but sometimes 
slow) retail dealers who have put them on 
the map, and it is through them only that 
they can get their products before the peo- 
ple. Retailers are entitled to some consid- 
eration. We would like to hear especially 
from the retail trade on this. Yours very 
truly, 

AID HARDWARE COMPANY, 
C. T. AID, President. 























“Strictly. Business” 


New Economic Forces and the Dealer 


VII—Customer Service (Continued) 


By HORACE HOLLEY 


truer economic service than either the co- 

operative store or the manufacturer's store, 
but it can likewise develop so as to assume and offer 
the same advantages now exploited by the chain 
store. 

Let us all realize that names merely limit defini- 
tions without limiting activities. There is no real 
reason why independent storés should not connect up 
in series—like batteries—and still keep open each 
one in its local circuit. Certainly an intelligent co- 
ordination of the buying function would not take 
away its independence from the least and smallest 
concern. On the contrary, it would effect an inde- 
pendence of fact and not merely of name provided 
that such co-ordination served true economic ends 
in a truly economic way. The co-ordination of inde- 
pendent stores would also insure better customer 
service than chain stores in which the element of 
personal initiative must necessarily be less effective. 

The co-operative store would seem to offer the 
very acme of customer service, since it is a store 
both founded and controlled by the customers them- 
selves. As regards price alone, the ideal co-operative 
store would probably offer more advantages than 
independent stores in the same field. However, in 
the long run—except in the simplest natural prod- 
ucts—the determining factor in customer service is 
not price, but information, discrimination and con- 
stant functional development. None of these ele- 


Ne only can the independent store render a 











At its best the independent 

store is conducted by a man 

who unites in his task the 

exact experience of the engi- 

neer and the enthusiasm of 
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ments can be produced so economically and thor- 
oughly as by the independent store. 

Indeed, the very significance and possibility of 
the independent store derives from the one fact of 
its independence. 

At its best, an independent store is conducted by 
a man who unites in his task the exact experience of 
the engineer with the productive enthusiasm of the 
artist. 

Can this service be taken away without tremen- 
dous economic loss? 

Can this service, still but occasional and ele- 
mentary, be restrained from proving itself an in- 
fluential, carefully considered profession? 


In the days of trade, pure and simple (and more 
simple than pure), the producer, distributor and 
the consumer were combined in the same person. 
Two men merely swapped products. The basis of 
exchange was partly desire or necessity, partly a 
“knack at a trade.” And such transactions simply 
cannot consider honesty, because they refer to no 
unvarying standard of value. 


Money came as their standard. But the old in- 
stincts remained, with the result that dishonesty 
was long rather admired than condemned. And dur- 
ing this period, the real significance of capital and 
profit also was hidden. In fact, we are just emerg- 
ing into the age when money will be a very good 
servant and not a very bad master. 


A Paint Window Suggestion that Will Stop Traffic—By H. D. Sterling 


This window display will put pep in even the dead ones. 
background is of wall or beaver board, with a big splotch of paint in the 


it stopping power. 
center. This splotch can be red, green or yellow, to 


your main show card. All the ‘little splashes represent dollar marks. 


It sure is a mussy display that is what gives 


It makes a dandy location for 


suit your fancy. 
A few one-dollar bills stuck 


around indiscriminately might attract even more attention 
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Corbin Office Girls’ Banquet 


HE girls of P. & F. Corbin’s office in New Britain, 
T Conn., held their annual banquet, March 17, at 
the Heublein Hotel, in Hartford, the rathskeller having 
been set aside for their use for the evening. _ 

Following the dinner, there was a vaudeville enter- 
tainment, Corbin girls forming the talent. Dancing 
ended the evening, the car leaving at 11:15 for the 
return to New Britain. It was from all aspects the 
most successful affair of the kind the Corbin office 
girls have planned. 

Miss Edna Miller, the manager’s secretary, was the 
chairman of the committee. Miss Marie F. O’Dell acted 
as treasurer. Mrs. Zoe L. Culver, Miss Esther Wall 
and Miss Lillian Pfeiffer cared for the decorations and 
provided the special features. The entertainment com- 
mittee, which formed the vaudeville artists as_ well 
as directed the performance, was composed of Misses 
Rose Weinberg, Adelaide Tew, Gladys Hale, Mary 
Egan, Ruth Johnson, Ruby Johnson, Claire Cashen, 
Alice Wigglesworth and Elsie Casperson. A special 
number was contributed by Misses Miller and O’Dell, 
who added some fantastic touches to the office history 
in true over-the-back-fence-gossip style. 


Babcox Now Sales Manager 


| line with their established policy of expanding the 
distribution of Stronghold tires and tubes, the Rub- 
ber Products Company, Barberton, Ohio, have an- 
nounced the appointment of Edward S. Babcox as 
sales manager. Mr. Babcox brings a wide experience 
to his new post. For the past six years he has been 
advertising manager of the Firestone Tire & Rubber 
Company, and before that was connected in sales and 
advertising activities with the Burroughs Adding Ma- 
chine Company and other nationally known organiza- 
tions. He recently retired as president of the Audit 
Bureau of Circulations, and also as vice-president of 
the Association of National Advertisers. 


Nell with Lea-Courtenay 


APT. A. C. Nell, Construction Division, U. S. A., 

who, for the period of the war has been in charge 
of the purchase of power and mechanical equipment in 
the Construction Division, has been released from ac- 
tive duty in the army, and has been appointed Chicago 
district manager for the Lea-Courtenay Co. and the 
Schutte & Koerting Co. Mr. Nell was formerly con- 
nected with the Allis-Chalmers Mfg. Co. The Chicago 
offices are at 1466 Conway Building. 


Snyder with Hilo 


E W. SNYDER, for many years with J. B. Sipe & 
e Co., is now with the Hilo Varnish Corporation. 
He will make his headquarters in Pittsburgh and serve 
the trade in western: Pennsylvania, eastern Ohio and 
northern West Virginia. Mr. Snyder is well and favor- 
ably known to both the manufacturing and dealer trade 
in this territory. 


Sharples Expert Off to Europe 


ITH the full realization of the opportunities for 

world trade, the Sharples Separator Company 
has arranged for Frank A. Doyle to represent this com- 
pany in a general way in Europe and Mr. and Mrs. 
Doyle sailed for Europe, March 10. Mr. Doyle has had 
a great deal of experience in the separator business, 
and during the past two years has been manager of 
the factory machine department of the Sharples Sep- 
arator Company at West Chester, Pa. His excellent 
record has warranted this recognition and the entire 
trade will be interested in Mr. Doyle’s experiences in 
England, France, Italy, Russia and other European 
countries. 


61 


Gen. Guy E. Tripp Decorated 


ENERAL TRIPP was recently decorated with the 
United States Government distinguished war serv- 
ice medal, which was awarded him for his excellent 
work in systematizing methods and practice, resulting 
in the hearty co-operation of 
industries producing  ord- 
nance material for the army. 
Mr. Tripp’s army career has 
been marked by a series of 
successes. Entering the army 
with the rank of colonel, as 
chief of the Production Divi- 
sion of the Ordnance Depart- 
ment, he was later promoted 
to the rank of brigadier gen- 
eral as assistant chief of 
ordnance. General Tripp 
has proven himself to be a 
man of wonderful executive 
and organization ability. It 
was he who conceived the 
idea that production work of 
the Ordnance Department 
should be handled from dif- 
ferent points throughout the 
United States instead of 
through one big head in 
Washington. This scheme 
worked out to _ perfection, 
and was the means of speedy and efficient production. 
It is to men like Tripp that our country is indebted 
for the great part they played in assisting in the 
speedy and victorious end of the world war. 

Before going into service Gen. Guy E. Tripp was 
president of the board of directors of the Westinghouse 
Electric and Manufacturing Company, to which posi- 
tion he returned after the signing of the armistice 
and the cessation of hostilities. 





























Gen. Guy E. Tripp 


North Jersey Association Meets 


HE annual “dinner meeting” of the North Jersey 
Hardware and Supply Association was held at the 
Jersey City Club, Jersey City, March 18. The only 
business transacted was the election of four new mem- 
bers. There was no formal speaking, the meeting 
being given over to a “joy-fest” which was encouraged 
by first-class cabaret. 
‘The next meeting of the North Jersey Association 
will be held the evening of April 8 in the Down Town 
Club, Newark. 


New Branch in Havana 


ILLIAM A. GRAHAM, head of J. H. Graham & 

Co., New York, left for Havana, Cuba, March 21, 
on a business trip. He will join Joseph Lopez, his 
Cuban sales representative there, and jointly they will 
look over the situation and establish a branch office, of 
which Mr. Lopez will be the manager. 

The trade in Cuba and Porto Rico will be served 
from this permanent headquarters, and there will be a 
full line of samples and catalogs carried for furnish- 
ing complete information regarding the many lines 
made by different manufacturers represented by this 
house. Trade in these islands has long been canvassed 
for John H. Graham & Co. by a representative there. 

If Mr. Graham can conclude his business in Havana 
soon enough he will go from there to New Orleans for 
~ — convention of jobbers and manufacturers 

pril 8. 


Malone with Hudson 


J H. MALONE, advertising director of the Chilton 
}e publications, Philadelphia, has resigned to become 
vice-president and general manager of the William F. 
Hudson enterprises, Philadelphia-Hudson Motor Spe- 
cialties Co., Hudson Motor Axle Co., Precision & Thread 
Grinder Mfg. Co., Hudson Peck Machine Products Com- 
pany. 


Washers Delivered by Airplane 


|g tg time you need something in a big hurry just 
say, “Send it by airplane delivery, please. I need it 
right away.” Naturally, such service will come high, 
but it will also come quickly, as was demonstrated 
when Lieut. Ralph C. Diggins, recently returned from 
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the air service in France, delivered two Federal wash- 
ing machines from the Loop, Chicago, one to the home 
of Rufus C. Dawes, in Evanston, and the other to the 
South Shore Country Club. . 

The demonstration was for the purpose of showing 
the commercial possibilities of the airplane. A few 
minutes before 1 P. M. a truck delivered a washing 
machine at Grant Park. A few minutes later Lieuten- 
ant Diggins had it stored in the cockpit of his plane, 
roped in, and was off for the Dawes home, thirteen 
miles away. He made it in about twenty minutes, and 
returned and was ready to start on his eleven-mile 
flight to deliver another Federal washer billed to 
Everett C. Brown, president of the South Shore Country 
Club. The machines weighed about 265 lb. each. 


Wales Back in Detroit 


T. E. A. WALES, formerly chief of production, 
L Motor Division, Quartermaster Corps, Cleveland, 
Ohio, has re-entered the employ of the Raybestos Com- 
pany of Bridgeport, Conn. Prior to enlisting in the 
United States Government service Lieutenant Wales 
was representing the Raybestos Company in charge of 
its Detroit office and will resume this position, making 
his headquarters 1713 Dime National Bank Building, 
Detroit. 


Handling Export Business 


Tr Allied Industries Corporation, of which A. I. 
DuPont is president, announce the taking over of 
the business and agency lines formerly handled and 
controlled by the Star P. & V. Corporation of 106 
Fulton Street, New York. Among the lines thus known 
and involved in this transfer of interests are the Gary 
truck, Fruehauf trailers, Esta water auxiliators and 
Federal tires for certain markets. The Allied Indus- 
tries Corporation are specializing manufacturers’ agents 
in automotive lines and are now completing these lines 
and arrangements with manufacturers who desire high 
class representation abroad. Branch houses have al- 
ready been established in the following markets: Lon- 
don, Paris, Manila, Buenos Aires, Rio de Janeiro, 
Santos, Sao Paulo, Demerara, Trinidad, Surinam. 


Personal and Otherwise 


The Newark Stamping & Foundry Co., Newark, Ohio, 
has purchased the foundry equipment, patents and 
good will of the May, Fieberger Co. of Akron, Oh‘o. 
The company manufactures hot air furnaces and the 
equipment in the Akron plant will be removed to New- 
ark at an early date. 

The Safe Cabinet Co., Marietta, Ohio, has established 
a branch office in Wellington, New Zealand. W. M. 
Early, an importer in Wellington, will have charge of 
this branch office. 

H. A. Christmann has been appointed purchasing 
agent of the Monitor Stove Co., Cincinnati, Ohio. 

The Clover Mfg. Co., Norwalk, Conn., announces that 
it has just opened a branch at 559 Howard Street, 
San Francisco, Cal., where a carload of Clover Com- 
pound has been placed in stock, and from which place 
shipments will in future be made to all points west of 
the Rocky Mountains. 


Brief Notes of the Trade 


The Worcester Steel Products Company of Worces- 
ter, Mass., a $75,000 corporation, has been granted a 
Massachusetts charter to manufacture taps and dies. 
The incorporators are Arthur L. Lewis, Maurice F. 
Reidy and Philip F. Coe, all of Worcester. 

The Caldwell Tool Company of Springfield, a corpora- 
tion of $25,000 capital, has been granted a Massachu- 
setts charter to manufacture tools. The incorporators 
are H. F. Small, E. C. Taylor and E. Olive Munson, all 
of Springfield. 

At the annual stockholders’ meeting of the Greenfield 
Tap & Die Corporation the following officers were 
elected: F. O. Wells, president; F. H. Payne, first 
vice-president; Kingman Brewster, second vice-presi- 
dent; J. T. Seller, secretary; L. M. Lamb, controller; 
Frank A. Yeaw, treasurer. 

Royal G. Whiting, who is connected with the Samson 
Cordage Works, has applied for membership to the Bos- 
ton Chamber of Commerce. 

Loss estimated at $1,500 was caused by a recent fire 
in the building at 89 Pearl Street, Boston, occupied by 


. 
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Horace A. Whittemore & Company, dealer in fishing 
tackle and skates. 

The Excelsior Hardware Company, of Stamford, 
Conn., has increased its capital stock from $25,000 to 
$200,000, and the Waterbury Tool Company, of Water- 
bury, Conn., from $50,000 to $100,000. 


The Tipp Whip Company, of Tippecanoe, Ohio, has 
been absorbed by the United States Whip Company of 
Westfield, Mass., thus centering practically all of the 
whip industry of the world in the latter town. 


Captain R. K. Flanagan, a well-known Hercules 
Spark Plug salesman before the war, and who did his 
bit in the Ordnance Department, Washington, has ac- 
cepted a position with Walden-Worcester, Inc., and is 
traveling out of the San Francisco office in the inter- 
ests of this well-known concern. : 


The Western Carburetor Co., Alma, Mich., capitalized 
at $120,000, will resume operations within a few weeks. 
The company is being reorganized under the direction 
of J. L. Eggleston, Champaign, IIll., while Henry Pres- 
cott, Indianapolis, Ind., will be sales manager and su- 
perintendent. 

The Silvex Co., South Bethlehem, Pa., manufacturer 
of spark plugs, has resumed operations at its plant on 
a pre-war basis. During the war period about 90 per 
cent of production, totaling 18,000 spark plugs per day, 
was used for Government service, including special 
plugs for airplane motors. 

The Burdick Tire & Rubber Co. is erecting factory 
buildings at Noblesville, Ind. One building is complete 
and four others are to be constructed during the spring 
and summer. ‘ 

The Service Auto Equipment Co., Wheeling, W. Va., 
has been incorporated with a capital of $50.000 by W. 
J. Anawalt, H. L. Eckert and Henry S. Shaefer, to 
manufacture and repair auto parts and specialties. 

The Janesville Products Co., Janesville, Wis., manu- 
facturing automobile specialties, has awarded contracts 
for the erection of a two-story brick addition, 40 x 85 
ft., costing about $18,000. 

The Waterbury Motor Co., Waterbury, Conn., has 
been incorporated with a capital of $25.000 by James 
R. and Patrick J. Lawlor and Humbert E. Mangini, to 
manufacture auto parts, supplies. etc. 

The Polson Mfg. Co., Main Street and Lafayette 
Avenue, Buffalo, N. Y., manufacturer of automobile 
tops and accessories, will add to its factory. 


The Kelly-Springfield Tire Co., 200 West Fifty- 
seventh Street, New York, is arranging for an increase 
in its capital from $5,029 900 to $10,000,000. The com- 
pany operates plants at Akron and Wooster, Ohio, and 
Buffalo, N. Y. Van H. Cartmell is president. 

The Grinnell Co., New York, has been incorporated 
in Delaware with a cap'tal of $100,000 by Francis T. 
Sargent, George F. Bently, New York, and Vernon C. 
Ryder, Brooklyn, to manufacture fire extinguishers and 
fire-protecting apparatus. 

F. H. Butts, of Butts & Ordway Company, Boston,. 
is back on the job after several weeks of golf in the 
South. “Cap” Ashton, who has been actively connected 
with the motor accessory tradé of Boston for many 
years has become associated with Butts & Ordway 
Company, Boston. Formerly Mr. Ashton was connected 
with Post & Lester and the Motor Car Equipment Com- 
pany. 

Karl W. Ostrom, of the Harbor Machine Company, 
makers of tools and dies, 183 High Street, Boston, has 
applied for membership at the Chamber of Commerce 
that city. His sponsors are F. Alexander Chandler and 
D. Fletcher Barber. 


The annual report of the American Hardware Cor- 
poration of New Britain, Conn., shows net earnings of 
$1,324,380 as compared with $1,366,093 in 1917. Its 
surplus account on Jan. 1, last, was $2,965,962, as 
against $2,828.582 on Jan. 1, 1918. The surplus at the 
beginning of this year undoubtedly would have been a 
great deal larger were it not for the fact that large 
sums were expended in 1918 for construction. 

The “Hill Plant” of the New England Westinghouse 
Company will not be affected by the closing orders for 
the company, as it will be turned back to the J. Stevens 
Arms Company. The plant employs 600 men. 

The Elm City Brass Company, engaged for years at 
Plainville, Conn., in the manufacture of brass articles, 
has temporarily closed its plant because of difficulty in 
securing raw material. It is intended to resume opera- 


tions as soon as business conditions become normal. 
The Colt Patent Firearms Manufacturing Company 

of Hartford will soon begin the manufacture of adding 

A contract was signed last week by J. B. 


machines. 
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deBeltrand of East Orange, N. J., president of the 
Federal Adding Machine Company, and Col. William C. 
Skinner, president of the Colt Company, whereby a 
portion of the arms plant will manufacture 50,000 
adding machines. The contract involves $1,500,000. 


““Annual”’ of Pioneer Club 


HE pioneer club of E. C. Atkins & Co., saw manu- 

facturers, held its annual banquet and smoker at 
the Spencer House in Indianapolis recently. The club 
was founded in 1906 by 62 employees who had been 
with the company 20 years or more. The organization 
now includes 152 members with periods of service rang- 
ing from 20 to 49 years. 


Tire Salesmen Back in Business 


ITH the end of the war old employees of the 
Pennsylvania Rubber Company are returning to 
their former places. 

Lieut. George Blair, formerly manager of the Phila- 
delphia branch, but for the past eighteen months in 
the Naval Aviation Service, is back at the Philadelphia 
branch again and is assuming the duties of manager 
of that branch. 

P. F. Armitage, who for the last year has been sec- 
ond machinist’s mate in the Naval Revenue Force, re- 
turns to take up the northeastern Pennsylvania terri- 
tory, for the Pennsylvania Rubber Company, working 
at the Philadelphia branch. 

Milton H. Batz, who for eight years has been a rep- 
resentative of the Pennsylvania Rubber Company, but 
for the past eight months has been in the service, be- 
ing discharged as first class sergeant, is now back on 
his territory in western New York State. 

William E. Littell, who for the past six months has 
been with the Motor Instruction Division, is now back 
with the Pennsylvania Rubber Company, calling on the 
trade in central Pennsylvania. 


Pittsburgh Retailers Meet 


TT regular monthly meeting of the Pittsburgh 
Retail Hardware Dealers’ Association was held 
in the Hotel Chatham in that city on Friday evening, 
Feb. 28. There was a larger attendance than for sev- 
eral months, the very unique notice of the meeting 
sent out by President Lou Heckler no doubt being 
largely responsible for the larger attendance, and in 
addition the members of the Pittsburgh association 
are taking more interest in it and promise to do some 
big things this year in the way of increasing the mem- 
bership and in other directions. 

It seems almost certain now that the next annual 
meeting of the National Retail Hardware Dealers’ 
Association will be held in Pittsburgh in June this 
year, and Secretary Scarborough of the Pittsburgh 
association is enlisting the help of the Pittsburgh 
Chamber of Commerce and other bodies to help land 
the convention in Pittsburgh this year, and when Pitts- 
burgh starts out to get a convention, it usually meets 
with success. Members of the national association 
would better start now to make their plans to go to 
Pittsburgh in June for this important convention. 

George B. Sprowls, recently elected president of 
the Pittsburgh and Atlantic Seaboard Association, was 
present at the Pittsburgh association meeting and 
spoke on “Association Work.” D. M. Buck, metal- 
lurgical engineer of the American Sheet & Tin Plate 
Company, was also present and spoke on “The Manu- 
facture of Tin Plate.” His talk on the various 
processes of making tin plate was most interesting, 
and was illustrated with lantern slides. 


Philadelphia Dealers Banquet 


HE Philadelphia Hardware Association, Philadelphia, 

Pa., held its annual banquet and dance Monday 
evening, March 3, in Lu Lu Temple. At 8 o’clock, to 
the melodious music of Barrett’s famous jazz band, 
Ernest Trigg, president of the Philadelphia Chamber 
of Commerce, and Roy F. Soule, editor of HARDWARE 
AGE, led the grand march to the banquet hall, which 
was beautifully decorated for the occasion. After a 
few words of welcome from President Sommer, Rev. 
John G. Wilson was called upon to deliver the invocation. 
Directly after dinner, Mr. Trigg, toastmaster for the 
evening, introduced the following speakers: R. Sommer, 
president of the Philadelphia Association; Rev. John G. 
Wilson, Joseph McLaughlin, Director of Supplies for 
Philadelphia, and Roy F. Soule. The program wound 
up with a dance which lasted into the wee hours of the 
morning, 
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Obituary 


HE news of the death of Rev. John R. Davies, D.D., 

of Philadelphia, will be received with deep sorrow 
by his many friends in the hardware field. Dr. Davies, 
who succumbed to an attack of asthma on the morning 
of March 15, has been a speaker at the National hard- 
ware conventions at Atlantic City for many years. He 
was one of those rare, forceful, sincere, sterling char- 
acters, who with the force of his convictions, and the 
impelling power of his oratory, always had a message 
for business men that was inspirational and brought 
quick resolves to do those things that were most con- 
structive. 

An intensely patriotic man, he naturally threw him- 
self into work of the past four years with a fervor 
that taxed his strength to the utmost, and the attack 
which so suddenly ended his life of usefulness found 
him with his powers of resistance at a low ebb. 

Dr. Davies will be long and gratefully remembered 
by thousands of hardware men who have richly bene- 
be by having heard him and by personal contact with 

im. 

ARTHUR C. LARIVIERE, vice-president of Lariviere, 
Incorporee, Montreal, Canada, and son of Fred C. Lari- 
viere, its president, died recently. He was bern Dec. 15, 
1887, and after a course at the Mont-Maint Louis Col- 
lege, he entered business. Besides his mother and 
father, he is survived by a widow and four children, 
one brother and one sister. 


Dorcus C. Bascom died at his home in Ticonderoga, 
N. Y., recently. He was 80 years of age, and for over 
40 years had been in the hardware business. 

GEORGE T. VAUGHAN died suddenly at Portsmouth, N. 
H., Mareh 5. For nearly 50 years he conducted a hard- 
ware store, retiring about 10 years ago. He was also 
interested at one time in shipping. He leaves his wife 
and one daughter, two brothers and a sister. 

WILLIAM READ, who with his father formed the origi- 
nal Boston firm of William Reed & Son, hardware and 
firearms, died at his home in Cambridge last week, age 
87. Mr. Read retired from business many years ago, 
and during the last part of his life spent most of his 
time in antiquarian and historical research. Mr. Read 
had been for several years a director of the Atlantic 
National Bank, Boston. Mrs. Read died several years 
ago, and there were no children. His only immediate 
survivor is a sister, Mrs. William B. Lambert. 


Coming Conventions 


AMERICAN HARDWARE MANUFACTURERS’ ASSOCIATION 
CONVENTION, New Orleans, La., April 8, 9, 10, 11, 1919. 
Headquarters, St. Charles Hotel. F.D. Mitchell, secre- 
tary, Woolworth Building, New York City. 


SOUTHERN HARDWARE JOBBERS’ ASSOCIATION CONVEN- 
TION, New Orleans, La., April 8, 9, 10, 11, 1919. Head- 
quarters, St. Charles Hotel. John Donnan, secretary, 
Richmond, Va. 


ARKANSAS RETAIL HARDWARE ASSOCIATION CONVEN- 
TION AND EXHIBITION, Little Rock, May 6, 7, 8, 1919. 
Headquarters, Marion Hotel. J. B. Webster, secretary, 
Southern Trust Building, Little Rock. 


LOUISIANA RETAIL HARDWARE AND IMPLEMENT ASSO- 
CIATION CONVENTION, New Orleans, La., May 12, 13, 
14, 1919. Headquarters, Grunewald Hotel. R. D. 
Nibert, secretary-treasurer, Bunkie. 


HARDWARE ASSOCIATION OF THE CAROLINAS CONVEN- 
TION, Charlotte, N. C., May 27, 28, 29, 1919. T. W. 
Dixon, secretary-treasurer, Charlotte, N. C. 


ALABAMA RETAIL HARDWARE ASSOCIATION convention 
and exhibit, Jacksonville, Fla., May 20, 21, 22, 23, 1919. 
Walter Harlan, secretary, 1426 Candler Building, At- 
lanta, Ga. 


FiLormIpA RETAIL HARDWARE ASSOCIATION convention 
and exhibit, Jacksonville, Fla., May 20, 21, 22, 23, 1919. 
Walter Harlan, secretary, 1426 Candlér Building, At- 
lanta, Ga. 

GEORGIA RETAIL HARDWARE ASSOCIATION convention 
and exhibit, Jacksonville, Fla., May 20, 21, 22, 23, 1919. 
Walter Harlan, secretary, 1426 Candler Building, At- 
lanta, Ga. 





Letters of a Sales Manager to His Men 


XII—Are We Big Enough to Realize 
Our Responsibilities > 


Why Not Apply the Motto “Make Good or Make Room” 
| to Ourselves ? ; 


This is the twelfth of a series of sales letters which, though intended primarily for traveling men, will be of 
interest to every member of the trade. They were written by the sales manager of a great hardware jobbing 
house to a corps of salesmen who in the last eight years have doubled the business of the firm. The letters are 
really short editorials which prefaced actual merchandise instructions. The author has consented to their pub- 
lication at the solicitation of HARDWARE AGE, in which they will appear in succeeding issues through the year. 


HE result of last week’s efforts of our salesmen makes possible the statement 
that every man is whole-heartedly in this fight to keep the wheels of com- 
merce running as smoothly as possible. 

No such demands have ever before been made on this company for merchan- 
dise as are being made right now and our ability to meet these demands will de- 
pend to a large extent upon the quickness with which our salesmen recognize the 
fact that they, and the way they do their work, are to be the determining factors 


in our success or failure. 

No previous record of the requirements of a community can be used as a 
buyers’ guide in specifying quantities. The buyers’ only safe gauge and guide is 
the merchants’ future buying. 

It is not reasonable that merchants are going to discover this fact by them- 
selves. 

In a large number of instances the merchant will require a lot of prodding from 


our salesmen—but prod you must, until he accepts your viewpoint. 


The salesman who will not and does not keep everlastingly at these merchants 
for these future orders, is a responsibility dodger, and it’s a matter of some satis- 
faction to me to believe that all our salesmen echo these sentiments. » 


This is no time for half-hearted souls—for bench warmers. This is no time 
for the weak-kneed. This is no time for the man who would rather make an alibi 


. 


than make good. 
This is no time for the fellow whose feelings are easily offended. 


This is a world testing time, when every man’s measure will be taken accord- 
ing to the manner in which he discharges the obligations that rest upon his 


shoulders. 
Our exact and correct numbers are being taken every day. 
On every hand we hear the words, ‘‘Make good or make room.’’ 
Why not apply this to ourselves? 


If this is done it will be to the everlasting credit of the salesmen of this com- 
pany that to make good is a big part of their creed. 
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| EDITORIAL COMMENT 








Why These Erratic 
Rope Prices ? 


N the present period of reconstruction 

every maker of prices should gauge his 
actions with more than ordinary care. 

There may be a certain kind of amusement 
in rocking the boat, but when there are a 
number of people in it who are not long- 
distance swimmers they can hardly be ex- 
pected to get a heap of amusement out of 
the water that is bound to occasionally come 
over the sides. 

Hardware prices at this time should not 
register changes that go up and down like a 
thermometer that is being carried back and 
forth between a refrigerator and a cook 
stove. 

It is hard to dig up a good reason for hard- 
ware prices acting as erratically as mining 
stocks. The bulls and the bears have a lot of 
fun running prices up and down like a toy 
monkey on a string, but we have grown to 
expect it of them just as we expect those who 
are induced into playing their game to pay 
liberally for their education. 

A rapid shifting up and then down, and 
then up again, of hardware commodities at 
this time will hardly put confidence into busi- 
ness, and business men must have confidence 
if they are to go forward and take their part 
in the problems of readjustment. 

Manila rope prices are a good example of 
this lamentable rope skipping. On Dec. 10 
the rope prices to retailers in New York were 
reduced from 33c. to 3lc. a pound. On Dec. 20 
the second shock of the ropequake brought 
these prices down from 3lc. to 22c. a pound. 
Then three weeks later, on Feb. 7, rope was 
advanced 5c. a pound to 27c. A week later, 
Feb. 13, rope prices were pried up a couple 
of cents more, and for a week the price was 
29c. The stability of this market was of but 
six days’ duration however, and on Feb. 19 
the price was shoved up to 3lc. 

Still those pulling the monkey on the string 
seemed in need of amusement, and on March 
15 the price of rope became 27c. to the retail 
trade. 

Now there may be reasons for these erratic 
prices. There may have been perfectly good 
reasons for running Manila rope prices down 
1lc. a pound in ten days in December. There 
may be a splendid assortment of reasons for 
running it up 9c. a pound in two weeks in 
February, and there may also be a good 
group of whys for a decline of 4c. by March 
15. There may be reasons, but until they are 
explained more fully by those who make rope 
prices many merchants will be justified in 


their opinion that it looks like the little toy 
monkey. 

However, business men are not keen over 
this sort of amusement at this time, and con- 
fidence, the keynote of business, cannot be 
created by such price fiddling. 

The pages of HARDWARE AGE are open 
to any one who will volunteer satisfactory 
explanations of rope prices between Dec. 10 
and March 15. 


Readjustments in Prices 


N any attempt to forecast commodity prices over 

a period of years it is essential to dissociate the 
after-war deftation from the periodic fluctuations 
that are normal to commodity markets. The defla- 
tion that must follow war-time inflation is too big a 
thing to be taken care of by a single one of the 
cyclical swings to which markets are subject. To put 
it in the concrete, in the iron and steel industry be- 
tween 1898 and 1914 there were five sharply marked 
price movements, culminating approximately in the 
following years respectively: 1899, 1902, 1907, 1909 
and 1912. To measure from trough to trough, one 
may take from 1897 or 1898 to 1914, 16 or 17 years, 
making the average length of the pendulum’s round 
trip three and one-fifth or three and two-fifths years. 
Measuring from peak to peak, from the end of 1899 
to the end of 1912, there were four dips in 13 years, 
or an average period of three and a quarter years. 

So radical and extensive has been the inflation in 
everything that it is out of the question to expect 
the entire deflation t6 occur in a fraction, say one- 
half, of a whole period of but slightly more than 
three years. Nor can anyone find good ground for 
asserting that when the movement has usually cov- 
ered a period of but little more than three years, 
there will be in this case a period of much greater 
duration. Apparently there is something in men’s 
minds or in the nature of business tending to pro- 
duce this rhythmic movement and determine in some 
rough way its duration. 

It is obvious that when war conditions have so 
greatly inflated all prices a fresh rise cannot occur 
when the war-time influence ceases. It should also 
be accepted that whatever decline in prices does 
occur at this time must not be regarded as writing 
off all the inflation that the war caused. The decline 
that is now occurring will be followed by an upturn 
and that in turn by another decline. The pendulum 
will probably make several round trips, of greater or 
less amplitude, before the last of the war-time in- 
flation has been eliminated. It is far from improb- 
able that each successive dip in the market will be 
to a lower level than the preceding. As regards iron 
and steel products, fundamental conditions have so 
changed that it is altogether unlikely that the his- 
toric low prices of the past will ever be touched 
again. If, as seems quite probable, the next few 
dips are to be to successively lower prices, it would 
follow that the first dip will not be a very extensive 
one. 

The historic low prices for iron and steel were 
made in 1897 and 1898. Some commodities reached 
their lowest points in the summer of 1897, others in 
the summer of 1898. Taking the average of all the 
low prices at 100, the low point of 1914 was in the 
neighborhood of 125, high points ranging from 150 
to 250 having been reached in various intermediate 
years. The war-time level was in the neighborhood 
of 300. To carry the sketch farther, but by no 
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means to attempt a scale drawing, we may have 
within a year a dip to 225, then a rise to 250 or 275, 
then a dip to 200, then a rise to 225 or 250, then a 
dip to 175, with a rise to 200 or 250. That might be 
the lowest dip of all. The next might be to 150 or 
it might be only to 200. It may easily be ten years 
before the last vestiges of war inflation will be 
erased from the market. 


Hardware Age 


Every 20 years or so the country has had a pro- 
longed industrial depression. Such unfortunate 
penalties of extravagance or indulgence in optimism 
cannot be entirely avoided. If another serious indus- 
trial depression of several years’ duration does come, 
it will be in that period that the last of the war-time 
inflation will disappear. Meanwhile we may look 
for several swings of the industrial pendulum. 
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Office of HARDWAGE AGE, 
New York, March 24, 1919. 


Feng ada sign for a reasonably good spring busi- 
ness is the continued m‘ld weather which so far has 
harmonized with the calendar and spring Equinox. 
There have been former periods of cold weather later in 
the season than now but favorable conditions have been 
so constant for weeks and months in this territory that 
there seems little likelihood of a check now. 

There is encouraging activity in this locality per- 
taining to such seasonable utilities as garden plows, 
spading forks, rakes, hoes, spades, cultivators, garden 
barrows and kindred lines, and retailers express them- 
selves as quite wellfsatisfied with current trade. There 
are unquestionably many winter goods to be carried 
over but w'th fine spring weather there is every en- 
couragement for profitable spring and summer output. 

There are increasing tendencies for reproducing some 
of the unnecessary styles, sizes and finishes, that were 
dropped at the request of the War Industries Board, 
some of which could well be discarded. Many of them 
serve largely to burden the stocks of distributors with- 
out appreciable gain; items that have accumulated for 
different causes but are often like barnacles on a ship’s 
bottom. Some of these are duplications in lawn mowers, 
finishes in hammers and hatchets, grades and finishes 
of some shovels, arm gages and lengths of nails, screws, 
bolts, and so through a long list familiar enough to those 
who handle the merchandise, which often increase the 
detail of transacting business. 

We are told there is less tendency now to withhold 
orders than there was a month or two ago as the idea 
of radical price reductions is not so prevalent. The re- 
cent determination to reduce prices on basic materials 
in iron and steel, including bars, billets, sheets and pig 
iron, will help to lower prices as they should be, but if 
labor costs are to remain practically as they are for the 
rest of the year there is less likelihood of pronounced 
declines in staple goods. Besides, manufacturers are 
now and long have been working on materials and sup- 
plies bought at higher prices, some of which will ‘re- 
quire months of operation to exhaust. 

As to buying by distributors the disposition is to buy- 
conservatively for actual needs and frequently, but 
there is a good volume of business in the aggregate 
offering all the time. There are some moderate declines 
as for instance, about five per cent on tackle blocks, 
stove bolts and iron rivets, 742 per cent on copper rivets 
and burs and 10 per cent on cap set screws. 

A manufacturer of leading lines of fine mechanics’ 
tools used for working wood and metals says that their 
orders on hand when the armistice was signed were 
sufficient to keep running their several factories for 
six months. During approximately two years they 
were compelled to disregard orders from their regular 
trade in order to push work work for the national Gov- 
ernment. Therefore, when orders originating in Wash- 
ington ceased for Government use, they had enough 
back orders on the books from other customers to keep 
them busy for half a year. 

This house reports that their export business which 
reaches most foreign markets is improving all the time, 
some of it coming from sections long closed to importa- 
tion from the U. S. A. 

There has been more or less apprehension as to the 


possibilities of trade demoralization because of dump- 
ing on markets of the supplies accumulated by the na- 
tional Government for the prosecution of the war. How- 
ever, this question seems to have been handled so suc- 
cessfully thus far and the goods spread over so much 
territory that anticipated harmful effects have been 
negligible. 

Collections are reported as on a good basis and very 
much better than during pre-war times. 


Hose Clamps.—William Yerdon, Fort Plain, N. Y., 
quotes as follows on Yerdon’s Improved Cast Brass 
Double Hose Bands, applicable to thin tubing hose; 
% and % in. cotton hose; % and % in. rubber hose, 
2,3 and 4 ply; on lots of one to five gross, per doz., 40c.; 
five gross and under ten gross, per doz., 38c. and ten 
gross or over, 36c. per doz. net. On % in. 4 ply rubber 
hose, the prices are respectively as follows: 40, 39 and 
38c. per doz. net according to quantities. All other sizes 
than those named, are, under one gross, 50 per cent; 
one to three gross, 50 and 5 per cent and over three 
gross 55 per cent discount from list. 


Linseed Oil.—Linseed oil, according to leading crush- 
ers, is actually scarce and the supply in this country 
small. The harbor strike has impeded spot business and 
is having a serious effect, it being almost impossible to 
handle spot orders. There are moderate quantities of 
flaxseed coming from Argentina, but very moderate, 
while the supply of ocean tonnage in deep water ships 
has decreased greatly in the last few weeks. Freight 
rates, because of the dearth of ships from Buenos Aires 
for North America, have advanced in the past two or 
three weeks about 25 per cent. 

Linseed oil, raw, city brand, in 5 or more bbl., is $1.53; 
less than 5 bbl. $1.55, and in carloads $1.50 per gal. 

State and Western oil is $1.53 in 5 or more bbl. and $1.50 
per gal. in carload lots. 

Wire Nails——Many buyers are withholding orders 
pending the outcome as to whether prices will be lower 
or not. Others having a broader outlook believe prices 
are not likely to decline until there is some decrease in 
labor costs. The consumption of nails is very light at 
present, for the same reasons that have long prevailed. 

Retailers are buying, say, ten kegs where they need 
triple that number, but with the rapidly opening sea- 
son there will be a betterment in demand, regardless of 
price. At present the nail business in this section is 
alluded to as marking time. 

Wire nails, in store, are $4.50, and delivered by the job- 
ber, $4.60 base per keg. 

Cut Nails—The production of cut nails continues 
slight. There are orders for shipment which could and 
would be placed if nails were available, but are being: 
held up until the situation clears. 

Cut nails, in store, are $6.25, and carted by the jobber, 
$6.35 base per keg. 

Naval Stores.—Turpentine is more active and the 
local demand is stronger, with spot requirements that 
cannot be readily met. The spring trade is showing 
more life, and dealers are anticipating better prices. 

Turpentine, in yard, is quoted at 7314 @74c. per gal. 

In rosin there is something like a deadlock, the result: 
of which is uncertain, with local buyers rather indiffer- 
ent at present. The late turpentine developments, 
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conferences, representatives of the steel 

industry and the members of the Industrial 
Board of the Department of Commerce have 
reached a decision upon price reductions affect- 
ing the more important of the raw materials 
and finished products. 

While formal announcement of the complete 
schedule, which will guide buying for 1919, is 
not as yet made public, it is announced that 
the reduction in part represented a cut of ap- 
proximately $7 a ton from the price now quoted 
by the steel trade on merchant bars and plates 
and structural shapes, which set the standard 
for the more important finished commodities of 
the industry, and that the new prices represent 
reductions of from 10 to 14 per cent. . 

Announcement was made that no cut had been 
made in the price of iron ore f.o.b. Lake Erie 
ports, which remains at $5.50 a ton. This de- 
cision is dependent upon what action may be 
taken later in connection with attempts which 
are being made to bring about reductions of 
freight rates on ore. Freight rate reductions 
might result in a reopening of the matter. 

It was announced officially, also, both by the 
Industrial Board and the steel men, that no de- 
cision was made concerning wage reductions. 
The Industrial Board would not consent to go 
on record as in favor of a general reduction 
policy at this time. This point played a promi- 
nent part in the debates held to-day by the 
steel men and the Government representatives, 
the steel men holding that greater reductions 
than those represented by the schedule finally 
agreed upon could not be made unless a definite 
policy leading to wage reductions were agreed 
upon. 

STATEMENT BY JUDGE GARY 


joe E. H. GARY, chairman of the Board 
of the United States Steel Corporation, made 
this statement after the first announcement of 
the reduction agreed on had been made: 

“‘We have agreed upon prices, and it is ex- 
pected that prices during 1919 will not be any 
lower. Our present intention is to make no de- 
creases in wages, except perhaps at some mills 
where there is a contract between employers 
and employees providing for a sliding scale.” 

John A. Savage, of Savage & Co.. ore produc- 
ers of Duluth, Minn., announced that ore men 
of the Great Lakes region will make a deter- 
mined effort to have freight rates on ore re- 
duced. His statement was made in the presence 
of steel men and members of the Industrial 
Board and met with their approval. 

Here are some of the new prices which repre- 
sent reductions of from 10 to 14 per cent: 


Weonterences, March 21.—After a series of 





Washington Conference Agrees on Reduction of Prices 


Per Reduction 

Gross Ton Per Ton 
ee OO on os os xcaceenes $25.00 $4.25 
Billets (four-inch)............ 38.50 5.00 
Billets (two-inch)............ 42.00 5.00 
Per 100 Lb 

 CUMON ONION 6s cn caecesneeesdcddetases $2.35 
PE tens Vek enesenccedeceuddhavedaunnne 2.65 
I GI ob iid ccccdcccccdexescacs 2.45 


‘ Reduction on bars, plates and shapes, $7 a net 
on 


It is understood that the reduction from pres- 
ent prices of slabs, which have been quoted at 
$46, was $5 a ton, making the new price $41; 
also that there was a $5 reduction agreed upon 
in the case of sheet bars, making the new price 
$42 a ton. 

It is understood the Industrial Board is pre- 
pared to guarantee that the price schedule 
adopted will be accepted by the five largest 
Government purchasing agents—the War, Navy, 
and Post Office Departments, the United States 
Shipping Board, and the Railroad Administra- 
tion. It is also understood that a representative 
of the Attorney-General’s office followed closely 
all of the negotiations and that the steel inter- 
ests received full assurance that the act'on taken 
was approved by the Department of Justice, 
thus eliminating any danger of proceedings un- 
der the Sherman law. 


OTHER CONFERENCES SOON 


THE theory on which the price schedule was 
adopted was that the Government agencies, 
by making heavy purchases of the industry, 
would readjust and stabilize the market and 
that other buyers would be forced to make their 
purchases at the same figures. 

It is expected that business activities in many 
directions will feel the effects of the decisions 
reached within a few days. 

The decision of the steel men to recognize the 
Industrial Board as a competent agency with 
which to work added to the prestige of that 
body in connection with the conferences which 
it soon is to hold with other industries. It is 
conceded that definite results will come from 
these conferences. It is the proposal of the In- 
dustrial Board to extend its efforts to reach food 
commodities and building material industries. 

The steel decisions were not reached without 
much stormy debate, which was marked even by 
admitted dissension among the steel men. Cer- 
tain of the great steel interests, among them 
the United States Stee! Corporation, it is under- 
stood, were more ready to accept heavy reduc- 
tions than were others. 








though, may serve to strengthen the rosin situation to 
some extent. 

Rosin, in yard, on the basis of 280 lb. per bbl., is $12.20, 
and D grade also $12.20 per bbl. 

Rope.—Rope transactions in this district are quiet, 
largely ow'ng to the strike among harbor workmen, and 
ship chandlers are practically at a standstill. There are 
plenty of inquiries for export and requests for samples, 
with various makers giving more attention to the pos- 
sibilities of foreign trade. However, April 1 usually 
brings a revival of interest in rope and cordage, as ves- 
sels are being overhauled, preparatory to spring and 
summer business, and the yachting season takes on new 
life. This latter feature ought to prove a greater factor 
with the war over, men returning and many smaller 
ships released for use as in peace times. If there is a 
revival of house building, this will add to the demand 
as rope ‘s used for block and tackle, scaffolding, in con- 
nection with painting, some kinds of interior elevators 
and for various other uses. Managers in this line look 
for greater permanency in prices than has prevailed 
lately, and ktelieve they will go higher; also that jobbers 
and retailers buying rope now for legit‘mate needs in 
reasonable amounts are not likely to lose, as there are 
indications of higher prices for raw Manila fiber. 


CHIC 


Office of HARDWARE AGE, 
Chicago, March 19, 1919. 


Ju. at the time this report is being written, the 
interest of the entire hardware trade in this dis- 
trict is fixed on the meeting of the Committee on Indus- 
tries, as it is expected that the report of this committee 
will have the effect of removing the feeling of uncer- 
tainty in regard to steel prices. The jobbers are ap- 


Manufacturers, they say, are working on high-priced 
hemp now. 

Rope prices are as follows: Manila rope, % in. diam. and 
larger, highest grade, is 27c.: second grade, 26c. and hard- 
ware grade, 24c. Sisal rope, % in diam. and larger. highest 
grade, is 23c., and second grade, 20c. base per Ib. Sisal, hay, 
hide and bale ropes. medium and coarse, are, first quality, 
23l6c. and second quality, 20%c. base per Ib. Sisal. tarred, 
medium lath yarn, first quality, is 23c. and second quality 
20c. per Ib. base. 

Window Glass.—There are multiplying evidences of 
new plans and specifications, which are leading to con- 
siderable figuring as to costs pertain‘ng to proposed 
construction work, but slight disposition to go ahead 
until there is more stability to the labor situation, which 
is holding up new enterprises. 

Prices are firm and there is no disposit‘on to make 
concessions, except in occasional instances where some- 
one urgently needs ready cash. Manufacturers say that 
they will not reduce prices at all, partly because they 
have concluded arrangements with their men as to the 
wage scale and also owing to high prices for raw 
materials. 

Window glass prices are as follows: Single strength A and 
B, all sizes, 77 per cent; double strength A, all sizes, 79 per 
cent, and double strength B, all sizes, 81 per cent from job- 
bers’ lists. 


AGO 


parently sitting tight and waiting for the results of 
the report. If steel prices are lowered, it is conceded 
that the prices of various commodities will also take 
a proportionate decline, but just the extent of the re- 
visions is a matter of speculation. The principal makers 
of nails and wire products still see little chance of a 
decline in their products, regardless of the committee’s 
report, and in other lines there is uncertainty. Mean- 
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while the jobbers are buying in comparatively small 
quantities, and the retailer is still buying often and in 
amounts to meet the needs of a comparatively short 
advance period, except in lines where prices are guar- 
anteed against declines. 

Reports from the retail trade indicate that the con- 
sumer is still buying his regular wants in practically 
all lines, and that the volume of business is in excess 
of that for the same period of last year. The farm 
trade is said to be exceptionally good, with a larger 
percentage of cash sales than usual. 

Jobbers report indications for an exceptionally good 
year in the sale of sporting firearms and ammunition. 
They say that manufacturers of target traps have 
already filled more trap orders this year than during 
any previous year in the first six months. They also 
point out that trap shooting was included in the train- 
ing course of many army camps, and that many trap 
shooters have been made out of boys who never before 
used a shotgun. 

There is still considerable protest against the 10 per 
cent tax on sporting goods, whereas jewelry and similar 
goods are taxed only 5 per cent. 

Local jobbers are now receiving re-orders on brood 
coops, and report a good business on all kinds of poul- 
try supplies. They also report an exceptionally good 
demand for automobile accessories, including tires and 
also garage hardware. Collections are good. 


Axes.—Axes are selling in good volume for spring 
trade, although the volume of sales is reported to be 
somewhat lighter than during the fall and early winter. 
Prices seem firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: First quality 
single bitted axes, 3-lb. to 4-lb., $14 per doz. base. 

Alarm Clocks.—There seems to be no let-up to the 
demand for alarm clocks, which has been heavy for 
more than a year past. Now, with the opening of the 
regular spring trade, this demand is increasing and 
jobbing stocks are continually kept below normal. The 
cost of manufacture has not decreased, and the manu- 
facturers say that they are still finding it difficult to 
obtain good skilled labor. Jobbers do not see any pros- 
pects for lower prices for some time to come. 


We quote from jobbers’ stocks, f.o.b. Chicago: The Amer- 
ican Alarm Clock, in less than dozen lots, $11.04 per doz. ; 
dozen lots, $10.64 per doz.; case lots of 4 doz., $10.37 per 
doz. Lookout Alarm Clocks, less than dozen lots, $13.87 
doz.; dozen lots, $13.46 per doz.; case lots of 2 doz., $13.07 
per doz. Tattoo Alarm Clocks, dozen lots, $25.50 per doz.; 
case lots of 50, $24.85 per doz. Slumber Stopper, radium 
— dozen lots, $32 per doz. Big Ben and Baby Ben, $2 
each. 


Coal Hods.—The entire season has been marked by a 
healthy demand for coal hods, and jobbers report orders 
coming in regularly. Stocks of both jobbers and re- 
tailers are reported to be comparatively low. Local 
jobbers are taking orders subject to stock on hand. 


We quote from jobbers’ stocks, f.o.b. Chicago: Japanned 
open hod, 15-in., $4.65 per doz.; 16-in., $5 per doz.; 17-in., 
$5.55 per doz.; galvanized open hod, 16-in., $7.90 per doz. ; 
17-in., $8.55 per doz.; 18-in., $9.30 per doz.; 20-in., $12.65 per 
doz.; galvanized funnel hod, 17-in., $10.55 per doz.; 18-in., 
$11.40 per doz.; japanned funnel hod, 17-in., $7 per doz. 


Babbitt Metal.—Sales of babbitt metal are about 
normal for the season, but will undoubtedly increase in 
the near future, when the farm trade opens. Lead is 
somewhat stronger on the market, but no price changes 
on babbitt metal are reported by local jobbers. 

We quote from jobbers’ stocks, f.o.b. Chicago: 
babbitt metal, in full boxes, 9c. per Ilb.; 
full boxes, 18c. per lb. 

Coil Chain.—Local jobbing prices on standard proof 
coil chain are somewhat lower this week than at last 
report. Chain is in better supply, and there is now no 
difficulty encountered in getting the small sizes, which 
have been so scarce during the past year. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
proof coil chain, % in., 10c. per lb. base. 

_Clipping Machines (Horse and Sheep).—Sales of clip- 
ping and shearing machines are growing daily and are 
now in very good volume, according to local jobbers. 
Just at present local jobbing stocks are in excellent 
condition, but wholesalers are advising dealers to place 
orders at once, as shortages usually prevail later in 
the season. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 1 ball- 
bearing horse clipper, $9.75 list each; No. 2 horse clipper, 
$14 list each; No. 8 sheep-shearing machine, $12 list each; 
No. 9, $14 list each, and New Model, $14 list each. The 
above prices carry a discount of 25 per cent with April 1st 
dating. : 

Eaves Trough and Conductor Pipe.—There is a good 
steady demand for eaves trough and gutter pipe in 
this territory, due to the fact that the open weather 
has made repair work possible at an earlier period than 
usual. Jobbers have good stocks and report deliveries 
from the manufacturers as very satisfactory. 

We quote from jobbers’ stocks, f.0.b. Chicago: 29-gage, lap 


Standard 
Revenoc brand, in 


Hardware Age 


joint eaves trough, 5-in., $5.75 per 100 ft., in crate lots; 29- 
gage conductor pipe, 3-in., $6 per 100 ft. in crate lots. 

Files.—There is a normal demand for files, and stocks 
in general seem rather low. Manufacturers are firmly 
holding prices, but there are reports of some shaving of 
prices by jobbers in various parts of the country. 

We quote from jobbers’ stocks, f.o.b. Chicago, the following 
discounts from standard lists: Nicholson files, 40-10; New 
American, 50-10; Disston, 40-10; Black Diamond, 40-7%. 

Glass, Putty and Glaziers’ Points.—The market on 
window glass is still stagnant, but the prospects for a 
good season are improving daily. It now begins to 
look like there will be more than a fair resumption of 
building activity in this section. The production of 
window glass is only about 50 per cent of normal, and 
the manufacturers report only a light volume of orders. 
Stocks in general are light. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single 
strength A, all sizes, 77 per cent off; single strength B, first 
three brackets, 77 per cent off; all sizes of double-strength 
A, 79 per cent off. ¢ 

We quote from jobbers’ stocks, f.o.b. Chicago: Putty, in 
100-lb. kits, $4.25; glaziers’ points, No. 1, No. 2 and No. 3, 
1 doz. to a package, 60c. per pkg. 

Cotton Gloves and Mittens.—The retail market on 
cotton gloves and mittens is only fair, but the jobbers 
report that the recent price reductions have served to 
stimulate buying by the retail dealer. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
7-oz. knit wrist cotton gloves, $1.65 per doz.; Standard 8-oz. 
knit wrist cotton gloves, $1.80 per doz. 

Guns and Ammunition—The gun and ammunition 
situation is practically the same as for some time past. 
One of the large manufacturers of target traps reports 
that the first six weeks of this year they have filled 
more orders for traps than in any six months since 
1914. This is especially interesting when it is remem- 
bered that as a rule target trap shipments are made 
each year after April 1. Manufacturers of ammunition 
now have missionaries in the field stimulating gun clubs 
throughout the country. The return of the soldiers 
from France is also stimulating the demand for sport- 
ing arms and ammunition. Trap shooting was part of 
the course of instruction in many army camps, and 
many men who never handled a shotgun will now be 
attracted to hunting and trap shooting. 

We quote from jobbers’ stocks, f.o.b. Chicago: Single bar- 
rel shotguns, 12-gage, 30 or 32 in. barrels with plain extrac- 
tor, $7.50 each; with automatic ejector, $7.85 each; 12-gage 
double-barrel guns, with hammer, $14.50 each; hammerless. 
$17.50 each. 

No. 22 short semi-smokeless cartridges, $5 per thousand; 
No. 32 short semi-smokeless, rim fire, $11.75 per thousand; 
No. 22 long semi-smokeless, $6 per thousand; No. 32 long 
semi-smokeless, rim fire, $13.50 per thousand. Discounts 20-5 
per cent. Peters’ target shells, smokeless, 3 drams powder, 
11% oz. shot, 1 to 10, $40 per thousand; Peters’ Referee semi- 
smokeless, 3 drams powder, 1 oz. shot, 1 to 10, $37 per thou- 
sand. Discount 20-2% plus 10 per cent. 

Galvanized Ware.—There is a fair demand for gal- 
vanized ware from retail dealers, but the amounts 
specified on the orders are such as will meet immediate 
requirements only. There is still a feeling among the 
trade in general that prices are not yet at their proper 
level. Jobbers have good stocks and are able to make 
prompt shipments. 

We quote from jobbers’ stocks, f.o.b. Chicago: Standard 
galvanized tubs, No. 0, $8 per doz.; No. 1, $10 per doz.; 
No. 2, $11 per doz.; No. 3, $13 per doz.; medium grade, 
heavy galvanized tubs, No. 100s, $15.75 per doz.; No. 200s, 
$17.50 per doz.; No. 300s, $19.50 per doz.; common galvan- 
ized pails, 8-qt., $3.15 per doz.; 10-qt., $3.50 per doz.; 12-qt.. 
$3.75 per doz.; 14-qt., $4.50 per doz.; 16-qt., $5.50 per doz 

Wood Handles.—There is a very limited supply of 
wood handles, according to reports from manufacturers 
and jobbers. Local jobbers have light stocks, and few, 
if any, retailers have any surplus of wood handles. 
Shipments from the makers show only slight improve- 
ment, and it will probably be some time before stocks 
can get back to normal. Prices are firm. 

We quote from jobbers’ stocks, f.o.b. Chicago: No. 1 hick- 
ory axe handles, $3.75 per doz.; No. 2 hickory, $3 per doz. ; 
extra quality hickory, $4.50 per doz.; No. 1 railroad pick 
handles, $4.50 per doz.; second growth hickory hatchet and 
hammer handles, 14-in., $1.50 per doz.; medium quality, 14- 
in., 85e. per doz. 

Lanterns.—Manufacturers of lanterns are now in a 
very good position to fill orders, and jobbers have very 
good stocks. The spring demand for lanterns is already 
in evidence, and there is every prospect of a heavy sell- 
ing season. 

We quote from jobbers’ stocks, f.o.b. Chicago: Competition 
lanterns, No. 0 tubular, $6 per doz.; No. 2 tubular cold blast. 
$8.65 per doz. 

Lace Leather.—There is a very fair demand for lace 
leather in the manufacturing towns, and it will not be 
long until the demand from the farming districts will 
show a material increase. Stocks are fair, and prices 
are same as at last report. 

We quote from jobbers’ stocks, f 0.b. Chicago: Rawhide lace 
leather, %-in., $1.65 per 100 ft.: %-in., $2 per 100 ft.: 
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ne a lace leather, %-in., $1.20 per 100 ft.; %-in., $1.50 per 
0 ft. 

Nuts and Bolts.—The consumer demand for nuts and 
bolts is beginning to pick up, as the farmers are get- 
ting their farm equipment in readiness for spring work. 
The demand on the mills, however, is said to be com- 
paratively light, as jobbers are buying only in such 
quantities as will meet the current demand. Local 
jobbers, at the time this report was written, were 
simply marking time while waiting for the report from 
the Industries Committee on steel prices. It is gener- 
ally conceded that a drop in steel prices will result in 
declines on nuts and bolts. 


Nails.—There is still a light consumer demand for 
nails, but local dealers are optimistic of a greater de- 
mand in a few weeks. Shipments from the mills have 
shown some improvement during the past two weeks. 
The makers declare that no price reductions are to be 
expected. 

We quote from jobbers’ stocks, f.o.b. Chicago: Common 
wire nails, $4.30 per keg base; cement coated nails, $4.20 per 
keg base. 

Roofing and Building Paper.—The demand for roofing 
and building paper is mainly for repair work, although 
there is now some new building in progress. Stocks are 
in fair condition, and conditions surrounding the market 
are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago: Certain-teed 
roofing, one-ply, $1.53 per sq.; Certain-teed roofing, two-ply, 
$2.04 per sq.; Certain-teed roofing, three-ply, $2.55 per sq. ; 
Major roofing, one-ply, $1.28 per sq.; Major roofing, two-ply, 
$1.69 per sq.; Major roofing, three-ply, $2.10 per sq.; Sentinel 
roofing, one-ply, 83c. per sq.; Sentinel roofing, two-ply,. $1.04 
per sq.; Sentinel roofing, three-ply, $1.25 per sq.; tarred felt, 
$2.60 per 100 lb.; red and gray rosin paper, $47 per ton. 

Razors and Blades.—The situation with regard to 
razors and blades has not changed materially for sev- 
eral weeks. The shortage of Gillette blades is still 
acute, but local jobbers now report an ample supply of 
Auto-Strop razors and blades. The demand for both 
razors and blades is very heavy, and sales are above 
those of any previous year. Prices are firm. 


We quote from jobbers’ stocks, f.o.b. Chicago: Full hollow 
ground, open blade razors, square point, flat rubber handles, 
$17.25 per doz.; three-quarters hollow ground, square point. 
oval rubber handles, $14.75 per doz. 

SareTy Razors.—We quote from jobbers’ stocks, f.o.b. Chi- 
cago, as follows: Gillette, $45 per doz.; Auto-Strop, $45 per 
doz.; Gem, in one doz. lots, $8.40 per doz.; 3 doz. lots, $8 
per doz.; Ever-Ready, in one doz. lots, $8.40 per doz.; 3 doz. 
lots, $8 per doz. 

BLADES. — We quote from jobbers’ stocks, f.o.b. Chicago: 
Gem, in 1 doz. sets, 7 blades to a set, $4.20 per doz. sets; 
Every-Ready, 1 card containing 1 gross blades, % doz. to a 
package, 24 packages to the card, $6.72; Giiiette, in 1 doz. 
packages, 6 blades to the package, $4.50; Gillette, 1 doz. 
packages, 12 blades to a package, $9; Auto-Strop, No. 610%. 
in doz. packages, 6 blades to a package, $4.50; Auto-Strop, 
No. 610, in doz. packages, 12 blades to a package, $9. 

Hand Toilet Clippers.—Hand toilet clippers are in 
good demand, and sales will still further increase with 
the opening of the spring farm work. Clipper plates 
recently advanced 25c. each on the list, and local jobbers 
express the belief that this will make a difference in 
toilet clipper prices. 

We quote from jobbers’ stocks, f.o.b. Chicago: Hand toilet 
clippers, Kedive, $1.55 each; Triumph, ball bearing, $2 each; 
Liberty, $2.50 each; Bay State, $3 each; Competition hair 
clippers, 85c. each. 

Rope.—Rope has met with frequent price changes 
during the past few months, and the result has been a 
falling off in buying, due to the uncertainty. The last 
decline of 4c. on manila and 2c. on sisal rope is said to 
be due to the shaving of prices by some of the smaller 
manufacturers, which was met by a radical cut on the 
part of the larger producers. It is also reported that 
the hemp market is showing a weakness, and that some 
producers of rope have been able to purchase hemp at 
a price that allowed for the recent decline. The trade in 
general seems to be of the opinion that the advances of a 
few weeks ago were overdone in an effort to stabilize 
the market, and that the declines now are due to that 
ovérpricing. Be that as it may, buying is restricted at 
this time and the market is regarded as uncertain, al- 
though it is very improbable that any further declines 
will appear at this time. 


We quote from jobbers’ stocks, f.o.b. Chicago: No. 1 manila 
rope, 27%c. per lb. base; No. 2 manila, 2644c. per lb. base; 
No. 3 manila, 24%c. per lb. base; No. 1 sisal, 23%c. per Ib.; 
No. 2 sisal, 20%c. per Ib. 


Skates.—The skate season is practically over in the 
smaller towns, but there is still a good demand in the 
cities where there are artificial ice rinks. Jobbers 
have badly broken stocks and are accepting orders sub- 
ject to stock on hand only. 


We quote from jobbers’ stocks, f.o.b. Chicago: Barney & 
Berry lever clamp No. 30, bright finish, men’s skates, 66c. 
per pair; nickel, 90c. per pair: key clamp, No. 112, nickel 

late on cast steel, $1.10 per pair; No. 122, nickel plate on 

ardened steel, $1.50 per pair; key clamp hockey, No. 612-B. 
cast steel blade, $1.25 per pair; No. 662-B, special tempered 
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steel blade, $2 per pair; women’s clamp pattern, No. 72%, 
nickel plated welded tool steel blade, $1.50 per pair; women’s 
hockey No. 772%C, $1.20 per pair; women’s half key clamp 


rocker, No. 310-B, cast steel blade, bright finish, $1.25 per 
pair; No. 372, welded tool steel blade, $2.10 per pair. 

Spark Plugs.—Manufacturers of spark plugs are 
authority for the statement that the demand was never 
better. They also report a heavy export demand. 
From all indications the coming season should be a 
banner one for spark plug sales. 


We quote from jobbers’ stocks, f.o.b. Chicago: Hercules 
Giant, lots of 1 to 50, 65c. each; lots of 50 to 100, 62%c. 
each; lots of 100 and upward, 60c. each; Hercules Junior, 


lots of 1 to 100, 40c. each; lots of 100 to 150, 37%c. each; 
lots of 150 and upwards, 35c. each. 

Sand Paper.—Retail sales of sand paper are very 
light, but there is said to be a heavy demand from 
manufacturing sources. Stocks are comparatively light, 
due to the lightness of the demand. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
No. 1 sand paper, best grade, $5.40 per ream; cheaper grade, 
$4.85 per ream. 

Solder.—Solder sales are very fair at this time, as 
there is much in the way of out-door repair work. Pig 
lead is stronger than for some time past, but this is 
offset by the weakness in tin. Local jobbers are quot- 
ing same as last week. 

We quote from jobbers’ stocks, f.o.b. Chicago: Warranted 
50-50 solder, case lots, 40c. per Ib.; No. 1 plumbers’ solder, 
case lots, 34c. per Ib. 

Skates (Roller)—The demand for roller skates is 
very heavy this spring, and bids fair to continue 
throughout the season. Jobbers are urging retailers to 
place orders at this time in order to insure having 
complete stocks when the heavy selling season is on. 
Local jobbers are heading their quotations: These prices 
include war tax, if any. 

We quote from jobbers’ stocks, f.o.b. Chicago: Either Con- 
ron or Barney & Berry roller skates, ball bearing, boys’, $1.75 
per pair; girls’, $1.90 per pair. 

Steel Sheets.—There is no very heavy demand for 
steel sheets from retailers, according to the jobbers, 
who attribute the fact to the apparent expectation on 
the part of the dealer that prices will come down. Just 
now the larger part of the sheet output is going to the 
automobile trade. 

From warehouse stocks, f.ob. Chicago: No. 10 blue an- 
nealed sheets, $5.17 per 100 lb.; No. 28 black, $6.22 per 100 
lb.; No. 28 galv., $7.57 per 100 Ib. 

Sash Weights.—Sash weights are not moving in any 
quantity at this time, but will probably be in good de- 
mand when the building season opens. Prices are com- 
paratively high, and dealers insist that they will have 
to go lower. 

We quote from jobbers’ stocks, f.o.b. Chicago: Sash 
weights, in ton lots, $44 per ton; in less than ton lots, $46 
per ton. 

Stove Pipe and Stove Boards.—There is a good de- 
mand for both stove pipe and stove boards for future 
delivery. Stocks in general were light a few weeks ago, 
and the dealers are buying in expectation of a good 
season. 


We quote from local jobbers’ stocks, f.o.b. Chicago: Stove 


pipe, 30-gage, 6 in., $14.50 per 100; 28-gage, 6 in., $17.25 
per 100; elbows, heavy corrugated, 6 in., $1.80 per doz.; 
medium, 6 in., $1.50 per doz.; common adjustable, $1.60 per 
doz. 

We quote from jobbers’ stocks. f.o.b. Chicago: Square 
crystal stove board, wood lined, 24 x 24, $11.05 per doz.: 
26 x 26, $13 per doz.: 28 x 28, $15.25 per doz.; 30 x 30, $17.15 
per doz.; 33 x 33, $20.65 per doz.; 36 x 36, $24.65 per doz. 


Square crystal stove boards, paper lined, 18 x 18, $5.90 per 
doz. ; 24 x 24, $7.15 per doz.; 26 x 26, $7.85 per doz.; 28 x 28, 
$8.75 per doz.; 30 x 30, $10.40 per doz.; 32 x 32, $12.30 per 
doz.; 35 x 35, $15.35 per doz. Prices subject to 10 per cent 
discount in case lots. 

Tacks.—Tack sales are improving with the approach 
of the spring moving season. There is no shortage ap- 
parent, and the market is practically the same as for 
some time past. 

We quote from jobbers’ stocks, f.o.b. Chicago: Upholster- 
ers’ tacks, 6 0z., 25-lb. boxes. 20c. per Ib.; bill posters’ tacks, 
6 oz., 25-lb. boxes, 19c. per Ib. ‘ 

Wheelbarrows.—There is a fair demand for wheel- 
barrows, with indications of a large volume of sales 
as soon as spring road and construction work opens up 
in force. Prices are firm, the manufacturers declaring 
that, the present cost of manufacture leaves a very scant 
profit at present market prices. 

From jobbers’ stocks, f.o.b. Chicago: No. 4 tubular bar- 
rows, all steel, $7.25 each; common tray or stave tray bar- 
rows, $2.25 each; angle lag, garden barrows, $4 each. 

Wire Products.—There has been no change in either 
the market conditions or prices in this district since 
our last report. The makers still assert that there is 
almost no possibility of lower prices on wire in the near 
future. 


We quote from jobbers’ stocks, f.o.b. Chicago: Poultry net- 
ting, galvanized before weaving, 50 per cent discount; gal- 
vanized after weaving, 45 per cent discount. 


Wire CLoTH.—We quote from jobbers’ stocks, f.o.b. Chi- 
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cago: 12-mesh black, from $2.15 to $2.25 per 100 sq. ft., base. 
This price is for sizes from 24 in. to 48 in. Sizes below 24 in. 
are 10c. per hundred higher, sizes above 48 in. are 40c. per 
hundred higher. 


Game Traps.—The following are the prices quoted to 
retailers, f.o.b. Chicago, on game traps: 


7-—Per Doz.—, No. 1% 2.48 1.98 

Victor— With Without a 2 et? i I. 
Size Chains Chains le apie 5.87 516 
Se See $1.40 $1.07 i |. 2.32 1.89 
a eee 1.65 1.23 No. 914% 3.29 2.81 


Hardware Age 


Oneida Jump— |) See er 4.48 
ee ewe $1.91 $1.46 et : reer 4.88 
a 2.25 1.69 a saree 5.78 
No. 1%. 3 36 2.69 NS ere 6.93 
DIO: Be cco 4.94 4.23 1 oR | ee 7.33 
Tn; Dissent 6.58 5.63 eS er 8.54 
Oe Saree 7.75 6.80 ES Eres 13.44 
i | ae 2.81 2.23 ey cra 10.56 
No. 914% 3.99 3.28 SE BRAS 11.39 

Per Doz Os BUR xcerecsss 15.05 

Newhouse— With OS Sear e ee 13.44 

Size Chain SS 33.75 
Serre ee $3.28 Se Seer 100 00 
ES: es eee een 3.85 eS eee 227.81 


PITTSBURGH 


Office of HARDWARE AGE, 
Pittsburgh, March 24, 1919. 


tes long expected has happened, and there has been 
a material reduction in prices of pig iron, semi- 
finished steel in the forms af slabs, billets and sheet 
bars, and also in practically all forms of finished steel 
products. The exact amount of the reduction in some 
of the lighter forms of finished steel has not yet been 
worked out, but it will probably average $7 per ton. 
To begin with, there has been a straight cut in prices 
of pig iron of $4.25 per ton. This makes the price of 
basic pig iron $25.75, Bessemer $27.95, gray forge 
$25.75, No. 2 foundry $26.75, No. 3 foundry $26.25, 
and malleable Bessemer $27.25, all per gross ton at 
Valley furnaces, the freight rate for delivery in the 
Cleveland and Pittsburgh districts being $1.40 per gross 
ton. This reduction of $4.25 in prices of all grades of 
pig iron has been discounted, and more, by offers of 
furnaces in the past two weeks to sell pig iron at a 
reduction of $5 per ton over what have been regarded 
as the official prices. Whether this reduction of $4.25 
per ton will bring about a revival in the demand for 
pig iron is a good deal of a question. It certainly 
will not until the steel works, rolling mills and foun- 
dries get a good deal more new business on their books 
than they have now, and thus permit them to melt 
more pig iron than they have been doing for three or 
four months past. 

In finished steel products, the cut in prices made at 
Washington was larger than on pig iron and semi- 
finished steel. Plates, shapes, bars, sheets of all grades 


and all tubular goods were reduced $7 per ton, while 
wire rods, plain wire, wire nails, and all other grades 
of wire were reduced only $5 per ton. This makes the 
price of merchant steel bars $2.35, plates $2.65, struc- 
tural shapes, $2.45, No. 28 black sheets $4.35, No. 28 
galvanized $5.75, No. 28 black plate $4.35, and No. 8 
and heavier blue annealed sheets $3.50, all at mill 
f.o.b. Pittsburgh. The new price on soft wire rods is 
$52, on plain wire 8c., and on wire nails $3.25, base, 
per keg, all at mill f.o.b. Pittsburgh. How much re- 
duction was made in the lighter forms of finished 
steel is not yet known at this writing, but they are 
probably on an average of $5 to $7 per ton lower. 
It is understood that all the new and lower prices, 
starting with pig iron and going right through to the 
lightest forms of finished steel products, went into effect 
on Friday, March 21, and all manufacturers started 
quoting these lower prices to the trade on that date. 
The vital question now comes up as to whether the 
reductions made in prices are large enough to stimu- 
late new buying, which for more than three months 
past has been very quiet, both jobbers and consumers 
placing orders only for small lots to cover actual needs, 
knowing that lower prices were coming, and they did 
not want to be caught with any larger stocks than 
were necessary to meet the demands of their customers. 
Offhand, the impression is pretty strong here that the 
new prices will start a revival in new buying only 
to the extent of actual needs of jobbers and consum- 
ers, and that there will not be much desire on the 
part of the trade to stock up at the lower prices. 








Current Metal Prices 


The quotations given below are for small lots, as sold 
from stores in New York City by merchants carrying stocks. 

As there are many consumers whose requirements are not 
sufficiently heavy to warrant their placing orders with manu- 
facturers for shipment in carload lots from mills, these prices 
are given for their convenience. 

On a number of articles the base price only is given, it 
being impracticable to name every size. 
Iron and Soft Steel Bars Merchant Steel 


and Shapes Bessemer Machinery ets 

Bites Per Ib. THO .oscvcccccccsescecess * 7 
Merchant Iron. base price.4.17¢ Open-hearth spring steel....8.00¢ 
Refined Iron. base price.. .4.17¢ Standard cast steel, 

Burden’s H . & bar price 


Toe calk 


-00¢ 
.00¢ 




















fron, base price.......... 6.30¢ Extra cast steel....18.00@20 
Burden’s Best bar iron, Special cast steel. .23.00@25.00¢ 
base price .....se0. tees 6.50¢ Tank Plates—Steel 
Swedish Bars, base price. .20.00¢ Per th. 
% in. and heavier......... 427¢ 
Soft Steel: Sheets 
% to 1% in., round and Blue Annealed 
BQUATE 2 occ eccvccccees 3.97¢ Per Ib 
1 to 6 in. x % in. tol No. 8 and heavier ; 
DR: ppeeneee ees baceees SOTt Mo. 10 6 ince 
1 to 6 in. x % and 5/16 No. 12 
RE Aa *- 4.07¢ No. 14 27 
Rods—% and 11/16....... 2 ee Peotone 5876 
ao ae Oe SOO 
° One pass. Wood’s 
Shapes: soft steel refined, 
Beams and channels—3 to per Ib. per lb. 
SR. 250505500 esew ens 4.07¢ Nos. 18 and 20...6.02¢ ..... 
vos. 24 6.07¢ 7.62¢ 
Angles: . - 6.12¢ 7.67¢ 
3 in. x % in. and larger. .4.07¢ * C.1TE = nonce 
3 in. x 3/16 in. and &% ‘0. 6.22¢ 7.82¢ 
i. veteuas nase h scene 4.32¢ " . | rr 
1% to 2% in. x %& in...4.32¢ No. 30 CY ee 
1% to 2% in. x 3/16 Genuine Russia as per 
in. and thicker..... 4.07¢ assortment ......... 22% @25¢ 
1 to 1% in. x 3/16 in 4.12¢ Wood’s Keystone Hammered, 18- 
1 to 1% in. x \& in... 4.17¢ 24 gage, 10¢; 26-28 gnge, 11¢ 
OE Ree 4,22¢ A 13 to 13%4¢: 
2 2 4 Serre » -4.27¢ B 11 to 11%¢ net 
KZ MH In... .cceseceece 5.07¢ Galvanized Pert. 
% x 3/32 in...... coves 5.77¢ No. 14 .... sia .6.67¢ 
4 eh El sevens 6.82¢ 
Tees: Nos. 18 and 20 6.974 
SG. yo Weer ee err 4.47¢ Nos. 22 and 24. .7.12¢ 
1% in. x 1% in. x 3/16 No. 28 . 3 .7.27¢ 
BE, 200000002 00 000nene 4.87¢ No. 27 -7.42¢ 
1% to 2% x \&% in....... 4.17¢ No. 28 . .T.57¢ 
14 to 3% x 3/16....... 4.17¢ No. 30 -- -8.07¢ 
3 ia. and larger......... 12¢ No. 28, 36 in. wide, 10¢ higher. 


Corrugated Roofing, Gal- 
vanized Per fb. 


2% in. corrugations, 10¢ per errr er errs 74 @75¢ 
100 T. over flat sheets. OP cccscvecenvocese +. 85@ 
Steel Wire Copper 
Base Price* on No. 9 gage and Lake OT Beare 18@20¢ 
coarser: Electrolytic eevescocscecs 18@20¢ 
Bright Basic .............5.50¢ Casting ........scseeeee 18@20¢ 
Annealed Soft ............5.50¢ eG 
Galvanized Asnonted area 6.25¢ Srelter and Sheer Zine 
Coppered Basic .......+e6. +25 Weste a ae 
Tinned Soft Bessemer...... 7.50¢ Sheet ie Ne 9 base, — 
*Regular extras for lighter gages. 12 
Rees Dele, tee wd Open errr re Tee rer rer 13¢ 
Wire. and Copper Tubes Lead and Solde 


Manufacturers have withdrawn 
all quotations because of unsettled 
prices of raw materials and will 
only name prices to actual buyers. 


Copper Sheets 
Sheet copper, hot rolled, 16 oz., 
23% @25%e per Ib. 
Cold rolled, 14 oz. and heavier, 
1¢ per lb. advance over hot rolled. 


Polished 20 in. wide and under, 


1¢ per sq. ft. extra; over 20 in. 
wide, 2¢ per sq. ft. extra. 
Planished copper, 1¢ per sq. ft. 
more than polished. 
Tinning, one side, 6¢ per sq. ft. 


Tin Plates 
Bright Tin 

Grade Grade 

“AAA” A”? 
Charcoal Charcoal 

14x20 14x20 

a vercese $11.65 $10.40 

TR cccocus 13.85 12.35 
6 ar 15.60 14.10 
TREX wccccce 17.35 15.85 
TEREX wcccces 19.10 17.60 

Coke—14x20 

Primes Wasters 

80 Ib. ...5eee $8.70 8.45 
90 1 eevccce 8.8 8.55 
100 Ub, .cccces 8.90 8.65 
rer 9.15 8.90 

| 10.30 10.05 
a 11.45 11.20 
IXXxX 12.60 12.35 
bs es 13.75 13.50 


Terne Plates 
8-Lb. Coating 14x20 


100 Ib. ..ccccecccccccess 8.80 
ee ecceececees covcccee 9.00 
TK cccccccccvccccccccee + 10.00 


American 
ar Lead 
Solder, 


pig lead... -;:6% @7¢ 


¢ 

Prices of solder indicated by 

private brand vary according to 
composition. 


Ba pry Metal 


Best grade, 2 Serr ¢ 
Commercial grade, per ..... 50¢ 
Antimony 
Bee viccencssecssces 10@11¢ 
Alaminum 


No. 1 aluminum (guaranteed 
over 99 per cent pure), in 


ingots for remelting (car- 

load lots), f.o.b. mill, per 

Ps creck eres nd meres 33.10¢ 
ie ff Seer 38@40¢ 


Old Metals 
There is little change in the 
general situation. Prices are lower 
and business quiet. Dealers’ buy- 
ing prices are nominally as fol- 


lows: 
Cents 


Per D. 
Copper, heavy and crucible. .13.50 
Copper, heavy and wire....12.00 
Copper, light and bottoms. ..10.50 
Brass, heavy 7.50 
Brass, light A 
Heavy machine composition .12.50 
™ 1 yellow rod brass turn- 


ngs 
No. ' red brass or compo- 


sition turnings ......... 0.00 
TAGE, BOAVG ccccccccccscce 4.25 
Tend, 008 ccoccccccccesece +. 8.50 

EE oc écrcdevereerseconses 4.50 








March 27, 1919 


Frankly, the trade looked for heavier reductions, and 
will probably be inclined to go very slow in the matter 
of new purchases until it is pretty firmly established 
that the new prices are minimum, and are going to 
hold. 

It is too early yet to forecast just what effect the 
lower prices on iron and steel products is going to have 
on hardware goods. At first glance, it would seem 
that prices on the heavier lines of hardware goods will 
probably be reduced enough to put them in line with 
the lower prices on the raw materials. This might 
mean an average reduction of 10 per cent in prices on 
some lines of heavy hardware goods, and possibly 
5 to 7% per cent reduction on the lighter lines of 
hardware goods. Manufacturers will have to study 
the new steel prices very carefully in order to find 
out just how much of a reduction in prices their own 
goods will stand. There is absolutely nothing in sight 
that would indicate higher prices on hardware goods 
in the near future, and if there is any change in the 
market it is ‘almost certain to be in the direction of 
lower values. The present volume of business in hard- 
ware is fairly heavy, and the outlook for a good spring 
trade is regarded as satisfactory. Active buying in 
garden tools of all kinds, lawn hose, sprinklers, and 
other similar goods, is now under way, and will likely 
continue for some time. On nearly all other lines of 
hardware new buying is only fairly heavy. Jobbers 
and retailers are keeping their stocks as low as possible 
until absolutely assured that prices have reached bot- 
tom. 


Axes.—The new demand for axes of all kinds is only 
fairly heavy, the trade believing that prices are likely to 
be lower in the very near future. The reduction just 
announced from Washington of $7 per ton on heavy 
finished steel products, likely means at least a slight 
reduction before long on all grades of axes. Manufac- 
turers are short of orders, and, having plenty of steel, 
are able to ship out very promptly. 

Jobbers quote about as follows, f.o.b.: 


bitted axes, f.o.b. Pittsburgh, $11 to $13 per dozen; 
bitted axes, $15 to $17 per dozen. 


First quality, single 
double 


Builders’ Hardware.—Jobbers and retailers report the 
new demand for builders’ hardware as very quiet, due 
to the dull conditions ruling in the building trades all 
over the country. It is possible, too, that prices on 
some lines of builders’ hardware may be lower in the 
near future on account of the reduction of $7 per ton 
on finished steel products made in Washington, D. C. 
last week, may possibly mean a reduction in prices to 
some extent, not only in builders’ hardware, but prob- 
ably on all materials entering into new building con- 
struction. Shipments of goods by manufacturers of 
builders’ hardware can be obtained very promptly. 


Nuts and Bolts.—At this writing it is not known 
just how much of an official reduction will be made 
in prices on nuts and bolts as a result of the cut of 
$7 a ton made in steel prices in Washington, D. C., 
last week. Some in the trade figure that prices on all 
grades of nuts and bolts will be reduced from 5 to 714% 
per cent, and some in the trade think the reduction 
may be as much as 10 per cent straight. The new 
demand for nuts and bolts for some time has been 
very slow, and only for small lots to meet actual needs. 
Until more is known as to what action the manufac- 
turers will take in regard to reducing prices we can- 
not quote actual ruling prices in this report, and 
therefore omit all quotation. 


_ Tron and Steel Bars.—The steel committee at Wash- 
ington, D. C., on March 20 made a reduction of $7 per 
ton on soft steel bars, which makes the new price 
$2.35 in large lots at mill. What action was taken 
in regard to iron bars is not known, but if the reduction 
in iron bars was the same as in steel bars the new 
price would he about $3.65 per pound at mill on common 
iron hars. Whether the lower prices on bars will 
stimulate demand is a question that only time can 
answer. None of the mills rolling iron or steel bars 
has been operating for some time to more than 50 to 
60 per cent of capacity, owing to the small amount of 
new business being placed. 

We now quote soft steel bars rolled from billets at $2.35, at 
mill, in large lots. the usual advances being charged by job- 
bers and mills for quantities less than carloads. We quote 
common iron bars at 3c. to 3.15¢c.: har iron made from selected 
scrap. 3 75c. for base sizes, and refined iron bars, 4.25c. per 
pound all in carloads. f.o.b. Pittsburgh. These prices are 
subject to extras as adopted by the American Iron Steel In- 
stitute, the usual advances being charged for small lots. 


Sheets.—A straight cut of $7 per ton has been made 
on all grades of sheets, effective from Friday, March 
21, and local mills have been quoting the lower prices 
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Quick Decline in General 
Hardware Unlikely 


UYERS of mechanics’ tools may hastily 

assume that the reductions in basic iron 
and steel material will automatically cause 
quick reductions in the prices of finished 
articles. The lower figures just made in pig 
iron, wrought iron and steel relate foremost 
exclusively to tonnage stuff such as billets, 
bars, sheets and structural shapes for build- 
ings, but even if there were a reduction of 
from $4 to $8 per ton on tool material it 
would be, say, July to September before ap- 
preciable declines could be made. Manufac- 
turers of hand tools for working wood and 
metals say their labor costs run at least 65 
per cent, and in some cases reach 75 to 90 
per cent of the finished product. A maker 
of a staple wrench, 12 in., selling for $15 
per dozen, figured that a $4 per ton decline 
in raw material late last year was equivalent 
to only 6 cents per dozen on the output. 
Then it must be remembered that many 
manufacturers have approximately six 
months’ supply of such material on hand, 
bought at prevailing high prices. 











to their trade since that date. As to whether this 
reduction of $7 per ton in sheets will cause a revival 
in the new demand, there has not yet been enough time 
to demonstrate. It is certain that the lower prices 
will bring out a good many orders for sheets that were 
being held up by both jobbers and consumers until 
it was definitely known just how much of a reduction 
would be made in prices. Is is said the new prices are 
to apply for all of 1919, but whether they will hold 
firm for the remainder of this year cannot be told at 
this time. The new demand for sheets for the past 
month has been quiet, and only for small lots to meet 
actual needs. Independent sheet mills have been 
operating at 50 to 60 per cent of capacity, and the sup- 
ply of sheet bars is ample to meet all needs. 

Effective from Friday, March 21, the base price on No. 10 
blue annealed sheets is 3.55c., the base price of No. 28, box 
annealed, one pass black sheets is 4.35c. and for No. 28 gal- 
vanized sheets is 5.70c. in carloads and larger lots f.o.b. Pitts- 
burgh or Youngstown mill. It should be noted by the trade 
that the above named prices are for carloads or larger lots, 
the usual advances for small lots being charged over the 
above prices. 


Tin Plate—A straight cut of $7 per ton, or 35c. per 
base box, has been made in the price of tin plate in 
carloads and larger lots, effective from Friday, March 
21. So far this year, practically no new contracts for 
tin plate have been made by the large consumers, such 
as the can makers and others, they having been waiting 
for the reduction in prices, which they felt sure was 
bound to come. Now that a reduction of 35c per base 
box has been made, it remains to be seen whether the 
large trade will come in and place contracts for the tin 
plate for delivery up to July 1, it being understood 
that the mills will not accept orders for delivery beyond 
that date. Prices to the large trade, effective from 
March 21, are given below, the usual advances to small 
buyers being charged. 


We quote tin plate in large lots at $7 base box, f.o.b. Pitts- 
burgh. 

New prices on terne plate. effective March 21, are as fol- 
lows: 8-lb.—200 Ib., $14.15; 8-Ilb.—I. C., $14.55; 12 Ibh—TI C., 
$16.15; 15-lb. I. C. $17.15; 20-Ib.—I. C., $18.40; 25-lb.—T. C., 
$19.65; 30-lb.—I. C.. $20.65 35-lb.—I. C., $21.65; 40-Ilb.—I. C., 
$19.65. All f.o.b. Pittsburgh. 


Wire Products.—Effective from Friday, March 21, 
prices on all grades of wire and also on wire nails 
were reduced $5 per ton, and all the mills are now 
quoting on the basis of the lower prices. It is be- 
lieved that these lower prices will stimulate demand 
for wire and wire nails to some extent, as it is known 
that stocks held by jobbers and consumers all over the 
country are verv light. The new prices on wire and 
wire nails in effect from March 21, in carloads and 
larger lots, to jobbers, are as follows: 

Wire nails. $3.25 base per keg; galvanized, 1 in. and longer, 


including large-head barb roofing nails taking an advance 
over this price of $2, and shorter than 1 in., $2.50. Bright 
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basic wire, $3.10 per 100 lb.; annealed fence wire, Nos. 6 to 9, 
$3.00; galvanized wire, $3.70; galvanized barb wire and fence 
staples, $4.10; painted barbed wire, $3.40; polished fence 
staples, $3.40; cement-coated nails, $3.15 base; these prices 
being subject to the usual advances for the smaller trade, all 
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f.o.b. Pittsburgh, freight added to point of delivery, terms 
60 days net, less 2 per cent off for cash in 10 days. Dis- 
counts on woven-wire fencing are 58 per cent off list for car- 
load lots, 57 per cent for 1000-rod lots, and 56 per cent off for 
small lots, f.ob. Pittsburgh. 


CLEVELAND 


OFFICE OF HARDWARE AGE, 
Cleveland, March 24, 1919. 

HE approach of spring is having a stimulating ef- 

fect upon the hardware trade, and most retailers 
report an improvement in business. New building work 
continues to come out in good volume in this city and 
some of this is already getting under way. Consequent- 
ly the demand for nails has improved considerably, and 
a corresponding impetus is expected to be given later to 
the call for builders’ hardware and various other build- 
ing supplies. Retailers report a good volume of sales 
in seeds, but the season is not, far enough along yet for 
garden tools to begin to mote to any appreciable ex- 
tent. 

Retailers look for a good demand for garden tools 
in the next few weeks. During 1917 the demand for 
these goods was unprecedented, owing to the numerous 
war gardens that were started during that year, and 
amateur gardeners and others were well supplied with 
the necessary implements last year, so that the 1918 
trade was light. However, a good volume of activity 
is expected in this field during the present year. 

Retailers are continuing the policy of buying goods 
in small lots as needed, but the fear of sharp price de- 
clines seems to have largely disappeared, and most re- 
tailers are adding the stocks that they need rather 
than to face the danger of losing sales because of not 
having the goods that are wanted. Manufacturers’ 
prices are being generally maintained, but retailers are 
being given the advantage of securing reduced prices 
from jobbers on various lines of which some of the 
jobbers desire to reduce their stocks. Among items on 
which prices lower than regular quotations are being 
named in some cases by jobbers are bolts and nuts, 
galvanized ware, pipe fittings and files. 


Ammunition.—Jobbers report a fair demand for 
shells. Under the ruling of the Government their pres- 
ent stocks of shells can be sold without the imposition 
of the war tax, and until these stocks are exhausted, 
retailers are able to place orders at slightly lower 
prices than will be prevailing later. This has stimu- 
lated the demand. 


Automobile Tires and Accessories.—The demand for 
tires, which has been quite good all winter, is growing, 
and retailers are replenishing their stocks. Those who 
place orders through jobbers are able to buy at lower 
prices than will prevail later, owing to the fact that 
jobbers are permitted to sell their stocks on hand 
without the imposition of the 10 per cent war tax which 
will be put on when the new shipments are received 
from manufacturers. The trade reports an active de- 
mand for storage batteries, and shipments on these 
are rather slow. The movement of spark plugs and 
various accessories is not lively but dealers look for a 
good business in these as soon as the spring weather 
opens up. 

Barbed Wire.—There is little demand for barbed 
wire, as retailers look for lower prices, and are not 


stocking up. Jobbers quote barbed wire in 80-rod 
spools, as follows: . 
4-point cattle wire, $4.36: 4-point hog wire, $4.72; American 


special 2-point hog wire, $3.34. 

Bicycles.—With the approach of spring a good de- 
mand for bicycles has sprung up and a heavy season’s 
trade is expected. Jobbers have good stocks, and as 
there are no limitations now upon manufacturers, it 
is expected that the supply will be ample to meet the de- 
mands. Prices are about 10 per cent higher than a 
year ago. 

Bolts, Nuts and Rivets.—Jobbers are endeavoring to 
reduce their stocks of bolts and nuts in view of a proba- 
bility of lower prices, and while manufacturers in Cleve- 
land are generally holding to the old Government prices, 
considerable shading is renorted by some of the job- 
bing houses, and consequently quotations have been re- 
vised. We quote out of jobbers’ stocks, as tollows: 


Machine bolts, % x 4 in., smaller and shorter, rolled threads 
50; cut threads, 40; larger and longer, 25 and 5; carriage bolts, 
% x 6 in., smaller and shorter, roll threads, 45 and 5; cut 
threads, 40 and 10; larger and longer, 30 and 5; lag bolts, 45 
and 5; stove bolts, 75: small rivets, 50 and 10. 


Corn Huskers.—Jobbers are beginning to take orders 
for corn huskers for fall shipment. These are about 10 
per cent higher than a year ago, owing to the high 
price of labor. 


Curtain Rods.—Prices on brass plated curtain rods 
declined $1 per 100 ft., and standard 5/16 in. brass 
plated rods are now quoted at $3.50 per 100 ft. 

Disinfectant and Fly Spray.—Jobbing houses are 
taking orders for disintectant and fly spray for spring 
delivery. Fly spray is reported in good demand. 


Dry Cell Batteries ——Two leading manufacturers have 
issued announcement to the trade that there will be no 
reduction in’ prices of dry cell batteries this spring 
owing to the high cost of material and labor. Dealers 
quote dry cell batteries in bbl. lots at 33c. for ignitor, 
and 32c. for common batteries. 


Galvanized Ware.—There is a further decline of 10 
per cent on galvanized tubs and pails, and the demand 
for these goods is active. Retailers have been able to 
pick up some bargains recently in galvanized ware of- 
fered directly by manufacturers, that was made for 
the Government but retained by the manufacturers as 
the Government had no use for the goods. One East- 
ern manufacturer had a large quantity of 14 qt. gal- 
vanized pails, some of which have been sold in this 
territory at $6 per doz. or considerably less than regu- 
lar prices. 

Handles.—Owing to the higher prices named by 
makers, at least one jobber has advanced prices 25 per 
cent on common file handles. The demand for wood 
handles generally is fair. 

Letter Boxes.—Prices on pressed steel city house 
letter boxes have been marked down 20 per cent. Prices 
on rural letter boxes are unchanged. 

Nails and Wire.—The demand for nails shows an im- 
provement. The resumption of activities in building 
lines has stimulated the demand, and retailers are now 
getting a fair volume of business from building con- 
tractors. Wire is quiet. Jobbers’ prices for less than 
carload lots, are as follows: 

Wire nails, $4.18 per keg; galvanized wire, $4.62 per 100 lb.; 
No. 9 annealed wire, $3.92 per 100 lb.; cement coated nails, 
$4.07 per 100 lb. 

Poultry Netting and Fencing.—A good demand has 
sprung up for poultry fencing, and poultry netting is 
moving fairly well. We quote from jobbers’ stocks: 

Poultry netting, galvanized after weaving, 45 and 5 per cent 
discount; galvanized before weaving, 40, 10 and 5 per cent 
discount; fencing, 54 per cent discount. 

Roller Skates.—The demand upon the retail trade for 
roller skates is heavy, and this is stimulating orders on 
the jobbing houses. Although jobbers recently had 
good stocks, these stocks are becoming well exhausted. 

Rope.—Rope continues in good demand, but prices 

are irregular and there seems to be considerable uncer- 
tainty about the future trend of the market. Follow- 
ing the recent advance, prices have again declined. 
_ Jobbers quote first-grade manila rope at 26%c. per pound 
for factory shipment and 27c. for shipment out of stock, and 
first-grade sisal rope at 21144c. per pound for factory shipment 
and 22c. out of stock. 

Sheets.—The demand for sheets is-not active. Con- 
sumers are buying only for immediate needs, as lower 
prices are expected with the readjustment of steel 
prices. At present mill prices are well maintained, 
but some jobbers are making a concession from their 
commission. 

Regular jobbers’ prices are as follows No. 28 black, 6.12c. 

per pound; No. 28 galvanized, 7.47c. 
_ Steel Bars.—The demand for steel bars is rather 
light, and jobbers have good stocks. Prices are. un- 
changed, but lower prices are expected if mill prices 
are reduced. Jobbers quote soft steel bars at 3.87c. 

Stove Pipe and Elbows.—There is a fair demand for 
stove pipe and elbows, for which orders are still being 
taken for fall shipment. There is no change in prices. 
_ Weather Strip.—Orders are now being taken by the 
jobbing houses for weather strip for fall delivery. A 
good demand is expected. 

Wire Cloth.—There is little call for wire cloth at 
present, as retailers some time ago purchased their 
spring stocks which have been shipped. Prices are un- 
changed. 

Jobbers quote wire cloth, 12-mesh, $2.25 per 100 sq. ft., base; 
galvanized, $2.75. 

Wood Screws.—No further change in prices on wood 
screws has been made since the recent reduction. The 
demand is steady. 

We quote from jobbers’ stocks as follows: Flat head bright 


screws, 75, 10 and 5; round head bright and blued, 65, 10 and 
10. flat head brass, 55 and 10. 
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TWIN CITIES 


Minneapolis and St. Paul, March 19, 1919. 


HE general impression of local business seems to 

be that a gradually increasing volume is going to 
develop into a very satisfactory total in the course of 
a few weeks. The waiting-for-lower-price attitude is 
gradually disappearing and a tendency to buy in larger 
quantities than a few weeks ago is evident. The man- 
ufacturers’ steady and constant admonishing that 
lower prices are not coming immediately is beginning 
to bear fruit, and both jobber and retailer are buying 
more freely. Dealers’ trade begins to improve also. 
With the first suggestion of spring in the air, thoughts 
are turning to gardens and lawns, bicycles, automobiles 
and other outdoor sports items. Those carrying lines 
of goods pertaining to this class of trade have already 
noticed the interest manifested. Accessories dealers to 
the starting of the season note the increase in call for 
goods. Spark plugs, carbon removers and valve grind- 
ers, refills for tire enamels, and tools of all descrip- 
tions are beginning to move very well, considering the 
earliness of the season. Locking devices of various 
forms and designs are called for, owing to the enor- 
mous increase in insurance rates for automobiles. Bi- 
cycle dealers expect an unprecedented amount of busi- 
ness this year. The idea was well founded last year 
and all indications point to a resumption of sales that 
will be satisfactory to everyone this year. 

Real estate men report a shortage of salable homes 
of the middle class, ranging from $3,000 to $8,000, and 
there undoubtedly will be a good increase in building 
this class of houses. Speculative building, however, is 
expected to remain at rather a low level for the first 
part of the year at least. According to all natural 
tendencies the market level should come down toward 
the pre-war level, but all indications now point to the 
present price level, with a few minor alterations, as 
being the one we will have to work with for some 
months to come. However, much interest still attaches 
to the action of the powers that be in the steel market 
at the end of the first quarter. 

The past week held special interest for the man with 
a real income and for corporations, due to the filing of 
income tax reports. One feature of this has been the 
compelling of better bookkeeping systems in the 
smaller establishments. Simple, accurate systems have 
replaced old indefinite records to the satisfaction of 
all concerned. 

Awaiting the closing of the first quarter of the year, 
prices show a very few changes. Rope has suffered 
another decline after climbing up almost to the point 
of high prices maintained so many months. This is 
the only change of note this week, other prices seem- 
ingly on a steady basis. 

Axes.—Sales are normal for this season of the year, 
Mill shipments are still slow, but show some improve- 
ment. Jobbers’ sales are nearly all of a fill-in order, 
although manufacturers guarantee prices against their 
own decline until late in the season. 

We quote from local jobbing stocks: Sager single bit. base 
weights, at $14.50 per dozen: double bit at $19 per dozen: 
Plumb single bit, base weights, at $12.50 per dozen; double 
bit at $16.50 per dozen; Sager handled single bit at $18.50 
per dozen; double bit at $23 per dozen; Quaker City Boys at 
$12 per dozen. 

Brads.—Price on brads shows no change, and short- 
age still exists in the smaller sizes. Mills cannot prom- 
ise much improvement for several months to come. 
Call in a retail way is light. 

We quote from local jobbers’ 
boxes at 70 per cent discount. 

Bolts.—Jobbers’ sales on bolts are light at present, 
with prices steady. Railroads are not placing any 
business in this or other lines, and farm machinery 
factories remain the best source at present for orders. 
Mills are showing some progress on old orders. 

We quote from local jobbers’ stocks: Small carriage bolts 
at 30 per cent; large carriage at 20 per cent; small machine 
at 30-10 per cent; large machine at 25 per cent; lag or coach 
screws at 30-10 per cent; stove bolts at 60 per cent, and tire 
bolts at 40-10 per cent. 

Coal Hods.—Sale of coal hcds has kept up nicely but 
is about due to make its bow to the retail trade. Deal- 
ers, too, are not ordering ahead for next season’s de- 
livery only as they can obtain price guarantee. Job- 
bers also are awaiting in some instances a firmer market. 

We quote from local jobbing stocks: Japanned open 17 in 


stocks brads in 25 pound 


coal hods, $6.50 per doz.: japanned open 18 in. coal hods, 
$7.25 per doz.; japanned funnel 17 in. coal hods, $8.20 per 
doz.; japanned funnel 18 in. coal hods $9 per doz: gal- 


vanized open 17 in. coal hods, $10 per doz.; galvanized open 
18 in. coal hods, $10.90 per doz.; galvanized funnel 17 in. 
coal hods. $11.45 per doz.; galvanized funnel, 18 in. coal 
hods, $12.35 per doz. 


Clippers (Hand and Power).—Dealers are ordering in 
cautiously their stocks of clipping devices. Some 
slight retail demand indicates a heavy call for this 
class of goods in the very near future. 


Eaves Trough, Conductor Pipe and Elbows.—No 
change has taken place in this line of goods, and call 
still remains light. With the continuation of the good 
weather it will not be long before larger quantities of 
this material will be disposed of and put on to buildings. 

We quote from local jobbing stocks: Conductor pipes, crate 
lots, not nested, at 55 per cent discount; single head eaves 
trough, 65 and 5 per cent in crate lots; elbows at 65 per cent 
discount. 

‘iles.—Mills seem to be making some progress in 
the matter of cleaning up old back orders. Orders 
from dealers to jobbers are light owing to a fairly 
light retail trade. No change in price. 

We quote from local jobbers’ stocks:: Nicholson files at 45 
per cent, Riverside at 50-5 per cent, Royal at 60 per cent, 
and Arcade at 50-5 per cent. 

Galvanized Ware.—Price on galvanized ware still 
holds steady at last quotation, sales are improving on 
galvanized sales and stocks seem to be moving a little 
more freely. 

We quote from local jobbing stocks: No. 0 galvanized tubs, 

$8.20 per doz.; No. 1, $10.10 per doz.; No. 2, $11.35 per doz. ; 
No. 3, $13.25 per doz. Extra heavy, $16.25 per doz.; No. 2 
extra heavy, $17.15 per doz.; No. 3, extra heavy, $19.30 per 
doz.; common 8-qt. galvanized pails, $3.15 per doz.; 10-qt., 
$3.55 per doz.; 12-qt., $3.90 per doz.; 14-qt., $4.40 per doz.; 
16-qt., $5.30 per doz. ; 16-qt. stock pails, $9.50 per doz. ; 18-qt., 
$11.10 per doz.; 20-qt., $13.50 per doz. 
_ Handles.—The handle situation shows no particular 
improvement in the matter of delivery and price still 
holds as formerly quoted. It is hoped that every manu- 
facturer can make some progress in the cleaning up of 
old orders in the very near future. 

We quote from local jobbers’ stocks: Single bit axe han- 
dies, Gold Seal, $5.50 per dozen; Red Seal, $3.75 per dozen; 
White Seal, $2.60 per dozen; broad axe handles, Blue Seal, 
$5.50 per dozen; wood choppers’ pail handles, $3.25 per 
dozen; carpenters’ adze handles, extra, $3.75 per dozen; No 
1. $2.75 per dozen; railroad adze handles, extra, $3.75 per 
dozen; No. 1 at $3.25 per dozen; sledge handles, Daniel 
Boone, 30-in., $3.75 per dozen; 36-in., $4 per dozen; extra 
30-in., $2.75 per dozen; 36-in., $3.50 per dozen; No. 1, 30-in., 
$2.25 per dozen; 36-in., $2.75 per dozen; railroad pick or 
mattock, extra, $4.50 per dozen; No. 1, $4 per dozen; No. 2, 

2.75 per dozen; Red Seal, $3.75 per dozen; adze eye ham- 
mer, Daniel Boone, $1.75; Beauty, $1.25 per dozen; black- 
smith hammer, Daniel Boone, 16-in., $1.75; 18-in., $2 per 
dozen; Beauty, 16-in., $1.25 per dozen; 18-in., $1.30 per 
dozen; machinists’ hammer, Daniel Boone, 14-in., $1.75 per 
dozen; 16-in., $2 per dozen; 18-in., $2 per dozen; Beauty, 
14-in. and 16-in., $1.25 per dozen; 18-in., $1.30 per dozen; 
D-handle shovel handles, spade handles, scoop handles, rake, 
fork and hoe handles, 30 per cent from standard lists. 


Heaters.—Oil heaters are moving slowly with the 
warmer weather, although with the decrease of use of 
regular furnaces there undoubtedly will be some im- 
provement in their sales. Both jobbers and dealers 
have sufficient stock for any calls this season. 

We quote from local jobbing stocks: Japanned polished 
body oil heaters, $4.25 each; nickel polished body oil heaters, 
$4.75 each; large japanned nickel plated trimmings, $7 each: 
perfection oil heaters in lots of less than 10 at a time, 30 
per cent; perfection oil heaters in lots of 10 or over at a 
time, 30-5 per cent. 

Lanterns.—With the longer daylight hours sale of 
lanterns has seen a steady decrease. Prices still hold 
with no change. 

We quote from local jobbing stocks: Tubular long globe 
lanterns at $11.50 per doz.; tubular short globe lanterns, 
$11.50 per doz.; tubular dash globe lanterns, $15 per doz.; 
Dietz Delight short globe, $12 per doz.; Dietz Wizard short 
globe, $11.15 per doz.:; Dietz Victor short globe, $7.50 per 
doz.; Dietz No. 2 Blizzard globe, $11.35 per doz.; Dietz No. 2 
Blizard dash globe, $17 per doz.; Dietz Buckeye dash globe. 
$10.15 per doz. 

Mops.—Sale of mops does not show any improve- 
ment, sales still being in small quantities only. 

We quote from local jobbing stocks: Royal American mops, 
70c. per lb.; O. G. mops, 65c. per Ib.; Priscilla mops, 46c. per 
Ib.; Eureka mops, 44c. per Ib. 

Nails.—The nail market is somewhat unsettled in a 
retail way, although wholesale prices are holding very 
steady on stocks. Dealers and jobbers are ordering as 
sparingly as possible to take care of their present 
needs. Mills seem not anxious for any new business 
until ome of their old orders are cleaned up. 

We quote from local jobbing stocks: Standard wire nails 
at $4.54 per keg base. Coated wire nails at $4.44 to $4.54 
per keg base. 

Nuts.—There is no change in the price of nuts and 
call seems to be running light in a retail way. There 
seems to be a good continuance from shops and fac- 
tories. 

We quote from local jobbing stocks: Sq. in. machine screw 
nuts at 25 per cent; hexagon iron machine screw nuts, 25 
per cent; brass machine screw nuts, 15 per cent; hot pressed 
sq. blank nuts at $1; hot pressed sq. tap nuts, 80c.; hexagon 
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blank nuts, 80c.; hexagon tap nuts, 60c. from standard list; 
hexagon semi-finished nuts, small size, at 60 per cent; % and 
larger, 55 per cent. 

Netting (Poultry).—Sales are beginning to improve 
on this line of material, showing a disposition on the 
part of the general public to add to their line of back 
yard poultry farms. Country dealers are receiving a 
fair call also. There is no change in price. 

We quote from local jobbing stocks: Poultry netting at 45 
per cent discount from new list. 

Registers.—Call is beginning to improve and prices 
are holding strong at last quotation. Jobbing stocks 
are in good condition, also the retail stocks. 


We quote from local jobbing stocks: Black japanned regis- 
ters at 40 per cent discount; black japanned registers, faces 
up to 14 x 14, 40 per cent; larger registers, 60 per cent. 


Rope.—Somewhat of a surprise to every one con- 
cerned was the reduction in the price of rope from 
recent advances. Manila rope is the only item show- 
ing a change, but this is quite remarkable considering 
the attitude of the rope manufacturers and jobbers in 
the matter a week or so ago. 

We quote from local jobbers’ stocks: First grade Manila 
rope at 28c. peer pound, base; first grade sisal rope, 24c. per 
pound, base; cotton rope, 50c. per pound, base; Swedish wire 


rope at net list; crucible steel rope at list less 17% per cent; 
Monitor hoisting at list less 15 per cent; tram and pillar rope 
net list; plow steel cable at list less 30 per cent. 


Sandpaper.—Mills are having all the sandpaper busi- 
ness they can take care of, apparently being rather slow 
in shipping. Dealers’ stocks are in good condition, and 
retail trade shows some improvement. 

We quote from local jobbing stocks: Flint paper at new list 
less 5 per cent. Garnet paper at new list less 20 per cent. 
Icmery cloth at new list less 10 per cent. 

Sash Cord.—Sash cord sales are light as yet, waiting 
better building conditions. Price is holding strong with 
the advance of the general cotton market. 

We quote from local jobbing stocks: Common sash cord 
at 52c. per pound, base; Silver Lake sash cord at $1 per 
pound base; Sampson spot at $1.02 per pound, base. 

Sash Weights.—Sales of sash weights are still light, 
but every one seems to be expecting a better business 
in a very short time. 

We quote from local jobbing stocks: Cast iron sash weights 
in regular sizes at $2.75 per 100 Ib. 

Solder.—Solder sales are of the low kind owing to 
the little work being done in construction and repair 
lines. Prices show no change. 

We quote from local jobbing stock: Strictly half and half 
solder at 43c. per pound; warranted half and half solder at 
47c. per pound; wire solder at 49c. per pound. 
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Screws.—The reduction on price by mills was not 
considered so far by local jobbers as nothing definite 
is being quoted other than previous quotations. 

We quote from local jobbing stocks: Flat head _ brass 
screws, 6714-10 per cent; round head blued screws, 62% per 
cent; flat head brass screws, 40 per cent; round head brass 
screws, per cent; regular cap screws, 40 per cent; set 
screws, 50 per cent; iron machine screws, 60 per cent; brass 
machine screws, 20 per cent from standard list. 

Steel Game Traps.—Sales are decreasing with the 
coming of spring. There is no change in price. 

We quote from local jobbing stocks: Victor No. 0 traps, 
$1.40 per doz.; Victor No. 1 traps, $1.65 per doz.; Victor No. 
114 traps, $2.38 per doz.; Victor No. 2 traps, $3.46 per doz. ; 
Newhouse No. 0 traps, $3.09 per doz.; Newhouse No. 1 traps, 
$3.63 per doz.; Newhouse No. 1% traps, $5.44 per doz.; New- 
house, No. 2 traps, $8.04 per doz. 

Steel Sheets.—Stocks continue to show improvement 
and the call is beginning to improve also. Prices are 
holding steady and there probably will be no change 
along this line until further developments are made in 
the basic market. 

We quote from local jobbing stocks: 28-ga. black sheets at 
$6.44 per ewt.; 28-ga. galvanized at $7.79 per cwt. 

Tacks.—The call for tacks is improving, the fac- 
tories are beginning to use larger quantities of the 
wire tacks for wire cloth. Stocks seem to be in fair 
condition with ‘the exception of wire tacks, which are 
very scarce in the Twin Cities. 

We quote from local jobbing stocks: Upholsterers’ tacks at 
list plus 10 per cent; bill posters’ at list plus 15 per cent. 

Tinware.—There is no change in the price of tin- 
ware, although some of the local jobbers are quoting 
net prices based on old discounts. Sales show some 
improvement. 

We quote from local jobbing stocks at 25 per cent discount 
from Standard Lists. 

Tin Plate.—Stocks are being rounded out into better 
form with no change showing in the price of tin plate 
by the box. Very little as yet is being used on outside 
construction. 

We quote from local jobbing stocks: Flour City I C, 8-lb 
coating 20 x 28 tin, at $21 per box; Ideal Bright, 8-lb. coat- 
ing 20 x 28 tin, at $22 per box. 

Wire and Wire Goods.—Call is improving for smooth 
wire and the inquiries for fence wire for price and de- 
livery are increasing daily. Stocks seem to be in much 
better condition than for several months past. 
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We quote from local jobbers’ stocks: Black annealed wire 
at $4.75 per hundredweight base. Galvanized wire at $5.45 
per hundredweight base Bright wire goods at 75 per cent 
discount; brass wire goods at 70-10 per cent from standard 


list. 


BOSTON 


Office of HARDWARE AGE, 
Boston, March 22, 1919. 


EW ENGLAND hardware merchants naturally have 
been intently interested during the past week in the 
conferences between Government officials and _ steel 
manufacturers in regard to future prices for steel prod- 
ucts. The result of that conference has left the hard- 
ware trade here in a decidedly confused state of mind. 
In the first place, the trade is free in stating that the 
present unsettled condition of business was not due to 
the price of steel, but to the price of labor. The trade 
argues that a great many articles of hardware of any 
description can be made from a ton of steel. The cost 
of the steel itself is inconsequential, as compared with 
the cost of manufacture of each individual piece of hard- 
ware, according to them. Arguing along these lines, 
as every small and big hardware man does, the trade 
cannot figure how a reduction in the price of steel can 
help business. In fact, most of the trade feel that a 
reduction in steel will hurt rather than help business. 
Here in New England the average business man 
always fails to derive enthusiasm from falling prices. 
He simply will not buy on a falling market. It is the 
same with the hardware man, the butcher, the baker and 
the candlestick maker. The hardware fellow, as a rule, 
feels that the new reduction in steel prices will hurt 
business, because secretly he has made up his individual 
mind he is going to sit back and wait for the Govern- 
ment to force a still further cut in steel values. Pos- 
sibly the Government will do so; possibly it will not. 
There are, of course, exceptions to the rule; fellows who 
take a huge delight in hearing the cash register ring 
up; fellows who believe they can’t do business unless 
they have something to sell; fellows who believe that 
if they can’t get as large a profit on a certain article 
of hardware now they will be able to make up for the 
deficiency later; fellows who are convinced that one 
who gives servie to-day is the one who discounts his 
bills and has a free and clear bank account at the end 


of the year instead of an account offset by bills due; 
fellows who like to keep their establishments alive and 
their employees full of pep. 

Such fellows don’t care a rap what the price of steel 
or anything else is. They feel the average consumer, 
when it comes right down to brass tacks, does not care 
what soft steel flat bars, band iron, galvanized bars, 
hammers, saws, nails, files or anything cost; that what 
the consumer wants is service. These fellows are going 
ahead doing business, making money, and they are 
happy. When they had a few minutes to spare they 
sat down and carefully read what Senator Lodge and 
President Lowell of Harvard had to say on the League 
of Nations, but the League of Nations cut little ice 
when a prospective customer was on the scene of action. 
Yet the average heavy hardware house here in Boston 
to-day is completely up in the air regarding the future 
and prices. No changes based on the change in steel 
prices announced in the public press yesterday have 
been made in local heavy hardware quotations. It prob- 
ably will be another week before the situation is 
adjusted. In the meantime new buying of heavy hard- 
ware has fallen suddenly flat. 


Up in the shelf hardware district things are moving 
along more evenly. Screens and screen doors are be- 
ginning to move out of stock in volume; incubators and 
poultry supplies form an important item in daily ship- 
ments; in fact, there is a variety of seasonable and 
pre-seasonable goods being shipped out of stores every 
day that strongly suggest that the out-of-town retail 
hardware house is doing moderately well. A majority 
of the days this week have been rainy ones, and of 
course this fact has had more or less influence on busi- 
ness, but the rain should make for better planting con- 
ditions later, and better planting conditions mean larger 
sales of hardware. Then, too, the volume of new build- 
ing is steadily increasing, slowly, to be sure. But it is 
generally anticipated in banking circles that as soon as 
the new Liberty Loan is out of the way there will be 
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a vast amount of money available for such construction. 

The manufacturers of hardware, in a great many in- 
stances are busier than local market conditions would 
seem to indicate, which means that the retail merchant 
of the country at large is doing better than we Boston- 
ites realize. Those manufacturers operating in Con- 
necticut are understood to be especially busy. For in- 
stance, Landers, Frary & Clark are reported as having 
on their books more business than they ever before 
have had. The American Hardware Company and the 
American Chain Company both are doing a tremendous 
business. The Whitlock Coil Pipe concern will do at 
least a $1,400,000 business this year. This concern, 
among other things, makes automobile radiators. The 
International Silver Company has taken on a very large 
amount of business since Jan. 1, and the Marlin, Rock- 
well Corporation has about all the orders it can com- 
fortably handle for many months. We hear of a great 
many other cases where concerns manufacturing hard- 
ware or making goods handled by hardware people are 
doing exceptionally well. With them there is an actual 
shortage of desirable help. They say any number of 
persons who do not want to work more than two or three 
days a week are idle, but the industrious laborer is 
badly needed. The brass business is not as prosperous 
as some of the others. For instance, the Bristol Brass 
Company’s business has fallen off about 50 per cent 
since the first armistice was signed. 


Air Rifles—A great many retail and jobbing hard- 
ware houses are wondering why they are not getting air 
rifles ordered some time ago. The Daisy people are 
reported as having enough orders on hand to keep them 
busy the rest of 1919. Manufacturers of other brands 
are not as fortunate, but most of them are very far 
behind on orders, and indications are they will be during 
the next three or four months at least. Since the war 
young America evidently has cast the League of the 


Nations to the four winds and has gone on the Indian: 


path with an air rifle. 

Axes.—One of the conspicuous features of the hard- 
ware business to-day is the lack of buying of axes. The 
retail and jobbing concern alike apparently are antici- 
pating lower prices notwithstanding the fact that the 
average manufacturer is guaranteeing prices. We hear 
of one manufacturer who is guaranteeing prices to 
Jan. 1, 1920. 

Barbed Wire.—No increase in the total volume of 
sales of barbed wire is noted during the past week, yet 
there has been a steady outflow from jobbing houses 
and also some excellent shipments from factories which 
originated through local jobbing concerns. There is a 
possibility that the reduction in steel prices will be felt 
in barbed wire lists very shortly, but this fact appar- 
ently has not influenced recent purchases. 

Bolts and Nuts.—The sale of bolts and nuts during 
the past week was smaller than it was for the previous 
seven days. But the jobbers here are not disturbed over 
the situation. They say local stocks are small and that 
if a change in prices is necessary the Boston market is 
in an excellent condition to meet new trading conditions. 

Brads.—Wire brads, which heretofore have been 
quoted on a basis of 70 per cent, are now quoted at 70 
and 10 per cent discount. The demand for brads is not 
up to expectations. 

Chain.—There has not been really enough doing in the 
local chain market since last reports to deserve mention. 
The cancellation of Government shipbuilding orders has 
completely knocked out business in this department of 
hardware. 

Cooking Ware (Glass).—The demand for glass cook- 
ing ware is excellent, but the goods themselves are 
scarce. There’s a reason, the whys and wherefores 
just coming to light. The Pyrex people are the largest 
manufacturers of glass cooking ware. They expected 
last January’s business would increase at least 50 per 
cent; instead it increased 157 per cent. Their February 
business was equally overwhelming. On March 1 the 
concern found itself utterly helpless to handle its busi- 
ness. There was only one recourse—to create a larger 
output. So they are rebuilding old melting units and 
building new ones. It will be at least May 1 before the 
company’s new production will be at a maximum and 
June 1 before it begins to make a hole on back orders. 
In the meantime the hardware trade will have to do 
more or less waiting for glass cooking ware. 

Cutlery.—A short time ago Landers, Frary and Clark 
bought the Meriden Cutlery Company, and it was gen- 
erally supposed that the latter would pass out of ex- 
istence. A new Meriden Cutlery Company catalogue 
has been issued by Landers, Frary & Clark, but the lat- 
ter’s name does not appear on it. Local hardware in- 
terests are pleased to learn that the Meriden Company 
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is to continue to serve the public. During the past ten 
days or so there has been a marked contraction in the 
demand for pocket knives, a fact atributed to the high 
prices asked for them. The manufacturers have, there- 
fore been able to catch up on many of their back orders. 
The demand for safety razors also is light, according 
to the jobbers. Many of the young men returning from 
overseas are well supplied with razors furnished by the 
Government, and this fact is hurting trade, at least in 
Greater Boston. The call for high and medium priced 
scissors and shears holds up remarkably well. 


Fencing.—Apparently there has been some confusion 
among buyers regarding prices on wire fencing. Be- 
cause of this fact the outward movement of stock has 
not been up to standard. The price question undoubt- 
edly will be adjusted before the end of another week, 
and when it does a rush to cover requirements is gen- 
erally anticipated. 

Freezers.—Ice cream freezers continue to enjoy sea- 
sonable activity and so far as can be learned there is 
absolutely no weakening of prices anywhere. 


Garden Tools.—So far this year the retail and job- 
bing hardware dealer in New England, as a rule, has 
based his purchases of garden tools on last year’s sales, 
which were below normal. As a result almost everybody 
in the trade is lightly supplied. The average jobber 
certainly could not handle any great volume of orders 
properly. The manufacturers, on the other hand, are in 
a position to make prompt deliveries, and many of them 
are guaranteeing prices. According to Mr. Hoover and 
the Red Cross officials, we have a tremendous task on 
our hands to feed starving Central Europe and France 
and Italy. It would seem, therefore, that if there ever 
was a time when small gardens were needed it is now. 


Galvanizzd Bars.—Since last reports there has been 
a reduction of 50c to 80c per 100 lb. in local quotations 
on flat galvanized bars and 30c to 40c in round. Re- 
vised jobbing quotations follow: 

We quote from jobbers’ stocks: Galvanized flat bars, 1 x 
in. by 12 ft. long, $9 per 100 lb.; 1 x 3/16 in. by 12 ft., $8.50; 
1x \ in. by 16 ft., $8; 1% x % in. by 16 ft., $8. 

Galvanized round bars, \% in. by 18 ft. long, $7.50 per 100 
; 545 in. by 18 ft., $7.30; % in. by 18 ft., $7.20. 

Glass.—No letup in the retail demand for glass is 
noted. Sales so far this month are running far ahead of 
those for the corresponding period last year. The 
wholesale market is showing more signs of life than it 
has been of late. We hear of instances where wholesale 
firms have been obliged to put on extra heip to keep up 
with orders. 


Hack Saws.—While the demand for hack saws is 
nothing alarming, it is fully up to expectations and 
prices hold very steady. 

We quote from jobbers’ stocks: Hack saws, in one gross 
lots or over, 15 per cent discount. 

Hose.—Garden hose is moving a little better, but the 
rank and file of retail dealers expect lower prices and 
for that reason are holding back orders. Manufacturers, 
on the other hand, cannot see anything at the moment 
that even suggests a downward revision of prices. 

Iron.—Some of the local jobbers have withdrawn 
prices on common iron round and squares. Refined iron 
has been reduced 75c per 100 lb. The demand for iron 
up to the last day or so was very good, and local stocks 
have been materially reduced during the past month. 

Hoop iron, $6 per 100 lb. base; band iron, $5.55 base; best 
iron flats, rounds and squares, $6.50; H. & P. ovals, half 
ovals and bevels, best iron, $7; H. & P. half rounds, best 
iron, $6; refined iron, $4.20; Norway iron, $20; with National 
bar iron extras; broken bundles, add 4c. r lb. Quantity 
differentials charged on all iron under 2000 to 1000 lb., 30c. 
per 100 lb.; under 1000 Ib., 70c. per 100 Ib. 

Job Lots.—As stated in our previous letter, some of 
the local jobbers have job lots of hardware they are 
especially anxious to dispose of, but the retail trade 
does not take kindly to such goods. One jobber here 
this week had an unexpected customer, but he came at 
night. An English billiard ball served to make an open- 
ing in a window in front of the job lot counter. The 
person who threw the ball then had easy access to the 
hardware, his takings being selected with a great deal 
of care. The Boston police are working on the case, 
with nothing but the billiard ball as a clue. 

Nails.—All kinds of nails are still enjoying a good 
demand, with galvanized the strong favorite at the mo- 
ment. The jobbers have not been placing many reorders 
with the mills this month, and as a result their stocks 
of nails have been considerably drawn down upon. 

Papers.—The recent reduction in prices on all kinds 
of papers has materially helped sales. The market is 
by no means active, but it is more so than it has been 
before in a great many months. 

Poultry Supplies.—Poultry supplies form a large per- 
centage of the average local jobber’s daily shipments 
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these days. Poultry raising in New England this year 
is on a much larger scale than it was in 1918. The price 
of eggs last fall evidently has convinced a great many 
people that it pays to keep hens notwithstanding the 
high cost of grains. Galvanized netting is selling better 
than it has before in about a year and a half, according 
to some of the jobbers here. Netting prices follow: 

Galvanized hexagon, six square poultry netting, 45 per 
cent discount, f.o.b. Pittsburgh, and 35 per cent discount, 
f.o.b. Boston. Pittsburgh freight to be added to invoice when 
rendered. All orders taken to be for immediate shipment. 

Rivets—Rivets are moving out of second hands in 
slightly larger volume, but there is room for lots of 
improvement in this respect. 

We quote from jobbers’ stocks: Structural rivets, full kegs, 
$6.10 base per 100 lb.; Norway iron rivets, 45 per cent dis- 
count. 

Rope.—The demand for rope of all kinds holds up 
strong. As a result of the decision of the Henequen 
growers of Yucatan to suspend planting of the fibre for 
a period of three years, it’is intimated that a sharp 
advance in the price for hemp used for agricultural 
purposes in the United States is in the making. Rope 
prices also may be influenced by the action of the Yuca- 
tan growers of hemp. r 

We quote from jobbers’ stocks: Manila, 33c. per pound base ; 
sisal, 27c.; tarred lath yarn, 24ce. 


Hardware Age - 


Sandpaper.—No letup in the demand for sandpaper 
is noted. Prices hold very strong and, according to 
well-informed interests, they are very likely to for the 
rest of the year. 


Sash Cord.—The sash cord situation is not materially 
changed. Building operations have not assumed suffi- 
cient proportions to influence the demand for cord. The 
hardware jobbers are still holding back on purchases 
from the manufacturers. Prices are firm on the re- 
cently revised basis. The recent action of the cotton 
market would suggest higher rather than lower sash 
cord prices. 

Screws.—Round-head blued screws are now quoted in 
a jobbing way at 70 per cent off print, instead of 72% 
and 20 per cent, as heretofore. A difference of opinion 
among the manufacturers as to prices on this particular 
screw accounts for the action of the local jobbers. The 
demand for screws seems to be a little better, but it is 
still far below what the jobbing trade would like to see. 

Shoe Findings.—No material change in the shoe find- 
ings situation is noted except that the undertone of 
prices appears to be a little firmer. There is still a 
large export demand for all kinds of leather, which tends 
to keep the Boston market well cleaned up on desirable 
cut stock and strips most of the time. 
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Paints, Oils and Colors 





Chicago Paint Market 


Office of HARDWARE AGE, 
Chicago, March 21, 1919. 


HE paint season is opening up in a very satisfac- 

tory manner, the volume of sales of mixed paints 
showing a good weekly increase. Also the prospects 
grow brighter each week. Reports from all through 
this section indicate that there will be more in the way 
of new building than was expected a few weeks ago. 
Large numbers of building permits are being issued, 
and it is surprising to note that quite a number of 
large apartment buildings will be erected in Chicago. 
These will not be built in the nature of speculations, 
but as permanent investments. The builders figure 
that they will be able to make two and three-year 
leases at high rentals, and that the heavy earning 
capacity will practically offset the increased cost of 
construction. 

There is also a large list of prospective painting jobs, 
covering the buildings that have not been painted dur- 
ing the last two years, and which now absolutely de- 
mand a coat of new paint. Interior decorating will also 
afford a large field for sales, since with the increased 
rentals the tenants are demanding new decorating of 
flats and dwellings. 

Naturally the demand on the wholesaler is not heavy 
as yet, as there is a general feeling that there will be 
price revisions on or about the first of next month. 
Just now the retailers are buying in small quantities, 
and mainly in the smaller sized cans. After the first 
of the month there will undoubtedly be a decided in- 
crease in wholesale orders. 

There have been several price changes during the 
past week. Turpentine has advanced 2%c. per gallon 
and denatured alcohol has gone up 5c. per gallon. There 
is also a new scale of prices on quantity shipments of 
linseed oil. The single barrel price is unchanged, but 
there is a six-cent reduction on the local market for 
shipments of five barrels or over. 

Brushes.—There is a somewhat better demand for 
brushes, but the majority of dealers are unwilling to 
stock very heavily on the present market. The manu- 
facturers are still having great difficulty in getting 
bristles, particularly in white. Local jobbing stocks 
are mainly of the black bristle type, except in a few 
sizes. It is doubtful if prices on brushes can be lowered 
for some time, and neither the retailer nor the con- 
sumer will purchase beyond actual requirements. 

Mixed Paints.—The mixed paint situation shows little 
change, except that the demand is increasing weekly. 
Local dealers are buying conservatively, expecting 
price changes within a few weeks.’ On the other hand, 
the manufacturers: claim that their stocks are now 
made up of high priced materials and at a high cost, 
and that no material reductions are to be expected. 


The present high price of linseed oil is also referred 
to as an impediment in the way of lower paint prices. 

We quote to retailers, f.0.b. Chicago: No. 1 house paint, $3 
per gal.; No. 2, $2.50 per gal.; No. 3, $1.80 per gal. 

Linseed Oil.—The market on flax seed is very firm, 
and there is apparentiy little surplus seed on the mar- 
ket. The Canadian seed has been practically all bought 
up, and there are no shipments at this time from South 
America. The demand for oil is good, and naturally 
increasing at this time. No new prices on single barrel 
lots have been made, but local jobbers are new quoting 
a price six cents lower for shipments of five barrels or 
over in one delivery. 

We quote to retailers, f..o.b. Chicago: Strictly pure linseed 
oil, in barrels, single barrel lots, raw, $1.72 per gal.; boiled, 
$1.74 per gal.; 5 barrels and over, 1 delivery, raw, $1.66 per 
gal.; boiled, $1.68 per’ gal. Terms: 30 days net, or less 1 
per cent if paid within 10 days from date of invoice. 


Turpentine.—Turpentine has advanced 2c. per gal- 
lon, and the demand is said to be much improved. 
Sales are still below those of normal times. 

We quote from jobbers’ stocks, f.o.b. Chicago: Strictly pure 
turpentine, in barrels, 86%4c. per gallon. 

Denatured Alcohol.—While there has been no radica] 
increase in the demand for denatured alcohol, the price 
has taken an upward movement of 5c. per gallon. It 
is to be noticed that the recent declines seem to have 
retarded rather than increased buying. 

We quote to retailers, f.o.b. Chicago: 180-deg. denatured 
alcohol, in barrels, 50c. per gal.; 5 and 10 gal. kegs, 20c. per 
gal. higher; 1 gal. cans, 25c. per gal. higher, which price 
includes containers. Where sold in bulk in less than barrels: 
the price is 10c. per gallon more with extra charge for the 
cans. 

White Lead.—The white lead market is now fairly 
active, with prices apparently firm. The recent advances 
in pig lead seem to have stabilized the white lead mar- 
ket and stimulated buying. 

We quote to retailers, f.o.b. Chicago: 100 lb. kegs, per Ib., 
138c. in quantity; single kegs, $13; 50-lb. kegs, per lb., 13\c. 
in quantity; single kegs, $6.75: 25-lb. kegs, per lb., 13\c. in 
quantity; single kegs, $3.45; 1214-lb. kegs, per Ib., 13%4c. in 
ns single kegs, $1.80 (500-lb. lots or more, 4c. per Ib. 
ess). 

Shellac.—The shellac market is quiet, the recent de- 
clines apparently having a restraining effect on pur- 
chases. There is still a feeling among dealers that. 
lower prices are to be expected. 

We quote to retailers, f.o.b. Chicago: Pure white shellac 
(4-lb. goods), in gallon cans, $2.85 per gal.; pure orange 
shellac (4-lb. goods), in gallon cans, $2.75 per gal. 


Dry Colors.—Local jobbers report very little activity 
in the market for dry colors, and no price changes are 
in evidence. Very few dealers have anything like nor- 
mal stocks on hand, and all appear content to keep 
them at a low ebb. 

We quote to retailers. f.o.b. Chicago: English Venetian 
red, in barrels, $2.50 to $4 per bbl.; gilders’ whiting, in bar- 


rels (barrels 50c. each), $2 to $2.75 per bbl.; plaster of paris, 
New York, in barrels, $3.75 per bbl. 
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Boston Paint Market 


OFFICE OF HARDWARE AGE, 
3oston, March 22, 1919. 


HE improvement in the local paint market noted a 

week ago continues. The weather during the past 
week has been rainy much of the time and therefore 
unfavorable for outside painting. But the amount of 
inside work going on throughout New England is much 
greater than it was at any period in 1918. This fact 
in a large measure explains the increased demand for 
mixed paints. 

The bulk of business closed during the past fortnight 
has been through out-and-out paint houses, the average 
retail hardware concern not getting the full benefit of 
the consumptive demand. But the latter are getting 
some business, and they are, in a majority of instances, 
confident they will get a great deal more as soon as 
the spring season opens. There appears little doubt 
but that 1919 New England paint sales will establish 
a new high record. Thousands upon thousands of house 
owners have been putting off and putting off much 
needed painting, hoping that paint prices and the cost 
of labor would come down. But the cost of labor is 
much more likely to advance than decline, and the aver- 
age house owner is beginning to realize that fact. When 
‘the spring season paint prices are definitely settled 
upon a wave of consumptive buying should set in that 
will take the paint trade off its feet. The consuming 

ublic has reached a point where it cannot put off much 
longer’ that painting job if the valuation of property 
is to be maintained. Just so long as a house or building 
needs paint, just so long will the valuation decrease. 

Some time ago it was understood that the question 
of renewing the sale of mixed paints in containers 
eliminated during the war would be taken up by the 
manufacturers on or about April 1. But the manufac- 
turers, one by one, have decided that question them- 
selves. Virtually all of them are selling paints in all 
but pint containers, with the exception of enamels. 
This fact should be welcume news to the retail hard- 
ware trade, for with them there is always a good de- 
mand for small containers. The manufacturers have 
decided that pint containers are unnecessary, but they 
may change their minds in time. It is generally con- 
ceded here that prices on mixed paints will be lower 
next month, but it is also believed that the reduction 
will be much smaller than most people anticipate. There 
are many things entering into the paint business that 
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practically eliminate all possibility of a large reduction 
in values. One of the most important of these is the 
probable course of the linseed oil market, which is 
outlined under the heading of oils. 


Brushes.—Little of interest has developed in the brush 
situation since last reports. The War Trade Board’s 
new revised free list shows that brushes of all kinds 
can now be exported to Denmark, Norway, Sweden, 
European Holland, Switzerland, Finland, Luxemburg 
and the occupied Rhine territory. Some export business 
is anticipated. There have been local rumors of im- 
pending price reductions in paint brushes, but so far 
as can be learned there is no foundation for the stories. 
Bristles will have to be much more plentiful than they 
are to-day before paint brushes can be sold for less 
money. 


Dry Colors.—The demand for dry colors is slowly 
but steadily improving. Nobody in Boston appears to 
have a great deal of stock on hand and the market 
therefore is on a very firm basis. 


Barrel Lots—Plaster of paris, $4 to $4.25 per bbl.; whiting. 
commercial (bolted), 2c. per Ib.. whiting, gilders, 24c. per 
lb.; dry zine (American), 20c. lb.; lamp black, bulk, 15c. Ib.: 
lamp black, in 1-lb. packages, 19c.; raw and burnt umber, 
8 to 12c. lb.; raw sienna, 15ic. Ilb.; burnt sienna, 13c. to 15c.: 
Princes’ metallic brown, 3\c.; yellow ochre, 3%%c.. Venetian 


red, 2%,c. Ib. 
Pound Lots—Paris green, in 1-lb. packages, 50c. lb.; in 
%-lb. packages. 51. Ib.; %4-lb. packages, 52c. lb.; ultrama- 


rine blue, 24c. Ib 





Glue.—For the first time in many months the local 
glue market shows some signs of life. It is very far 
from active, however, and the undertone of prices is 
not as firm as it might be. In some quarters it is felt 
that consumers will continue to hold off until there has 
been a downward revision in wholesale quotations. 

Glue, ground, 16c. lb.; plate, 35c. lb.: bonnet, 45c. Ib. 


Lead.—The market for lead is enjoying moderate 
activity, but it is not active in the sense that the mixed 
paint market is. The large lead consumers have not 
entered the market except to purchase in a hand-to- 
mouth manner. Prices apparently are very strong, 
especially on leads in oil. 


White, in oil and dry, 12%-lb. kegs, 13%c. Ib.; 25 and 
50-Ib. kegs, 13%4c.; 100-lb. kegs and larger, 13c.; for 500-Ib. 
lots and over deduct 5 to 10 per cent. Dry red lead and 
litharge, 12%4-lb. kegs, 13%c. Ib.; 25 and 50-Ib. kegs, 13\c.; 
100-lb. kegs and larger, 13c.; red lead in oil, 121%4-lb. kegs, 
l4c. lb.; 25 and 50-lb. kegs, 13%c. Ib.; 100-lb. kegs and 
larger, 1314c. lb. Orange mineral, 12%-lb. kegs, see Ib. ; 
25 and 50-lb. kegs, 13%c.; 100-lb. kegs and larger, 13 
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French -®@ ton nominal In Ol gee less than 
China Clay, ‘Imported. ] wate ass 500 Ib., 
DOMGREED cccccccccceses 15@20 Dee We aksewue $13.00@— 


500 Ib. up to Brown, Spanish, high 
2000 Ib., grades, per ton....24.00@— 
Dee ee secas $11.70 @— Riewn, Spanish, low 
2000 ©. up to SIGE a cccccscees .00@— 
10,000 ™. pe Carmine, No. 40, bulk. 5.50@6.00 
TW becuse 11,41 @— Green, Chrome, ‘ordinary 
10,000 Ib. Sg to @15 
oy 000 Ib., per Green, Cae, Light.35 @40 
100 ty aceend $11.00 @— EE nackecacees 0 @50 
Carload, mini- Metallic. Paint, @ ton, 
mum, 15 tons, err 32.00@ 36.00 
per 100 1b...$10.88 @— Red scnnkeanhenes Pm ‘eaten 00 
Litharge, American, Ochre, Medium, ® to 
wdered, Steel 00 @ 40.00 
<egs, per 100 American, Golden, 2 ‘D., 
De setheceenes 3.00 @— ‘@10 
500 ID. up to 2000 Foreign, Golden, ® * 
eaeeecceses $11.70 @— @10 
2000 mm. eee. -« ssacnenseanes nomina) 
10,000 ™. ..... $11.41 @— Orange, Mineral Bagitsh, 
16,000 ©. up nominal 
30,00 » pe i. BEETOCLE CCE CCTT Ee nominal] 
DW BK cocvece $11.00 @— American ......... 3% @14% 
Carload, _Binimam, 0.8 @ net —— ® 100 n. 16 e 8 
BB COMO ccccecs 10. — merican 1 
me Eh ‘es 300 ee @30 
enetian @ 100 I).2 6 
Zine, Dry— Rose Pink .......... 19 9 ge 25 
R . Sienna, Italian, burnt 
ed Seal (french mie @12% and powdered ... 7 @15 
Green Sl. (French proc, Burnt lump ....... @ 6 
13% @12% Italian, Raw, pow- 
White Sl. (French proc.) Ge ceeadacecees @12 
13 @13\% American, Raw -24@ 
American Process. APowder ed and : 
owdered ........ 4 
5 p. ¢. lead sulphate, @9% Bale. Premed ..ccccccoes minal 
10 p. ec. lead sulphate. ..8% @9 American. “Der ton $20. do@ 40. 00 
20 p. c. lead sulphate. .9@9%4 oun ak sec weccccceees nominal! 
35 p. ¢. lead sulphate.8% @8% French ...... 8 100 PD. nominal 
eee # 100 ™. nominal 
Dry Colors— » P American, ® 100 I. > 1, 
. -25@— 
Black, Carbon Gas...14 @25 American, @ 100 PD. No. Ne 
ONGe, BOO seccceces 5% @12 rye — 
ee OY cocacceed 5%@15 Umber, Turkey,. Burnt 
Black, Lamp ........ 15 @45 and Powdered %@7 
ee, BONED sccccncs 16 @30 Raw and powdered....nomina) 
Mineral Blacks, @ “38, ooass, - Raw American ....3%@ 4 
aw lumps ........... nomi 
Blue, Celestial ......12 are bbegeckeeae +73 
Blue, Chinese .......80 50 Yellow, Chrome, Pure.26 — 
lue, Prussian, Domestic, —_ Red, powdered, 
@90 BOND cccccecscccse 8%@ 4% 
Blue, Prussian Foreign. ..nominal Vermiliten, Quick Silver. 
Blue, Soluble ....... 9 EE canaweaund 1.40@1.50 
Blue, Ultramarine ...12 @50 ro oe ueneawenseneda nominal 
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Oils.—The linseed oil market holds very strong. In- 
dications are that prices are more likely to advance 
than to decline between now and June 1, when it is 
hoped that flaxseed imports from South America will 
resume. Labor troubles in Argentina have held back 
shipments of the seed to this country, and the present 
domestic demand for linseed oil is such that the crush- 
ers are finding that their available supplies are rapidly 
diminishing. After they receive shipments of flaxseed 
from South America it will be some weeks before the 
linseed oil supply is back to anything like the March 1 
supply basis. It is difficult to figure, therefore, how 
oil will be materially cheaper during the next six 
months. 

The castor oil situation is rapidly improving, and 
prices are growing more and more in favor of the 
buyer. Oil is offered for practically all dates of ship- 
ment, the Government having removed all restrictions. 
In barrel lots the wholesalers are offering March ship- 
ments of castor oil at 25c. per pound, April shipments 
at 24c., May at 23c. and Jyne at 22c. The price on any 
date after June 30 undoubtedly would depend a great 
deal on the amount of oil desired. 

Denatured alcohol has been cut an additional 3c. a 
gallon, bringing the price down to 45c. per gallon. 
Kerosene has been marked up lc. a gallon to 13%c. 
Turpentine, as a result of a much better demand of late, 
has been advanced 3c. a gallon to a basis of 8lc. Re- 
vised oil prices follow: 

Cylinder oil, 50c. gal.; gasoline, 50 gal or more, 25\4c. gal.. 


kerosene, 50 gal. or more, 134%c. gal.; lard oil, $1.80 gal.; al- 
cohol, denatured, 45c. gal.; wood, $1.40 gal.; linseed, raw, in 
barrel lots, $1.68 gal.; in 10-gal. lots, $1.73; in 5-gal lots, 


$1.75; in 1-gal. lots, $1.78; boiled, in barrel lots, $1.75 to $1.78 
gal.; neatsfoot, $1.85 gal.; sperm, $2.30 gal.; paraffin, 35c. 
gal.; floor oils, 50c. gal.; turpentine, 81lc. gal. in barrel lots; 
in 10-gal. lots, 86c.; in 5-gal. lots, 88c.; in 1-gal lots, 91c. 

Shellac_—The market seems to have fully recovered 
from its recent slump. Importers, anticipating just 
such a slump, fortunately for themselves canceled ship- 
ments. The available supply of gum shellac is there- 
fore comparatively small. There are two or three con- 
signments of gums en route from Calcutta to this 
country, but these are not large enough to influence 
domestic market quotations. Indications are, therefore, 
that domestic supplies will continue small until ship- 
ments of the fall gum crop from Calcutta begin. Only 
low-grade gums are available both here and at Calcutta, 
quotations on high-grade offerings being purely nom- 
inal. The Calcutta market for gums is much stronger 
than our market, which would seem to indicate a very 
firm domestic market for some time. 

Shellac gums (small quantities), D. C. (orange), 83c. Ib.; 
Vv. S. O., 70c. 1lb.; T. N., 60c. 1b; bleached white shellac, 
75¢c. Ib. 

Sundries.—The wax situation is much easier. The 
big producers of paraffin are now getting plenty of 
118-20 melting wax, and the demand for same, which 
less than a month ago was so acute, apparently has 
evaporated. Because of this fact and because the 
supply of other meltings of wax is considerably in 
excess of the demand, there has been a general mark- 
ing down in quotations. Paro wax has been reduced 
1%c. per pound to a basis of 12%c. Paint removers 
continue to sell in fairly liberal quantities, and putty 
is enjoying a good steady demand. Prices for the latter 
appear firmer than they have been before during the 
past two months or so. 

Putty (best) in 125-lb. drums, 7c. lb.; commercial putty 
(in drums), 5%c.. paraffin wax, in 225-lb. cases, 118-20 melt- 
ing, lle. lb.; 123-25 melting, llc. lb.; 128-30 melting 12c. 
paro, in 230-lb. cases, 12%¢c. lb. Paint removers, $2.50 list. 

Varnishes.—The manufacturers having decided to re- 
new the sale of varnish in half-gallon and half-pint 
containers, sizes eliminated as a war measure, the 
market has taken on a new lease of life. It will be 
recalled that pints were not eliminated. Prices on 
varnishes do not appear on as firm a basis as those 
on mixed paints. For that reason some paint interests 
are inclined to look for a larger proportionate drop in 
prices next month than in mixed paints. 


Cleveland Paint Market 


Office of HARDWARE AGE, 
Cleveland, March 24, 1919. 


HE paint market shows considerable improvement, 

and prospects for a good season’s business are be- 
coming brighter. Jobbers and manufacturers are get- 
ting a fair volume of business from retailers, and goods 
are moving from retailers’ shelves better than they 
have for months. There is quite an active demand for 
flat wall finishes for interior work and a good call for 
carriage and automobile finishes and various other spe- 











cialties. While some dealers are not inclined to buy 
very heavily because of present prices, reports from 
manufacturers indicate that there is no possibility that 
prices will be lowered during the coming spring. A 
meeting of the paint manufacturers will be held at the 
Hollenden Hotel in Cleveland, April 22, at which time 
the matter of again supplying the trade with paints 
and varnishes in cans of sizes eliminated by the Gov- 
ernment during the war, will be taken up and probably 
acted upon. Quotations on mixed paints are unchanged. 

Strictly pure mixed paints are quoted at $3.35 to $3.50 per 
galion for colors and $3.50 to $3.65 for white. 

Linseed Oil.—The linseed oil market is very firm and 
the demand has improved. Prices have advanced 3c. 
per gal., and it is predicted that they will go higher. 
Consumers are following a hand-to-mouth policy in 
placing orders. 

Jobbers quote linseed oil at $1.68 per gallon in barrel lots 
for raw oil and $1.70 for boiled oil. 

Turpentine-—The demand for turpentine has im- 
proved somewhat and prices have stiffened up. 

Jobbers quote turpentine in barrel lots at 844c. per gallon. 


White Lead.—The white lead market is steady and 
prices are unchanged. Retailers are placing orders for 
spring stocks. 

m Jobbers quote pure white lead at 18c, per pound in 100-lb. 
cegs. 


Twin Cities Paint Market 


OFFICE OF HARDWARE AGE, 
Minneapolis and St. Paul, March 19, 1919. 


ITH the arrival of warmer weather and the touch 

of spring in the air, the change in the sales in 
the paint department is quite remarkable. At any time 
of the day you will find a line-up, buying all kinds of 
paint and paint materials for both interior and exterior 
finishes. Calls for estimates on exterior paint jobs are 
becoming more frequent, and it is the opinion of many 
people in this line that this year’s sales will go far 
ahead of anything that we have experienced before. 
The improvement in small paint sales is going forward 
and increasing daily. 


Mixed Paint.—Sales are still in gallon and half-gal- 
lon lots. The number of these packages that are going 
out is certainly increasing, though naturally it is too 
cold yet for-large sales. Prices seem to be holding 
strong, and there is some indication that there may 
even be an advance, but apparently there is nothing to 
warrant any such action. " 

We quote from local jobbing stocks: Ready mixed paint at 
$3.35 to $3.40 per gallon for first grade. Second grade at 
$2.15 to $2.50 per gallon; metallic paint in red, per pound, 
at 2 to 2% cents. 

Turpentine.—There is apparently a strengthening in- 
fluence in the turpentine market, as prices have ad- 
vanced steadily for the past week. Although these 
advances are not large, the effect is not particularly 
good on sales. The buying public has been looking for 
a steady market, or even a lower market, on this line 
of material. 4 

We quote from local jobbing stocks, turpentine in barrel 
lots at 8314c. per gallon. 

Linseed Oil.—Linseed oil is holding steady with the 
last revision in price. The call is increasing and stocks 
seem to be in fine condition, both in the jobbers’ and 
retailers’ hands. 

We quote from local jobbing stocks: Boiled linseed oil in 
barrel lots at $1.63 per gallon. 

Denatured Alcohol.—With the decrease in the amount 
used there seems to be a weakening in the market. 


* However, in the last week there has been no change in 


quotation. 

We quote from local jobbing stocks: 
barrel lots at 50c. per gallon. 

White Lead.—White lead prices are holding steady 
and firm, while quantities sold are in the smaller sizes 
and in amounts as yet. There is a very good business 
still ahead of us. 

We quote from local jobbing stocks: White lead in 100-Ib. 
kegs at $13 per cwt. with the usual differentials for size of 
package and quantity. 

Shellac.—Call for shellac is increasing and stocks 
seem to be in good condition to meet any call at pres- 
ent. Price is holding steady, as previously quoted. 


Whiting.—Very little call is shown as yet on whit- 
ing, although there is better prospect in the near future 
for the increase in sales. There is no change in price 
to be noted. 


Denatured alcohol in 
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caps Government—Tax on Stock 


WASHINGTON, March 24, 1919. 


HEN will the new Congress convene in 

extra session? This question appears to be 

agitating the people in every city, town 
and hamlet throughout the length and breadth of 
this big country of ours, judging by the letters and 
telegrams now pouring in upon public men still 
lingering in Washington. 

The entire country seems to be aroused to the 
necessity for Congressional action on the thousand 
and one important matters that were left without 
action when the Sixty-fifth Congress adjourned at 
noon on March 4. Never before has there been 
such unanimity in the demand for the speedy sum- 
moning of a special session. 


Hard Sledding Without Congress 


default of legislation government officials are 
racking their brains for expedients to carry 
things along until Congress has time to enact the 
laws that failed. In some cases it will be prac- 
ticable to bridge the difficulties but in many others 
the postponement of the meeting of Congress will 
mean embarrassment to the Government and hard- 
ship to many individuals. 

No less than 2000 employees of the War Risk 
Bureau have been dropped during the past week 
because of the failure of the appropriation bill pro- 
viding for their compensation. The machinery of 
the government of the District of Columbia is al- 
most at a standstill through the failure of the 
District budget bill and hundreds of street cleaners 
have been dropped from the rolls. 

These are but typical instances of the confusion 
caused, first, by the inefficient handling of the ap- 
propriation bills by the majority leaders and, sec- 
ond, by the filibuster set on foot by the minority 
in the closing hours of the session. 


Railroad Administration in Serious Straits 


a failure of the big deficiency bill carrying 
three-quarters of a billion dollars for the rail- 
road administration is probably the biggest factor 
in this financial catastrophe and Director General 
Hines is doing everything in his power to meet the 
situation through the co-operation of railroad men 
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Rooting for an Extra Session of Congress—Lack of Funds Seriously Handi- 


Dividends Again Before Supreme 


Court—Daylight Saving Starts Sunday, March 30 


By W. L. CROUNSE 


and bankers, all of whom are assisting in every way 
in their power to fend off the starvation of the 
roads. Various expedients will be resorted to and 
it is believed that with liberal use of the war powers 
of the Government—which are now being gener- 
ously stretched into peace powers—the roads will 
probably be kept going until the new Congress 
comes to the rescue. 

No definite news comes from Paris as to when 
the President expects to return to Washington or 
to summon an extra session of Congress. Substan- 
tial progress is being made with the Peace Treaty 
and if it is not complicated by the incorporation 
of the League of Nations plan it ought to be pos- 
sible to complete the agreement and permit the 
President to return to the United States early in 
May. If the League of Nations project is dove- 
tailed into the Peace Treaty it would take a seventh 
son of a seventh son to tell when the work will be 
completed. 


Look for New Session May 15 


Cypress persons here predict that Congress 
will reconyene about May 15 which will leave 
six weeks of the current fiscal year, which expires 
on June 30, in which to revise the big appropriation 
bills and put them on the statute books before the 
beginning of the new year when all the money must 
be available. Emergency and deficiency appropri- 
ations will probably be rushed through first because 
such funds are already overdue and are badly 
needed in every branch of the Government service. 

A comprehensive effort is being made to enlist all 
those branches of industry upon which excise taxes 
are imposed in an effort to revive the joint resolu- 
tion repealing the luxury taxes, which failed of 
passage in the last Congress, and expand its pro- 
visions so as to provide for the wiping out of all 
levies in the revenue law which are embraced in 
Title IX. These taxes are imposed by sections 900 
to 907 inclusive and cover automobiles and acces- 
sories, motorcycles, pianos, talking machines and 
all musical instruments, sporting goods, cameras 
and photographic films and plates, firearms, shells 
and cartridges, hunting and bowie knives, portable 
electric fans, automatic vending and weighing ma- 
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chines, numerous articles of wearing apparel, etc., 
etc. 

The joint resolution as passed by the House and 
killed in the Senate provided only for the repeal 
of section 904 relating chiefly to wearing apparel 
of the better grades. There will be little or no op- 
position to the repeal of this section but the ex- 
pansion of the resolution to cover all of Title IX 
will be quite another matter. 


Luxury Taxes Yield Big Revenue 


HE statisticians who figured on the revenue pro- 

ducing capacity of the new law calculated that 
Title IX would net somewhere between $100,000,000 
and $200,000,000 and there will be considerable re- 
luctance on the part of the majority leaders in the 
new Congress to forego, this revenue until some 
other means of raising the wind can be provided. 
In the not far distant future there will be a gen- 
eral overhauling of the revenue laws accompanied 
by a very substantial increase in customs duties 
and, if President Wilson does not stand in the way 
of this proposed legislation, the gain of three or 
four hundred million dollars obtained from this 
source will justify not only the repeal of Title IX 
but a very substantial decrease in the taxes on in- 
comes of moderate size. 

Already the Republican leaders, who will be re- 
sponsible for legislation in the new Congress, are 
considering the revision of the Underwood-Simmons 
tariff law and are now planning to perfect a well- 
balanced bill during the coming summer in order 
that it may be passed through both houses early 
next winter. 

It will be possible for the President to prevent 
the final enactment of such a measure by the exer- 
cise of the veto power and, in view of the rather 
narrow margin of the Republican majority in both 
houses, it would be difficult to pass such a measure 
over the veto. Republican leaders, however, declare 
that the necessity for revising the Underwood-Sim- 
mons law is so apparent that they will be able to 
command a strong Democratic following, especially 
in the Southern states that have made marked in- 
dustrial progress during the past decade, and that 
they will be able to convince President Wilson him- 
self, of the wisdom of the proposed revision. 


Are Stock Dividends Subject to Income Tax? 


T= Supreme Court of the United States has been 
called on during the past week to rule upon 
the interesting question as to whether the provi- 
sion of the revenue acts of 1916, 1917 and 1918 im- 
posing an income tax on stock dividends is consti- 
tutional. The chances strongly favor the elimina- 
tion of this preposterous tax, which never should 
have been incorporated in a revenue law no matter 
what the emergency. 

The Supreme Court has already ruled on the 
principle involved and by inference, at least, has 
shown Congress the error of its ways. Its second 
ruling is awaited with interest for our grave and 
reverend judges who sit in the highest tribunal of 
the land have a way of making sarcastic allusions 
to our lawmakers that constitute “mighty interest- 
ing reading’ to the victims of unconstitutional 
enactments. 

The Internal Revenue Bureau attempted to tax 
stock dividends under the act of 1914 which did 
not specifically impose a levy upon stock distribu- 
tions but only upon income. One energetic business 
man whose sense of justice was outraged by the 
action of the Internal Revenue Bureau decided to 
bring a test case to determine the legality of the 
tax. Henry R. Towne, of the Yale & Towne Com- 


Hardware Age 


pany, had received from his corporation some $40,- 
000 in stock, which represented merely so much 
paper issued to cover a part of the assets of the 
corporation of which Mr. Towne was already the 
owner and of course he could not see how such a 
distribution of paper, which really did not make 
him a penny the richer, could be regarded as income. 


Supreme Court Has Said Stock Dividends Are Not 
Income 


Rota the court below and the Supreme Court 
agreed with his view of the matter. The Su- 

preme Court held, in the first place, that the act 
of 1914 did not impose a tax on stock dividends and, 
in the second place, it declared, in effect, that stock 
dividends could not be regarded as income. 

Notwithstanding this broad ruling the Internal 
Revenue Bureau has continued to assess income 
taxes on stock dividends and Congress has gone on 
writing these taxes into the revenue bills. The 
Internal Revenue Bureau justifies its action on the 
ground that the decision of the court related only 
to the act of 1914 and not to subsequent statutes 
notwithstanding the fact that the reasoning of the 
court pointed clearly to the absurdity, as well as the 
injustice, of any attempt to collect a tax on stock 
dividends. 

As a matter of fact there are many reasons why 
a stock dividend is not income. In the ordinary 
case it simply places in the hands of a stockholder 
an additional piece of paper to represent a part 
of the assets of the corporation which was formerly 
represented by the stock originally held. 


Payment of Stock Dividends Conservative Financing 


a hee E times in ten the payment of stock dividends 

is a conservative and praiseworthy project in 
corporate finance. Where a surplus has been ac- 
cumulated and the directors desire to increase their 
capital they transfer the surplus earnings to capi- 
tal account and give each stockholder his propor- 
tionate share of new stock. 

No stockholder is any richer than before and in 
almost every case the market value of the stock, 
both new and old, decreases sufficiently to offset the 
new issue. As the courts have pointed out one 
apple is no more than one apple notwithstanding 
the fact that it may be cut into two halves. This 
is a good illustration of the effect of the average 
stock dividend. 

This issue is of great interest to small corpora- 
tions and especially to those in which the stock is 
very closely held as is frequently the case where the 
corporations are controlled by one or two families. 
The stocks of such corporations often have a very 
high market value and it is sometimes regarded 
as desirable to reduce this value by putting out: 
more stock to represent accumulated surplus. Of 
course no one obtains any additional income by 
this proceeding unless he sells the new stock and 
in that event the value of his original holding is 
proportionately diminished. 


Stock Dividend Tax Swallows Big Fortunes 


HAT the income tax on stock dividends means 
to large holders of corporate securities may 
be gathered from the fact that when the Bethlehem 
Steel Company was last reorganized one very large 
stockholder received $1,000,000 in new stock upon 
which the Internal Revenue Bureau assessed him a 
tax of over $400,000. It would have been nearly 
$650,000 under the act of 1918. 
Of course this stockholder was no better off than 
before by reason of his stock dividend but he was 
the poorer by $400,000 because of this tax which 
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the Internal Revenue Bureau officials themselves 
now admit was probably unconstitutionally levied. 

The costliness of a legislative and administrative 
blunder of this kind is graphically shown in the 
situation that has developed as the result of the 
proceedings declaring stock dividend taxes to be 
illegal. If the case now before the Supreme Court 
is decided against the Government, as it probably 
will be, it will be necessary for the Internal Revenue 
Bureau to refund every dollar thus far collected and 
this will mean the re-examination of every income 
tax return received by the Bureau during the past 
three years. It is safe to say that this task is 
almost equal to the original work of checking up 
these returns and that the process of refunding 
will cost the general taxpayers of the country many 
millions of dollars. ; 

All this might have been saved if the Congres- 
sional leaders had exercised a little sound judgment 
in eliminating from the tax laws a feature al- 
ready severely condemned by the Supreme Court. 


Two Cent Letter Rate Goes Back July 1 


ON’T load up too heavily with three-cent 

stamped envelopes. By observing this word of 
caution you may save yourself considerable trouble 
for, although the Government redeems unused 
stamped envelopes, it takes its time about it and 
you do not always get all your money back. 

The war time rate of three cents per ounce for 
first class mail expires on July 1, when the old 
two-cent rate again becomes operative. This change 
will relieve business of a heavy burden and will be 
most welcome in every line of enterprise. 

It is a serious question whether any emergency 
justifies the levying of an increased postage rate 
if the existing rate is sufficient to pay the expenses 
of the handling of the particular class of matter 
upon which it is imposed. The free use of the 
mails stimulates business under all conditions and 
many of the most experienced economists take the 
position that in war time or in any other great 
emergency business should be stimulated and not 
retarded by every legitimate governmental device. 

Up in Canada when the war tax of one cent per 
letter was levied in 1914 there was an actual de- 
crease in postage receipts for the first six months. 
This speaks volumes for the effect of the tax on the 
use of the mails and merchants throughout the Do- 
minion are to-day of the opinion that the levying of 
the tax was unwise. 


Settling for “Informal Contracts” 


AAANOP AC TURERS, jobbers and retailers who 
sold goods to the Government on informal con- 
tracts during the war emergency will be interested 
in a series of regulations drafted by the War De- 
partment for the execution of the act of March 2 
dealing with contracts which were canceled after 
the armistice was signed. 

Under the regulations claims are divided into 
two classes. Class A is composed of claims evi- 
denced by written documents. Class B includes all 
others coming under the new law. 

Before June 30, 1919, all persons who seek relief 
under the new law must file their claims with the 
War Department upon forms which are set out in 
the regulations, and must support their claims by 
itemized stafements. Claimants can apply to the 
proper board at Washington or to its nearest repre- 
sentative for further information, and all supply 
bureaus are directed to facilitate in every way the 
proper representation of claims. 

If negotiations for settlement are now pending 
they will proceed without interruption. 


81 








Don’t forget to set 
your clocks ahead 
one hour when you 
go to bed next Satur- 
day night. We're 
going to save some 
more daylight this 
coming summer. 




















The filing of Class A claims is to be with the 
claim board of the bureau of the War Department 
which is concerned, such as the Ordnance Claims 
Board, Claims Board of the Construction Division, 
etc., except that claims based upon agreements of 
the Quartermaster Corps are to be sent to the 
Claims Board, Director of Purchase, War Depart- 
ment. Upon receiving a claim, the claims board 
which has jurisdiction will use the machinery al- 
ready in existence for settlement of “formal” con- 
tracts and will determine the facts as to the agree- 
ment, and set out in a certificate the terms of the 
transaction. This statement of the agreement will 
be submitted to the claimant for his approval. 


How Awards Will Be Made 


N award, or a series of awards, will then be 
prepared to adjust the claim, and will be ap- 
proved by the bureau claims board and, upon behalf 
of the Secretary of War, by the Department Claims 
Board, afterwards being offered to the claimant for 
his acceptance. There may be a separate award 
for any portion of a contract that was sublet or for 
any clearly separable item. 


The award will then be ready for payment by the 
proper disbursing officer, who will be authorized 
to proceed at once except as to awards covering 
agreements, or parts of agreements, that were sub- 
let; as to such agreements the disbursing officer will 
not make payment to the prime contractor until he 
receives evidence that the subcontractors consent to 
look to the prime contractor. If such evidence is not 
produced, the disbursing officer will make payment 
directly to subcontractors whose claims appear in 
the award. 

Class B claims will follow a different course. 
They are to be filed with the Board of Contract 
Adjustment, Munitions Building, Washington. This 
board will separate those arising out of agreements 
made by officers acting under authority of the Sec- 
retary of War and those made by agents acting 
under authority of the President, but will deal with 
both kinds of Class B claims. The board will estab- 
lish its own procedure, which will eventually result 
in a certificate of the terms of the -agreement, an 
award, and payment as for Class A claims. 

It is important to notice that all claims which 
are to have the benefit of the new law must be in the 
hands of the War Department not later than June 
30, 1919. 
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The Sun Never Sets on ‘‘Hardware Age’s’’ Circulation—A Choice Assort- 
ment of New Publicity Ideas for Progressive Hardware Merchants 
By Burt J. PARIS 


A Little Boost for the Circulation Man The Howard “Tar Baby” 


WE don’t get one red cent for boosting the Cir- 
culation Department, but letters and ads we 
have been receiving from far-off countries stir us 
to say something about the scope of HARDWARE 
AGE’S circulation. The wealth of hardware trade 
news and information gathered at headquarters on 
West Thirty-ninth Street, New York, eventually 
finds its way into foreign lands of every clime— 
lands which lay under the shadow of the Arctic 
night to those whose southern boundary is below 
the Tropic of Capricorn. From the quays of Mel- 
bourne and Sydney, to the dykes of Holland and the 
frozen fjords of Norway travels the message of 
HARDWARE AGE. To-night, while you are sleeping, 
fellow merchants in foreign countries will be serv- 
ing customers and awaiting this issue. Verily, 
HARDWARE AGE is the international hardware 
journal. 


1—Read this, if you would serve the soldier and 
his bride 












The Yanks 
Are Coming! : 
You bet they’re coming, and you can also bet that when 


Just to give you a practical instance. Last week 
we received a letter from John A. Losee, president 


they get here in force Mr. Dan Cupid is going to work over- of the Buchanan Hardware Co., Richfield Springs, 
time. And that means a lat of weddings, which, of course, N. Y., to which was attached the following: 
leads up to lots of housekeeping. 
Which leads up to the “why” of this ad. Gentlemen: 
We wish to announce that our store In “Hardware Age” of Nov. 28th, we read 
is headquarters for those who are the editorial note about your ad illustrated on 


fi ; 4 h = page 79. For the wholesale heating-implement 
iguring on going to housekeeping department of our hardware stores we are much 
Cal ; interested in the illustrated heat regulators. 
pent one: eee Tae a You will greatly oblige us by sending full in- 


STOVES GRANITEW ARE ‘ r A 
CHINAWARE PYREXWARE formation. Yours faithfully, 
SILVERWARE ELECTRICAL Fa. HEENK & WEFERS BETTINK, 


ALUMINUMWARE APPLIANCES 


and a world of other items that go to make up the “home 
complete.” 


15 Damstrat, Haarlem, Holland. 


Letters like this, together with ads from repre- 


¢ W tative forei hard e dealer hich we con- 
50 Years of Servic BUCKE LE “We sold your dad hie first emily weeiee, ete ele pA cen after 
_ * HARDWARE CO. ~=stesiae oa’ 


all. 
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Have YOU Thought of an Ad Like This? 
No. 1 (8 cols. x 8 in.) 


IDNEY GLASS, ad man for the Buckelew Hard- 

ware Company, Shreveport, La., said this ad was 
different from the general run of hardware pub- 
licity, and he speaks the truth. 


2—The “tar baby” and what he does 


H00’S HOO AT HOWARD’S 


? 











































THE “TAR BABY” 


‘As his name implies, he is a gentleman of dark complex- 
fon, almost as black as the material that he daily manipulates: 
but right there the color combination ends. Like Gunga Din, 
“E’s white, clear white, inside,” and his work is just like him— 
“white,” clear through to the roof boards. His specialty is tar 
and slag and he knows his business. The Tar Baby is strong 
for the “drys,” but he can make the leakiest of leaky roofs 
“tight”"—every time. He always works with a smile on his 
ebony countenance and to see him smile—is worth a day's pay. 


HOO IS HE? 


Every Saturday we will publish a little portrait sketch in 
this space and we invite you to guess 


HOO IS HOO—IN HOO’S HOO? 
HOWARD’S 








Anybody, even if he is an old fossil to whom the 
language of ‘love is a lost art, can see with half an 
eye that Dan Cupid is creating tremendous havoc 
in the ranks of returning men of war. Of course, 
we don’t want to be too mercenary in our discussion 
of this subject but soldiers and their brides have 
got to have implements of housekeeping, and why, 
oh, why, let the omnivorous department store grab 
off all the business? Anyhow, the Buckelew Hard- 
ware Company don’t intend to stand for such one- 
sided competition, and here you behold the first 
barrage laid down behind the incoming soldiers cut- 
ting off their retreat to the department store. 


Pretty spiffy ad, we call this, from the classy cut — 


down to “We sold your dad his first housekeeping 
outfit.” To Mr. Glass and the Buckelew Company 
we offer our congratulations. To you other boys, 
“a word to the wise is sufficient.” 


Howard’s ‘‘Tar Baby”’ 
No. 2 (2 cols. x 6 in.) 


| Feri week we introduced you to Howard’s man 
who fixes leaks and this week it’s the “Tar 
Baby” whose talents are well set forth by the text. 
We got a photo of the tar baby taken with his tarry 
stick and he has a very prepossessing countenance 
—the physiognomy of a colored gentleman who may 
be depended upon to do his work well. 

These Saturday Sketches of Howard’s constitute 
a novel departure in hardware publicity and it is 
such publicity twists as this that put pep in your 
whole run of advertising. 

Howard’s ad man, William tote appreciates 
this department of HARDWARE AGE, if we may judge 
from a letter just received from him which reads 


as follows: 
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Editor Publicity for the Retailer, 

“Hardware Age,” New York. 
Dear Sir: 

I wish to express my appreciation of the ex- 
cellence of your department in “Hardware Age” 
and to thank you for the many splendid sug- 
gestions it offers. I must confess that I often 
“borrow” a shot now and then from the other 
fellow’s gun and am glad to know that the 
other fellow does not hesitate to get back at 
me by occasionally helping himself to a little 
of my ammunition. It is an example of good- 
fellowship all around. Yours very truly, 

GEO. HOWARD, INC., 


(Signed) Wm. Ludlum, the Ad Man. 


As we have said before, when it comes to genuine 
business fraternity you have to hand it to the hard- 
ware boys. In the words of Dr. Crane, they all 
have that “largeness of heart” without which life 
is a mockery and not worth the living. 


With the Snap That Sells Goods 
No. 3 (3 cols. x 8 in.) 


_- HUGHES, manager of the retail depart- 
ment of Krakauer, Zork & Moye’s. El Paso, Tex.. 
is another hardware man who appreciates the work 
of this department. We quote from a letter of 
March 7th as follows: 

“We would thank you for your criticisms, 
which we assure you are invaluable to this 
company.” 

The ad reproduced is the ad referred to. The 
copy in this ad ought to be read carefully. It talks 
sales points without being “dry” and all excess 
verbiage has been carefully squeezed out. You can’t 
do without any of the lines in the text relating to 
the sewing machine motor or the hot pan lifters 
yet note that this copy is fresh and original at the 


3—Here is copy with the selling “pep” 


THE COOKING SCHOOL 


Will Still Further Emphasize 
KracKajacK Household Needs 


We havent got our program arranged yet for the Cooking School, but we invite 
housekeepers to keep in close touch with the KracKajacK booth. 
In the meantime consider the following KracaKjacK household nl 


Thermatic Fireless Cookers 


The “Thermatic™ is regarded as the standard in this modern 
time money and labor saving kitchen auxiliary. Briefly stated. 
“Thermatic” Fireless Cookers have metallic cabinet, finished in 
dark brown enamel insulated with cork, which will not disin- 
tegrate or settle; have seamless aluminum linings, which are 
easily kept clean. ic is filled with aluminum 
cooking utensils. 


Prices Are as Follows: 








Single compartment with eight 
ae Sew Ezy Motors 
Hundreds of El Paso eepers ha’ 
18 50 been healthier sifce they have Sceatieed 
. their sewing machines. The sew ezy mo- 
tor not only runs the sewing machine, 
Single compartment we twelve but will help around the house in « dozen 
quart vessel, 


$20.00 rn $15.95 





Double = with two 








8 guar vee, “Hot” Pan 
33.50 - 
ste — ae FB | 
$35.00 $47.50 B= ae 


getting a “hot” pan lifter. 
are made 


best open 
th ; onan steel and will last 

. n yee hee ~ this lifter 
Without ban ‘lee and 


Complete assortment of vessels and parts for the Thermatic. 


KRAKAUER 


ZORK & MOYE'S S., I. 
317 San Francisco St. Tel. 1040. 


1 SMe on each veasel. 


The Hot 1 pan lifter ..25¢ 


is priced at.. 
See window display. 




















same time. It has the snap that creates interest and 
forces the sale. 

The cooking school idea is a good introduction to 
the fireless cookers and the school idea will create 
great interest in the store’s stock of equipment for 
the kitchen. The fireless cookers are very well pre- 
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sented—prices and descriptions are neatly displayed 
and the opening talk furnishes the general details 
of construction applying to all styles. In other 
words, it is copy efficiency—not compelling the read- 
er to read specifications which remain the same for 
each style. There’s a big idea here and one that 
should be kept in mind. 


4—Good copy on portable closets 


This 
Closet 
is a SUCCess - 


Scentless in name and 
fact, can be installed in 
any convenient place 
where chimney or roof 
are easy of access, the 
attendant chemical des- 
troys odor, contents can 
be poured on any com- 
post heap. 


Cost complete is 
$19.50. 


SEE ONE ON OUR 


STORE FLOOR. { <a 
Hie pitearchuanc 
thinae “| Wosuk 


178 No. PIAIn, 




















Our only criticism is this: the lifter panel should 
be at the top of the ad to harmonize more with the 
cooking head. The positions of the lifter and motor 
panels should simply be reversed. 


Portable Closet Well Presented 


No. 4 (2 cols. x 6 in.) 


HEF'S an interesting ad from our old friends, 
Hoyt’s Hardware of Wellsville, N. Y. These 
closets ought to be first class sellers. They are just 
the thing for bungalows, garages and buildings 


5—Putting the stove department on the map 





Your Next Stove Should Come From 
“The Leading Stove House” 


sees, == WHY? 


All stoves sold by us have proven their merit. 





Each and every stove we sell is guaranteed to 
satisfy. 


Thirty years of successful stove business is your best 
assurance that we can take care of your re- 
quirements. 


For the benefit of our customers we maintain an 


'e 
efficient STOVE SERVICE DEPARTMENT. 


Compare our prices. You will find them right. In 
many cases, much lower than elsewhere. 


Deferred payments may be arranged for. 


Remember “To Get You Money's worth go to 
Kornely’s.” 


Won't you let us convince you? 

J. Kornely Hardware Co. 
The Leading Stove House 

806-808 Upper Third Street, Near North Avenue 











used only during a portion of the year as well as for 
use where modern plumbing is not available. 

In this ad, the subject is well presented, the sali- 
ent points of the equipment featured briefly. See 
Hoyt’s new signature. We think it very good. 


Hardware Age 


Good Stove Ad 
No. 5 (2 cols. x 4 in.) 


R4z C. KORNELY, ad man for the J. Kornely 

Hardware Co., Milwaukee, Wis., sent us this 
ad which is a first-rate presentation of the stove de- 
partment of the store. 

The ad contains many good reasons why stove 
purchases should be made at Kornely’s and a careful 
reading of it will repay the short time expended. 
Note mention of deferred payments and stove ser- 
vice department. 

This ad is very different from the usual run of 
stove ads and it will pay you to give your stove de- 
partment a general presentation of this kind. 


Among the Manufacturers 


The Lane Brothers Auto Rim Co., Shelburn, Ind., has 
been incorporated with a capital of $100,000 by Fred A., 
Ernest H. and James M. Lane, to manufacture metal 
automobile rims and similar specialties. 

The National Lock Co., Rockford, IIl., contemplates 
the building in the spring of an addition to its factory, 
80 by 150 ft. 

The Consolidated Stamping & Enameling, Ltd., 
Toronto, has been incorporated with a capital stock of 
$500,000 by Edwin G. Long, Bay and Melinda Streets; 
Albert Mearns, 222 Gerrard Street East; Harry S. 
Sprague and others, to manufacture metal products, etc. 

The National Enameling & Stamping Co., Milwaukee, 
Wis., is preparing plans for a three-story addition, 115 
by 220 ft., along the Menomonee Canal between Twelfth 
and Thirteenth streets. The building will be of rein- 


forced concrete, steel and brick, and is estimated to cost . . 


$200,000. 


The Hoosier Hardware Co., Paoli, Ind., has been in- 
corporated with a capital of $12,000 by E. L. Wolfe, 
Henry Mayfield and Elwood Holiday,. to manufacture 
farm implemerts and machinery. 


The Salisbury Wheel & Axle Co., Jamestown, N. Y., 
has = notice of change of name to the Salisbury 
Axle Co. 


The Knickerbocker Mfg. Co., Main Street, Belleville, 
N. J., manufacturer of cleavers and cutlery, has re- 
cently increased its capital to $150,000. Emanuel New- 
man is president. 

The Excelsior Hardware Co., Stamford, Conn., has 
filed plans for the erection of a one-story addition. 

The Overland Tire & Rubber Co., Omaha, Neb., has 
awarded a contract for the erection of a two-story 
plant, 60 by 300 ft., to cost $125,000. 

The Emerson-Brantingham Co., Rockford, IIl., manu- 
facturer of agricultural equipment, implements, etc., is. 
planning for an addition to its plant in Trenton, N. J. 

The Delion Tire & Rubber Co., Whitehead Road, 
Trenton, N. J., is planning for a two-story addition to 
its automobile tire manufacturing plant. 


The Standard Lock Co., Syracuse, N. Y., capitalized 
at $50,000, has been incorporated to manufacture locks, 
tools, dies, etc. E. C. Wilcox, John P. Yohr and James 
S. Lennen are the incorporators. 


The J. E. F. Spark Plug Co., 1826 Brown Street, Mil- 
waukee, Wis., manufacturer of ignition specialties, is 
awarding contracts this week for the erection of a new 
plant at Hillside Lane and Thirty-seventh Street. The 
main building will be 50 by 156 ft., one-story, of brick 
and concrete, with steel sash. The investment, with 
equipment, will be about $25,000. Frank Ramstack is 
president. 


The Traveler Tire & Rubber Co., 819 North Broad 
Street, Philadelphia, Pa., is planning for the erection 
of a new two-story automobile tire and rubber plant. 


Dealers Hold Theater Party 


tie Manhattan & Bronx Hardware and Supply Deal- 
ers’ Association gave a theater party and beefsteak 
supper March 4, which was attended by about 40 mem- 
bers of the association, with ladies and friends. The 
entertainment committee, consisting of H. P. Nerge, W. 
A. Schley, Arthur Shimell and Frank Becker, are to be: 
congratulated on the selection of the entertainment and 
the contents of the menu card, which pleased every- 
body. After dinner speeches were made by J. M. Kohl- 
meier, Sr., H. P. Nerge and Charles Eberhardt. 


Reading matter continues on page 86 
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NCLUDED in the line of Stanley Garage Hard- 

ware are the four popular bolts shown on this 

page, all of them are handsome, sturdy, efficient 
articles of garage equipment and packed complete 
with screws ready to hand out to your customer. 


Stanley 
Garage Hardware 














re Satisfied customers and “‘re- The result is simple, substan- 
# peats’’ are the inevitable conse- tial, durable garage hardware, 
, quence of handling Stanley built especially for this work 
¢ Garage Hardware. and certain to give satisfaction. 
Stanley designing (while The Stanley trademark, rep- 
taking into account the fact resenting a reputation acquired 
that garage owners like hand- through years of painstaking, 
some equipment) make ll expert manufacture guarantees 
parts extra strong, certain in increasing goodwill to any 
action and convenient in oper- dealer handling the Stanley 
ation. product. 
RADE 
MARK 
| Write for a special catalog of Stanley 
Garage Hardware, which includes Butts, 
Hinges, Door Plates, Latches, the Stanley 
Garage Door Holder—every piece of hard- 
NEW YORK ware required for the equipment of a garage. 
100 Lafayette Street 


CHICAGO 
73 East Lake Street 


The Stanley Works 


New Britain Connecticut 





























‘** Victor-Giant’’ Trap 


The Oneida Community, Ltd., 
Oneida, N. Y., has recently brought 
out a new trap known as the “Victor- 
Giant” No. 1. 

By reason of the wide-spreading 
jaws this trap catches far up on the 
animal’s leg, the strong tested spring 
rising high on the jaws. The advan- 
tage which is claimed for the “Victor 
No. 1 Gaint” is that the entire trap is 





The “Victor-Gia.t” trap No. 1 


built proportionately larger to take 
care of the additional jaw spread. The 
pan and dog are wider and heavier, the 
chain larger and the spring faster. 
The trap is also equipped with an im- 
proved swivel at the point where the 
chain connects with the spring and 
possesses all of the regular “Victor” 
improvements such as the non-freeze 
non-clog “hump-cross” and direct pan 
fastening. 

This new design sells at a moderate 
price and may be had in the bushel 
basket pack now so popular with pro- 
gressive retailers. 


‘* Bakmor’’ Gas Range 


The A. T. Nye & Son Company, Co- 
lumbus, Ohio, is the maker of the 

















The “Bakmor” gas range 


“Bakmor” gas range which produces 
and maintains, while in operation, two 
graduated and different temperatures 
in one oven from one and the same 
burner. It keeps the proper difference 
in fahrenheit degrees to properly bake 
such different articles of food as 
bread, pastries, cakes, meats. or 
fowl, in the customary time required 
to bake such articles. The “Bakmor” 
is made with an oven in which these 
results can be obtained. 

While baking bread and roasting 
meat the housewife can also be baking 
pastries, cakes, etc., at the same time, 
on the same gas. 


Cross-Cut Saw Handle 


The illustration below shows the 
steel plate cross-cut saw handle which 
is put out by the Hardware Specialty 
Company, Inc., of Richmond, Va. 

The plates of this handle are 
stamped from heavy steel. The handle 

















Steel plate cross-cut saw handle 


is reversible, the same as all other 
saw handles. It is well put up, mak- 
ing a good, strong and serviceable 
handle. A patented bolt makes it 
impossible, it is stated, for the front 
plate which grips the saw to fall off. 
They are packed 25 pairs to the box. 


Cupboard Latch 


The Moss-Ochs Company, 9801 
Manor Avenue, Cleveland Ohio, has 
recently placed on the market a new 
cupboard latch designed with a step- 
like plunger which enables the catch 





The Moss-Ochs cupboard latch 


to always operate accurately. With 
this new latch, if the door or window 
does not warp, the plunger will catch 
in the first step. Should the door warp 
a little, the plunger will catch in the 
second step and so on, allowing the 
door to warp almost a half inch and 
assuring that the catch will catch. 


Self-Measuring Barrel Pump 


The Milwaukee Tank Works, 152- 
202 Becher Street, Milwaukee, Wis., 
is making a self- 
measuring barrel 
pump, which pro- 
vides an inexpen- 
sive means of 
converting any 
ordinary steel 
barrel into a self- 
measuring outfit 
for retailing oils 
or kerosene. It is 
not intended to 
be used for 
gasoline, rather 
for non-volatile 
liquids. 

The measuring 
stops are adjust- 
able and may be 
sealed by any In- 
spector of Meas- 
ures by means of 
a wire and lead seal. All three stops 
are sealed by one seal. 

















Self-measuring 
barrel pump 


Reading matter continues on page 88 
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‘‘Has All the Others 
Beat to a Standstill!” 


declares Architect John 
P. Butz of Wilkinsburg, 


Penna., referring to 




















interior of double entrance garage with “‘Slidetite” four-door equip- 
ment and special offset hinges which swing doors clear of doorway 
openings 
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(PATENTED) 


SLIDING GARAGE DOOR HARDWARE 


“TI have used all the different kinds of hardware to equip 
garage doors, and I consider ‘Slidetite’ the best on the market 
today.” 





Weather-tig ht 


Doors hung on “Slidetite” 
Hardware slide and fold tight 
into the door frame like a house 
door, saving heat and keeping 
out the weather. Operate easily. 
Can’t sag. Stand immovable 
without locks or holders. Make 
a fine-looking garage. 





Particular information fur- 
nished without obligation. 































































































Exterior of same garage. Note tight fit of doors in closed doorway, 
and clearance of opening in open doorway due to use of special 
offset hinges 
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LOS ANGELES MINNEAPOLIS 
—anenn Aurora Iuuinors,US.A. INNEAPO! 
CHICAGO Richards —-Wilcox Canadian Co.,Ltd.,London,Ont. ST.LOUIS 


“A HANGER FOR ANY DOOR THAT SLIDES”’ 
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Camp ‘* De Luxe”’ 

The camp “De Luxe” shown below 
is a refined fabric home having all 
modern conveniences for touring fam- 
ilies. Any part of this camp can be 
purchased separately, or completely 
equipped to suit the individual tastes. 
Two cars of the Ford size can be 
stored at the same time. 

The camp, which is manufactured 
by the A. B. C. Mfg. Company, 1509 
Grand Avenue, Kansas City, Mo., is 
made of what is known as balloon silk 
cloth. It is 20 ft. square in size and 
10 ft. high in the center. The back 
walls are 4% ft. high. The weight of 
the entire canvas home of six rooms 
and garage is only 75 lb. 

The outfit has four separate bed 
rooms, sleeping two adults. each. 
Every bed room is made mosquito- 
proof by patented wall aprons, hook- 
less door slides and screened windows 
with storm flaps. 

The dining room is 7 x 11 ft. in size, 
ample for family service, with plenty 
head room. Crawling on hands and 
knees is never necessary. Across the 
hall from the dining room is the liv- 
ing room, also 7 x 11 ft. in size, and 
‘>st, as roomy and comfortable. Head- 
lights or a spotlight from the automo- 
bile by means of extension cords can 





The spacious camp “De Luxe” 


be arranged to illuminate this entire 
home. 

The camp “De Luxe” offers the 
touring motorist weather protection 
for his automobile so that even the 
finest brand new car, the concern 
states, can be safely used for touring. 
The garage has a floor space of 20 
ft. in length by 6 ft. 8 in. in width, 
with a door at each end having a head 
clearance of 8 ft. 





‘* Auto-Seal’’ Inner Tube 


The “Auto-Seal” inner tube, manu- 
factured by the Shaw Tire Company, 
No. 2 Old South Building, Boston, 
Mass., automatically seals its own 
punctures. Yet it is said to be as 
simple and as inexpensive as regular 
tubes. It compresses both rubber and 
air, thus uniting and synchronizing all 
forces. 

The cups, which form the principal 
working unit of the “Auto-Seal” curve 
toward the center of the tube, and 
so completely intersect and cover the 
entire structure that when the tube is 





The “Auto-Seal” inner tube deflated 
inflated this surplus rubber is pressed 
flat against the inner wall of the cas- 
ing, thus brinying the entire tube into 
compression. 

When a nail penetrates through, it 
is gripped so tightly that no air 
escapes. Likewise when the nail is 
withdrawn the inner tube instantly 
closes the hole by virtue of its pent-up 
force of compression. 


Vapor Tight Piston Rings 


Vapor Tight piston rings for gas, 
steam or oil engines are so designed 
that only two rings per piston are 
needed. One to keep oil from enter- 
ing combustion chamber, the other to 
make perfect compression. No pins 
are needed in Vapor Tight rings. The 
special split of the inner ring fixes 
that, for no matter in what position 
it is placed there can be no leak, the 
concern states. This split is made 


on a radius so that the two lips will fit 
each other perfectly, at, all times: 
The one piece wearing surface of 

















The Vapor Tight piston ring 


Vapor Tight rings, it is mentioned, is 
proof against cutting or scoring of 
the cylinder by segments. The ring 
is made by The Vapor Tight Ring 
Company, Longfellow and Twenty- 
eighth streets, Minneapolis, Minn. 


New Guide Headlamp 


A new model passenger car head- 
lamp, equipped with patented auxiliary 
reflector, is announced by the Guide 
Motor Lamp Manufacturing Company, 
11700 Madison Avenue, Cleveland, 
Ohio. The auxiliary reflector, the 
newest feature, is a device which 
gives excellent driving light for cities, 

















The new Guide headlamp 


and for passing other vehicles on a 
country road, with the large bulbs out. 
A driver may use the large reflector 
with the strong light it throws for 
rough and dangerous roads, turns, 
etc., and the small lamp for purposes 
where a smaller amount of light is de- 
sired. 


Reading matter continues on page 90 
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If you’ve never made a window display of Bridgeport Tire 
Pumps—make one and see if you don’t sell more pumps 
than ever before. 


And when autoists ask about them, emphasize the fact 
that Bridgeport Pumps are the only pumps that are manu- 
factured complete under the same roof—from the Ingot 
to the Finished Product. 


Bridgeport Tire Pumps have been the leading tire pumps 
for more than 20 years. They are well known—you don’t 
have to “introduce them.” 

The big Bridgeport Line includes a Tire Pump for every 
purpose—Autos, Motorcycles and Bicycles. All made of 
Brass—that’s why they never rust and cause trouble just 
when a pump is most needed. 

Bridgeport Oil Guns and Combination Oil and Grease 
Guns are the best of their kind. And as with all Bridge- 
port Brass Products, THE ONLY COMEBACKS ARE 
FOR MORE. Ask for Booklet 5. pare 


a ~ tile 














Bridgeport 








Notes of the Retail Hardware Trade 


SHDOWN, ARK.—The Ashdown Hardware Com- 
pany has purchased the stock of N. C. McBrary. 


MaRIANNA, ARK.—Potts and McCulloch, whose stock 
and store were recently destroyed by fire, have erected 
a new building, installed up-to-date fixtures, and put in 
a complete line of the following, on which catalogs are 
requested: Bicycles, buggy whips, builder’s hardware, 
building paper, children’s vehicles, churns, crockery 
and glass, cutlery, dairy supplies, dog collars, dynamite, 
fishing tackle, galvanized and tin sheets, gasoline en- 
gines, harness, heating stoves, heavy farm implements, 
heavy hardware, home barbers’ supplies, mechanics’ 
tools, pumps, ranges and cook stoves, shelf hardware 
and sporting goods. 

LAKE WALES, FLtA.—The Wales Furniture & Hard- 
ware Company has discontinued business. 

CANTON, ILL.—Theodore B. Bass has been succeeded 
in business by John A. Cass. 

Barry, ILtu.—G. W. Nations has taken over the stock 
of McVey & Nations. 

MuSCATINE, lowa.—The Detthof Hardware Company 
has been dissolved. H. G. Detthof, president, will con- 
tinue the business without any change in the firm name. 


ROCKWELL City, Iowa.—Bledsoe & Prince, Inc. has 
been incorporated with a capital stock of $12,500 to 
deal in bathroom fixtures, belting and packing, bicycles, 
buggy whips, builder’s hardware, children’s vehicles, 
churns, cream separators, cutlery, dairy supplies, dog 
collars, dynamite, electrical household specialties, fish- 
ing tackle, furnaces, galvanized and tin sheets, gasoline 
engines, hammocks and tents, heating stoves, heavy 
farm implements, heavy hardware, kitchen housefur- 
nishings, lubricating oils, mechanics’ tools, plumbing de- 
partment, poultry supplies, pumps, ranges and cook 
stoves, refrigerators, sewing machines, shelf hardware, 
silverware, tin shop, wagons, buggies and washing 
machines. The incorporators are A. F. Blédsoe and 
Bert Prince. 

PaoLta, KAN.—The C. N. Emery Hardware Company 
has sold its stock to the Paola Hardware Company. 

Monson, MAINE.—The stock of William H. Eldridge 
has been sold. G. P. Pullen is the purchaser. 

BaTH, MicH.—La Noble & Sons are now occupying 
their new store building. 


Hancock, MicH.—John P. Nelson has opened a store 
here carrying a line of automobile accessories, baseball 
goods, bathroom fixtures, bicycles, buggy whips, build- 
er’s hardware, building paper, children’s vehicles, 
churns, cutlery, dairy supplies, dog collars, electrical 
household specialties, fishing tackle, furnaces, galvan- 
ized and tin sheets, hammocks and tents, heating stoves, 
home barbers’ supplies, kitchen housefurnishings, lino- 
leum, lubricating oils, mechanics’ tools, paints, oils, var- 
nishes and glass, prepared roofing, pumps, ranges and 
cook stoves, refrigerators, shelf hardware, silverware, 
sporting goods, tin shop, toys, games and washing ma- 
chines. Catalogs requested on a general line of hard- 
ware. 

PETERSBURG, MicH.—The firm of Russell & Gradolph 
has been dissolved. A. C. Gradolph has purchased the 
interest of O. H. Russell. 

MINNEAPOLIS, MINN.—The Billman Hardware & Fur- 
niture Company, 2504-2510 Central Avenue, has added 
a line of furniture to its regular stock. 

OrONOCO, MINN.—Emil Olsen, purchaser of the hard- 
ware stock of Frank Stiller, requests catalogs on build- 
er’s hardware, building paper, cutlery, dairy supplies, 
fishing tackle, galvanized and tin sheets, gasoline en- 
gines, hammocks and tents, harness, heating stoves, 
heavy hardware, mechanics’ tools, paints, oils, varnishes 
and glass, poultry supplies, prepared roofing, pumps, 
ranges and cook stoves, shelf hardware, sporting goods, 
wagons, buggies and washing machines. 

TYLER, MINN.--The Tyler Hardware & Plumbing 
Company has leased a new building, which will house 
a stock of bathroom fixtures, belting and packing, elec- 
trical household specialties, sporting goods, paints, oils, 
varnishes and glass, etc. Catalogs requested on a 
general line of hardware. 

Houuipay, Mo.—The Curtright & Cunningham hard- 
ware and implement stock is now owned by W. C. Cun- 
ningham & Son. 

KIRKSVILLE, Mo.—Robert Clark & Sons have com- 
menced business here dealing in automobile accessories, 
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baseball goods, belting and packing, bicycles, buggy 
whips, builder’s hardware, building paper, children’s 
vehicles, churns, cream separators, cutlery, dairy sup- © 
plies, dog collars, dynamite, electrical household special- 
ties, fishing tackle, galvanized and tin sheets, hammocks 
and tents, heating stoves, heavy hardware, home bar- 
bers’ supplies, lubricating oils, mechanics’ tools, oil 
cloth, paints, oils, varnishes and glass, poultry supplies, 
prepared roofing, pumps, ranges and cook stoves, re- 
frigerators, shelf hardware, silverware, sporting goods, 
wagons, buggies and washing machines. 


MARSHFIELD, Mo.—The McKeel Implement Company 
has bought the hardware stock of W. A. Turner & Co. 


REPUBLICAN City, NEB.—C. L. McEwen has disposed 
of his stock to L. L. Johnson, who requests catalogs on 
automobile accessories, baseball goods, builder’s hard- 
ware, churns, cream separators, cutlery, dairy supplies, 
dog collars, electrical household specialties, fishing 
tackle, furnaces, galvanized and tin sheets, heating 
stoves, heavy hardware, home barbers’ supplies, lubri- 
cating oils, mechanics’ tools, ranges and cook stoves, 
shelf hardware, silverware, sporting goods, tin shop and 
washing machines. 


OGDENSBURG, N. Y.—The Payne Hardware Company 
has sold its stock and fixtures to the Gilroy-Payne, Inc., 
which has also bought the stock of the W. D. Britton 
Hardware Company, Inc. The stock will be moved to 
the Britton store. Catalogs are requested on a general 
line of hardware, sporting goods, housefurnishings, cut- 
es toys, tools, electrical supplies, paints, varnishes, 
ete. 

CEcIL, OHIO.—Edward McGaharan now owns the 
stock of John Poetzinger, He will continue business at 
the same location for the next few months, when he 
plans erecting a new store building. Catalogs re- 
quested covering automobile accessories, bicycles, buggy 
whips, builder’s hardware, building paper, churns, 
cream separators, crockery and glass, cutlery, dairy sup- 
plies, dynamite, fishing tackle, galvanized and tin sheets, 
gasoline engines, hammocks and tents, harness, heating 
stoves, heavy farm implements, lime and cement, lino- 
leum, lubricating oils, oil cloth, paints, oils, varnishes 
and glass, prepared roofing, pumps, ranges and cook 
stoves, shelf hardware, wagons, buggies and washing 
machines. 


MARION, OHIO.—C. E. Scribner and Arthur A. Van 
Atta have purchased the hardware store of H. A. Am- 
mann, and will continue the business under the name 
of the Ammann Hardware Company. 

WELLSVILLE, OHI0O.—Dershimer & Frishkorn have 
sold their stock to the Friskhorn Hardware & Supply 
Company. 

ROsETO, PA.—Peter Rosato recently started in busi- 
ness here. He requests catalogs on automobile acces- 
sories, builder’s hardware, cutlery, dog collars, galvan- 
ized and tin sheets, heating stoves, plumbing depart- 
ment, pumps, ranges and cook stoves and shelf hard- 
ware. 

GREENVILLE, S. C.—The Jones Hardware Company, 
Inc., 210 South Main Street, has been organized with 
a capital stock of $20,000 by A. L. Jones and Paul C. 
Kay. The new firm has purchased the hardware and 
household stock of the Gilreath-Durham Company, 
which will be enlarged. The lines handled include base- 
ball goods, bathroom fixtures, builder’s hardware, 
churns, cutlery, dairy supplies, electrical household 
specialties, fishing tackle, heating stoves, heavy hard- 
ware, home barbers’ supplies, mechanics’ tools, pre- 
pared roofing, ranges and cook stoves, refrigerators, 
shelf hardware, silverware, sporting goods and wash- 
ing machines. Catalogs requested. 

MontTrROsE, S. D.—The partnership existing between 
F. I. Pixley & C. S. Griffith has been dissolved, E. A. 
Amburn taking over the interest of Mr. Griffith. F. I. 
Pixley will continue as manager. 

BRYAN, TEX.—The Myers Hardware Company stock 
has been moved to a new location. 

Cisco, TEx.—J. S. Stockard has sold his hardware 
stock to E. J. Wende and Mrs. Kate Richardson. 

GRAND RAPIDS, Wis.—The Johnson & Hill Company 
are purchasers of the stock of McCanley & Pomainville. 

SPENCER, Wis.—A. C. Bruesewitz has purchased a 
half interest in the Hoops Hardware Company. The 
firm name will remain unchanged. 
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Known in Every Home 


Thousands of homes are using appliances bearing this UNIVERSAL 
trade mark which stands for the best in mechanical construction, 
material, quality and satisfaction. It is easy to sell the owners of these 
appliances other home needs under this trade mark. 


The UNIVERSAL Line includes a great variety of household aids, 
each one designed to perform better and easier service in the dining 
room, kitchen or boudoir. 








Consistent national advertising is persistently reminding housewives 
of the many UNIVERSAL Home Needs. These well-advertised products 
should be in the stock of every Hardware Dealer. 







Your profits increase with your turnover. Concentrate on goods 
you can get and sell quickly. 






THE TRADE MARK KNOWN 


{UNIVERSAL} 


IN EVERY HOME 
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Current Hardware Prices 


od some goods slightly lower prices are obtain- 
lot 
ARD LISTS AND DIRECTORY OF MANUFACTURERS. 





publication of the prices 


REVISED, MARCH 20, 1919 


GENERAL GOODS—Goods which are made by more than one 
manufacturer are printed in /talics. 
those obtainable by the fair retail Hardware trade. 
orders and broken packages often command higher prices, while 
lower prices are usually given to larger buyers. 


SPECIAL GOODS—Quotations printed in small type (Roman) 
relate to goods of particular manufacturers who request the 


The prices named represent 
Very small 


named and are responsible for their 








ce 





retail trade. 
able for ao 
STAN 


—Contains the list prices of many leading goods. 
lished in loose-leaf form and is kept up-to-date b; 

Pp: 7 x 10 inches. 
ADDITIONS AND CORRECTIONS.—The trade are requested 
to suggest any improvements with a view to rendering these 
quotations as correct and as useful as possible to Retail Hard- 


eee service. 472 


ware Merchants. 
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It is pub- 
a monthly 
rice, $7.50. 
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correctness. They usually represent the prices to the average 
HITT NTH HT THUAN HTT | WUT HANH Il THY 
ATER AAR 
A Gimlet Bits— : 
DJUSTERS—Blind— (See Gimtets and Gimlet Bits.) 

Ul. B. Ives Co.: Hollow Augers— 

Blind and Casement........ 3343 % | Bonney Wat., per avz...$5.50@$6.06 

Superior Spring Hinge Co.: Machine Bits— 
Casement adjusters ...... -+--25% | Russell Jennings Mfg. Co....... 35% 

Window Stop— Levanon Machine Cov, : 
Ives’ Patent...... -33'4% Combination Point ...........50% 
— Stop Bead ‘Screws ‘aud *"Wash- | eee - 50% 
600000000000 0000000000 ee Post Hole— Per doz. 

ADZES— Llall, No. 1 Adjustable, 3 in 1, 

Carpenters’, Kings, per doz.. - 4 . i $19.32 

Ship, Lipped (caehohsaneeseee $28.42| Hall, No, 2 Adjustable, 3 ini, 

J. White Co.: $20.52 
ie lipped, 4% to 5 in. Hall, No, 3 Adjustable, 3 in 1, 
cut, 4% doz. bots, per doz.. $40.35 eileen $21.72 
lain, 4 n. cut, n 
9 Ship. ag Bays, B. ener $31.05| Post Hole, 3 in. to 9 in. 
4% to 5 in. cut...... oo + $34.16 Post liole, 10 in. 
ANCHORS— pee enor per on 
*erfection, per doz.. 

7. nye & -~ — Split Hdle, Diggers, per doz. 14.00 

ANTI- RATTLERS— Ship Augers and Bits—- 

Fernald Mfg. Co. Burton Anti- | Ship Augers up to 8/8ths..List, Net 
Rattlers, 2” doz. pairs, Nos. LOGE oon00 0004005000080 10% 
# -25; $1.10; 8, $1.00 "4, Ship Bits up to and including 
ome .755 i 6," d _— — 16/l6ths..List, Net, Larger.. +10% 
Perna lc uick-S er, % doz. C. E. Jennings & Co.: 

PAITS .....-- severe 2.50@$3.00) L’'Hommedieu’s .......2-+0--- net 
Satety —— Snitter, O08. || WREBOND: 6.55 5005 5 od 00ee5 0s 10% 

PAITS ..--seeeeeses 2.25@$2.75 Watrous, above 1 in...... List, Net 
Auto Door “Anti-Rattlers, per Lebanon Machine Co.: 

doz, pairs ....-+-++eeeee. 20) Se EE os cneocss aun . 60 
Fernald’: oor Aid, per doz. prs.$3.00| Snell Mi,. Zo.: 

ANVILS—American— Ship Augers, Blk, Twist..... 10% 

Solid Wrought, per lb....23@23%2¢ Ship Augers, Pol, Twist..List, Net 

liunt, Helm, Ferris & Co., Stur. Solid Center ...ccccccccccses 30% 

® doz., $15.00 i BOD: 005-5 6:49 :09-045905 9 30% 
Imported— AUTO TIRE PROTECTOR— 

Peter Wright & Sons, @ I. 80 to |Am. Automobile Accessories Co.: 

349 lb. 22¢; 350 to 600 Ib...22%¢ Inayde Tyres .cccsece shan sae 50% 
Anvil, Vise and Drill— AXES— 

Millers Falls Co., ea......... $32.47 | Single Bit, base weights, unhandled: 

APRONS—Blacksmith’s— Per doz 

Livingston-Cooper Corp. : First Quality ....... veces Bla00 

egg Star Brand, Livingston) Second Quality ....... coe ofl4.50 
u 

Medium and Heavy, =. 10% a cae oo —. « 2250 

Medium and Heavy, Mule, Second Quality .secceoee 18.50 

List + 10% | Extra for handles: Per doz 

AUGERS AND BITS— Extra Quality ...... eeccces P47 

Ordinary Double Spur.......... 50% Excelsior . 

Jennings Pat., Bright..... 163% No. teeeee 

Biack Lid OF Bis0G. 06200012008 40 NO. 2 wssescesseeees 

Boring Mach. Augers.. Ss Marble Arms & Mfg. Co. : 3 eo 

Car Bits, 12-in. twist......... Safety, Hunting No, 2) Met. }o 

Conn. Valley Mtg. Co.: Hdle., per doz........ $33.00 4a 
Wright’s Jennings .......... 25% ae. Nos. 5 and 6, “319-80 
Wright’s Solid Center........ 25% Rid” ada? = PSR Dati: vas 
Conn. Valley Blue Twist... ..- os) “SS 5 Sew Die 

A ee Set ee Camp, No. 10. Iliekory Hale., & 

Cc. E. po RE & Co. inca in., per doz., 

No. 10, ext. lip, shanteed list.25% Bi 528. 4g 8 
No. 30, standard list......... 25% mt No. 16, Dole. Bit. diies, } 3 

Russell Jennings’, Standard List. ow ih Ld Poet pe 

Lebanon Machine Co. — fowl, “4 hg: 4 Agua ont, per 608. a 
No. 108 High Speed % er tba10% Ships. 8 aa 7 oy cut, per doz. 

No. 308 Cabinet Z Twist... .. 40% doz. lots... +++ ++++-- $84.79 
No. 0308 Liberty Finish. .40410% B aLcances—spring— 
Lebanon Machine Co.: S Twi 30% | Chatilion’s : 
ie. a Nag Z Tet, ‘ Light Spring Balances....List, Net 
25&10% Straight Balances ... . aList, Net 
No. 312 Cabinet 4 Twist. .40&10% Circular patenets bcveveee ae 3 A 
No. 318 Cabinet Z........... 40%|_ Large Dial ...........+0++ + 10% 
No. 1308 Finished, Black, Hol- sa oes Oe? 
No. "2308 ‘Bright, Hollow... 60% | Per gross ..... 2.0.5. $16.60 $2 7°00 
No. 3308 fin's'd Shanks & Edges,| BALERS—Waste Paper— 
Profile Fe 0&10% | Davenport Mfg. Company: 
No. 4308 a an Twist, Bdges Schick Steel Balers, No. 1, $45; 
(re Se 10% No. 55; No. 3. $65; No. 
No. 3306 Profile Sets, ea..... $1.00 3, Open Top, $69; No 

Pexto Solid Center......... 30610 % seo — No. 4, Open Top, 

tepals asa | Now 2, Home Model, ex., $12.50: 

PUEN OE TIREE 6 5 cicvvctes sree cet 5% 3, Business Model, en 

Snell Mfg. Co.: $16. 00; No. 4. Institutional 
NR OE 40% Model, 'ea., $18.00. 

Jennings’ Pattern ........... 25% | BARS—Crow— 
Car Bits— Steel Crowbars, 10 to 40 Ib. 
Russell Jennings Mfg. Co.... ..20% per lb, 84Z@aIVE 
Dowel Bits— Pinch Bars, per fh caenee 8h ,@9i¢ 

Russell Jennings Mfg. Co....... 15% | BASES—Porch— 

Lebanon Machine $ S. Cheney & Son: 

No. 105 High Speed Z Twist Zimmerman Patent ...... List net 
Dowel and Tapping....... 25&10% | BASKETS—Galvanized— 
Expansive Bits— Hall Mfg. Co.: 

Conn. Valley Mfg. Co.: a, 5 He, 20 GOR... 0000.68 $17.52 
Co SS eee 10% Hall, 114 bu.. per doz...... 20.04 
Wright’s Patent, Machine, BATTERY BOOSTER 

List + 20% France Mfg. Co., C@......0. $24.00 
eT es eee 33°: % | BEAMS—Scale— 

C. E. Jennings & Co., Arrow Head, Chatillon’s No. 1, List Sent, 25, 1918. 

LRRephede Ope 5400 6b ek 16% %'! No. 1. .200 300 409 600 1000 th. 

New list, No. 1, $30.00; No. 2, Ea. $3 00 $3.75 $4.90 $7.10 $14. ne 
$240 ner doz. FER eR ra 
oe ee reer 40% |P. 's i 

Ruel Jem ines Mtg. Co., th $0 List Sept. 25, 1918. .16% % 
56. Bh GOOD... oie s iv s.5-0.008: % | Sareert & Co., 

Pexto Clark Pattern......... 30&100% List Se ent. 25, 1918. .25% 


BELLS—Cow— 
Wrought Cow Bells........4. 
Hand— 






«+ 30% 


Polished Brass .......++..List net 
White Metal ..ccccccccccdsst + 5S 
Nickel Plated ... -- List + 5% 
MEP 0.0écn0ssees cccccccccccce cll 
Miscellaneous— 
Farm Bells ...... ae . & 5u¢ 
Church and School......... 426 
Trip Gongs, Brass ~ "Beil 
DICCGIS  0-00:5000 se e'eun List + 204 
Trip Gongs, Steel... .ccccecees 2h 
BELT DRESSING— 
See Dressing Belt. 
BELTING—Leather— 
From No, 1 Oak Tanned Butts. 


+ | Belting, Ex. Hvy., 18 
Belting, Heavy, 16 oz. 
Belting, Medium, 144% oz. ° 
Belting, Light, Te are 
Second Quality, Sides..... 
Second Quality, Shoulders 
Cut Y weed Luciwng, Stric 

NO. 1 covcesvcveces cabwes 
Leather “Lacing Sides, per 

ft. Raw Hide, No. ; 


OZeeees 


Under 17 sq. ft 
Rubber— 
(Low Grade) 


Competition 


thy 


“$4. 
1. in sides 
I7 8q. ft. GNA OVE. cccccccess 


New List 50&10¢ 


Standard ... 
Best Grades . 
BELTS— 
“ere Mfg. C 
Yi — Fan, 


wooo New List 40&10% 
. New List 35% 


orp 
te ‘1916 Ford, 


No- ‘Stretch Fan, “for 1917, Ferd, 


ea > 
RLOCKS—Tackie— 
Common Wooden ... 
Patent 





Drili— 

Athol Machine Co.: 

Drill Blocks 

OLTS—Anchor— 
Ankyra Mfg. Company: 

Ankyra Anchor Bolts........ 

Ankyra Collapsing Tools. cane 
Parker Supply Co.: 








+ «25% 


o+eeeeeList net 


20% 


Anchor Bolts or Screw anes. 





75&10% 
Star Expansion Bolt Co.: 
Sebco Screw Anchor...... 60&10% 
Carriage, Machine, &c.— 
Common Carriage (cut thread): 
% x 6, and smaller...... 35 5 
Common Carriage (rolled thread): 
2G, CaS PRIM. v0-0:095:556 404% 
Larger or longer......+. 20 & 10% 
Phila., Eagle, $3.00 list.......... 60 
Bolt Ends, H. P. Nuts...... 25 & 5 
Machine (cut thread): 
¥% x 4, and smaller....... 40 & 54 
Larger or longer........ 25 & 10% 
Door and Shutter— 
Wrought Steel 
Barrel Japanned— 
EINE 00600 seeseeee esse eeseen 
BENNO io 0.0660066560000000000EN 
Barrel Bronzed— 
Light . . - List Net 
Heavy ..... * List + 154 
Brrr 274 
SNE GER vccicorvexvenscecdee 
pe, ee apenas evessonsen 
Brass: Barrel ..+++0......Net List 
eer ecbeetbeeeces 254 
Spring i. Pere te 
Ives’ Mortise Door } eae 3314 % 
Ives’ Wrought Door . 
Expansion— 
Ankyra Mfg. Company: 
Ankyra Anchor Bolts........ 80% 
Ankyra Collapsing Tools...... 20% 
Parker Supply Co.: 
Lag OE oben seed ww eee wigip ed 
Machine Bolt Type........ i8i10% 
Star Expansion Bolt Co.: 
Sebco & Star Expansion Bolts.60% 
Stove— 
ee ONS © gies ncsnctansewes 704 
ire 
COMMON TVON vececcvnsncee® 40 &54 
eee awe weeniedee 70% 
Almerieun Screw. Co. $ 
Bay State, list Dec. 28, ’99..50% 
Eagle Phil., list Oct. 16, ’84..70% 
Togcle— 
Ankyra Mfg. Company: 
Ankyra Anchor Bolts..... 00+. 80% 
Ankyra Collapsing | ae 20% 
Parker Sunniv Co.: 
Toggle Bolts, No. 2........0. 70% 
Toggle Bolts, 10a and 10b....40% 
Star Exnansion Rolt Cov: 
Sebco Toggle Bolts........... 65% 
RORFE RS&—Rijina— e@ 
Ertornrise Mfg. Co.........2-.. 20% 


y 


BORING TOOLS—Automatic— 
Millers Falls, No. 3, per doz., Sg 28; 
No. 4, $18.03; No. 45, $18. 
BOXES—mitre— 
Cc. E. Jennings & Co 20% 
Millers Bails, New Luuguun, size i, 
23; Langdon Acme, size 1, 





9.14; New Langdon, Imp. size 
B ccvccccccccces cocccceceGeesO 
Shelt— 
A. H. Green Co. 

Bosevehnanr able Locked ‘et 
Nos. each 1, 15¢; 2, 17¢; 3, 
20¢; 4, 26¢; 5, 40¢; 7, S4e; 
22, 29¢; 23, 31¢; ™~ ed 25, 
GOP ccccccccccccccccccec UG 

BRACES— 
ees Ball ceccccccs cpa gnee 

Sweep..... in. 8 10 2 

Samson Per dozen 

Series 80U0. .$39. = $40. 42 

Series 700 - 83. 33.22 

Series 5000.. 3128 32.33 

Series 5300.. 22.27 23.04 

Series 3900. 8.53 20.90 

Series 3400.. 17.49 17.93 

BrRacCKETS— 
Atlas Mfg. Co.: 

ese 50@55% 

Gridin’s wro't Steel. ..ccccccee oa 
Griffin’s Folding gromeet kes ae 
McKinney wro't Steel. *stigéto% 
hie Se: rae 
Stanley’s Folding No. 794...... 20% 
R. & E. Wrought Shell...... 35&10° 
Vaughan & Bushnell Mfg. Co.: 

No. RS At & B. ratchet, per dozen, 

BRAKE SHOES— 


Adamson Mfg. Co.: 
Unlined, for Ford Car, per pair.35¢ 
Lined, for Ford Car, per pair. .70¢ 
Goodrich- Lenhart Mfg. Co.: 
—- Ford Brake Shoes, 1é& 


2 p. ¢., Unlined, ea. per set. a 
Jénes, ree S5¢ 
ec. vtnermoid Lining, ea. \ gets 
ia EEO 1.50 \& 
2 ®. ec. FUT Rival, ea. St ae 
BROILERS— 
Wire Goods Co.: 
Broilers, CL oiyet aa ced 35% 
prstet Sherwoods .:........ 10% 
BRUSHES— 
Whitiew Advan Co. : 
Good, Rd. Paint............. 20% 
Medium, BUS cesecceoenaces 30% 
WED o'b:6.n wies-6ea-0.e0-0 30% 
Medium, Varnish .........0. 30&5% 
Good, Kalsomine .......... 205% 
Medium, Kalsomine ......... 40% 
WOOE, DURE oiccdsieccceees 40% 
Medium, Dusting ............ 30% 
Good, Floor & Household...... 20% 
Medium, Floor & House 
BOMD cccccccccces Coccccces 
Shaving: 
Warner’s eavesrery shaving, 
DOP GOB. coccccvcoccccce 3.0) 
Warner’s Cream Cartridges. 
for brush, per doz........ 2.89 


BUMPERS—Barn Door— 
National Mfg. Co., No. 16 Barn Dow: 
Bumpers, ®@ MNS covivcce so Ok 80 
BUTTS— 
Wrought Brass.. 
BRIGHT 
Light Narrow ...... 
Beep and Broad.. 
Black Flaps .... 
Table Hinges ... 
IE a icivheiworeceeera 
BRONZED 
Light, Narrow, Loose Pin..List + 504 
Light, Narrow, Loose Pin, Ball Tip, 
ar’ ~ pair, 


eee eeeee 





2% 3 3% 4-in. 
sh 2.15 2.40 2.80 3.00 4.40 
Broad L. P. Ball Tip, per 100 pair, 
2r2) 2Yyx2% 3x3 4x3 Ard 
$27.50 28.50 29.50 32.00 39.00 
WAxrdY, 5x5 
59. 75.00 
Caces—sira— 


O. Lindemann & Co.: 
Japanned Canary .... 
Brass Canary 
Parrot Cages, 

ET ree: 0% 

CALIPERS. ‘AND’ ‘DIVIDERS— 

Athol Machine Co.: 


- -List+45% 
0 


weer s A. TR Qiececccsecnd = 
CALKS—Toe— 
~ and ll 1 prong, per © 
aM 4G d-s eave kuibaek cecal 6.20 
shes, 1 prong, per oe $6.70 
Heel— 
Blunt ond Medium, 1 prong, per 
a RR eRe ao $4.70 
mh ean, A. ee 10¢ 








Removable, drive pat 
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Tire 
NPARALLELED ser- Covers 


vice value combined 
with a most pleasing 
fabric and color effect; 
most durable materials. 
Highest classworkmanship. 
A tire cover that recognizes 
no competition in quality 
or fairness of cost. 
A sure trade-getter for 
dealers. 


‘ 


a ST 
t 7 


AN: 
a 


Mes! comprehensive offering of Seat Covers ever pre- 
sented American buyers. Unrivalled excellence — 
beauty and serviceableness. Guaranteed fit. 


For all makes of cars. Shades and Fabrics of a variety 
so great satisfactory selection is assured. Prices that 
are a revelation of economy. 


Slip Roofs 





Back Curtains 
with Plate Glass Windows 





Mest advanced type of re-cover. Has no equal in 

simplicity or serviceableness. Absolute fit—cut by 
car manufacturers patterns. Complete— ready to put on 
and can be put on in few minutes by any one. 





Exceedingly moderate price. Tremendous demand. 
One of best paying accessories dealer can handle. 


EST appearing—best wearing back curtain ever pro- 
duced. Regular “Pierce Arrow” effect. Beautiful, 
flawless plate glass windows. Wonderfully popular with 
all motorists. Gives tone of class car owners highly prize. 
Pays dealer splendid revenue on small investment. 











Write for sure, quick, money- 
making proposition and com- 
plete descriptive matter. 


DEALERS:--Every Badger Product is a big business 

builder. Representative of the very utmost in excellence 

in price economy. Extensively advertised. Trade already Wisconsin Auto Top Co. 
established. Liberal profit allowance. Racine, Wisconsin 
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Sherp, 1 prong, 106 Ib.......-- $7.20| Carpenters’ Red ........-. gro., $1.25 
Detachable, Screw .......eeee05 15% Carpenters’ White -.gro., $1.10 
Detachable, Drive....... ..---10&5%$ | CcHECKS—Door— 
CARBOLA— Russell & Erwin Mfg. Co.: 
Carbola Chemical Co.: RUSCH 6000005906 wenn ene eee 
Trial Pk&es., C8. ....ccsccoess 17¢ | Superior Spring Hinge “Co. : 
te ib. Sage per doz......-- = Superior Screen Door........ 20% 
50 Ib. bags, €8......ccecees 3. CHESTS—Tool— 
CARBON REMOVER— . C._E. Jennings & Co.'s Carpenters’, 
American Automobile Accessories Co.:| “"yfachinists’, Empty .......-- 20% 
Carbogon, qt. can, $2........ 50%) Household ‘and Boys’...... 33 43 % 
CARRIERS—Litter— a Union Tool Chest Co.: 
Hunt, Helm & Ferris Co....... 25% Tool Chests, ea. 11.87 A: 12.67 
CARTRIDGES—Metallic— AA; 10.40 B; 11.05 BB; 
F.O.B. Factory 6.99 Datd. 
Black Powder, 2 "Rim, $1.80. Tool Chests, 8.12 Fqtd.; 5.46 
: Blank, poet abso ts hd - 4 G Paneled. 
32 Rim, $. AMR. cece CHIMNEY 
ScLuane.... 
38 _C._F. $8.40 Blank...... 25% Bevolving Scieaiseewsbeeses acme 
B. B. Caps, Con. Ball, $2.65. .25% HISELS— 
B. B. Caps, Round Ball, $2.10.25% Socket Framing and Firmer 
Rk. F., .22 Short and 22 Long, Standard List: 


Black, and Lesmok 
R. F., .22 Long Smokeless.. 


R. F., .22 Long Rifle, Black, 
Lesmok and Smokeless... .25% 

Smokeless, .22 Short..... és *125¢ 

AW QUES SSR as soinin oo oset 25 


C, F. Pistol and Rifle plus .25¢ 
Military and Sporting plus. .25% 
Peters Cartridge Co.: 


B. Caps, Semi-smokeless. .25% 

Cc. B. Caps, Semi-smokeless. .25% 
-22 Short Semi-smokeless...... 25% 
-22 Long, Semi-smokeless...... 25% 
-22 Long Rifle, Semi-smokeless..25% 
C. F. Revolver & Rifle....... 225% 
Cc. F. Military & Sporting...... 25% 
All smokeless cartridges.....25% 


CASEMENT STAY— 
Monarch Metal Weather Strip Co.: 







erat CR. coccccccvcecose 1.60 
CAST — 
rnd jae ewe: case ereedeshseaewr 40% 
Piste ...0 Seescecccese shoes alee 
Philadeiphia pnpec’senes6enuee 30% 
Truck Plate ..cccccccsccccses 20% 
Fauitless Caster Co.: 

—_ (Pivot Bearing) .40@ 

OS ncecus “30@40% 

i (Insulator) 385@40% 

Leather Wheel 35@40% 

Plate ..... -40&45% 

Hospital go essene 22+ 85 
Schatz Mfg. Company: 

Acme Ball-bearing........... 30% 
M. B. Scheuck Co.: 

Steel Gem, Iron Wheel, Pol...30% 

a = _ Iron Wheel, Unpol- 

LS eer 


Iron Gem, Nos, 437 & 637. rir 4 
Iron Gem, No. 887 and Lateer, 
‘oO 


Fale cccccccccsssccs 85% 
CATCHERS—Grass— 
Specialty Mfg. Co.: 

Easy Emptying Nos. i, 2. Ry 

t+5% 

oe Emptying, Nos. 1@ SoG 9 
List Net 
6G, 

10G and 12G......... List + 5% 
Detachable, Nos. 19, 22, 25.List Net 
Nos. 20G, 214, 23G, 24G, 26G 

 enbae ieee kneel List = 5% 
Pennsylvania Lawn Mower Works: 

Golf Grass Catchers........ -25% 

Pa. Braun Grass Catchers....25% 
CEMENT: 
L. W. Ferdinand & Co.: 

Linoleum, 20th Century, per gal. 


$3.00 
CHAIN—Proof Coli— 
American Coil, Ae ed Link: 


Per 
3/16, $18.00; th, 15. 00: 5/16, $12.50; 


%, or 00; 7/16, 0: 50; ¥y, Peery 25; 
m., ; 
Halter— 
Liberty Pattern: 
4/0 to 6/0, taCl.cciccccecversessaun 
0 to 6, RE Se 
ack— 
Teen CUB. s0v2sn0%deee ses . 40% 
Brass same cap aasenen Sesees eeu 
Gaivanized Puss 5 on per ft. 3u%4¢ 
Safety— 
Safety, Brass..s.0.00 ocvcecesds ah 
as 
Niagara Falls Meta! "Stamping Works: 
remax Steel Chain Plain or 
Electroplated, Copper, Brass, 
Nickel or Zinc... 331% % off list 
Parker Supply Co..........Ldst met 


CHAINS—Miscellaneous— 
Niagara Falls Metal Stamping Works: 
Premax Coil and Expansion Dog 


Leads Net 
Rowe Calk & Chain Co. 


Anti-Skid Presto-O- ‘Grip for 
ee | Orr 25 % 
Tire— 
Woodworth Mfg. Corp.: 
Size 
3%, Easyon, fits 3-3% in., 
SS OC $2.67 
4%, Easyon, fits 4-4% in., 
BOF Bet ..rocccccccccsccce 3.33 
5%, Easyon, fits 5-5% in 
COE GE wccccicvevesrscecs 4.00 
Trace— 
Traces, Western Standard: 100 pr. 


6%4— 8-2, Straight, with ring. .$76.00 
6%4—10-2, Straight, with ring. .$81.00 
NOTE.—Add 2¢ per pair for Hooke 
Twist Traces; og per pair for Nos. 2 
and 3, 2¢; . 1, 3¢; No. 0, 4¢ te 
rice of Btraight Link 
astern Standard Traces, Wagon 
Chain, etc. 20% 
CHALK— 
Carpenters’ Blue . 


Socket Framing . 


Socket Firmer ...... 50 & 10 & 5% 
C. E. Jennings & Co.: 
Socket Firmer Nos. 10 and 70, 
List Net 
» Socket Framing No. 15....... 15% 
lexto Socket, Firmer, Cabinet, 
Pocket, Butt (cease oee 60K&2 1% % 
rr List Net 
Tanged— ; 
Tanged Firmer ....... List Net 
C. Kk. Jennings & Co.,. Nos. 191, 181 
New list .ccccocccecccces List Net 
ERED on bn0's.c cc vin beets 0:46 List Net 
CHURNS— 
Sturges & Burn pee. Company : 
Sturges Steel Chu 
No. 1, 5 gal. pena ee -- $5.60 
No. 2, 7 gal. each.....c00 7.00 
No. 3, 10 gal. each. en 4 85 
-— b 15 gal. with pulley, 
No. "4h, 15 gal. with pulley, 
Se rrr ee: 
CLAMPS— 


Athol Machine Co. : 
Machinists’ and Tool aang i 
s 


PP. S. & W. Star: 

Carriage Makers..... List + 30 
J. ii. Williams & Co. 

“Cc”? form Agrippa, Light Serv- 


ice, Tool Makers’ and Vulcan, 
1 

Machinists’ Vulean ....... 

Strap, Vulcan ...... 


t Net 


% 


Tlose Clamps, see Hose Attachments. 


CLEANER—Automoblile— 
Crew, Levick Co.: 





Mistokleen ..... coccccccee BO 
Mistokleen refillers ..... -30 
Mistokloths ......... 
Automatic— — 
Vital Mfg. Co., ea....... oocccGee.b0 
Iwan Bros.: Drain— 
Adjustable ........ cocecce ee8O% 
awn— 
Pennsylvania Lawn Mower Works: 

a. Lawn Cleaner Rake....... 20% 
CLEANING 5 te  apguplileet 
Marble Arms & Mfg. Co...... - 80% 
CLEAVERS—Butchers— 


Foster Bros. & Chatillon Co. 


Ss ten'y 1. 1918, 20% 
CLIPPERS—Horse and Sheep— 


Chicago Flexible Shaft Co. 
No. 2 Chicago Horse, wack 
14.00 
Stewart’s Enclosed Gear Rall 
aring Horse, each...$9.75 


Stewart's New Model Sheep 
Shearing Machine, each Ea 
14,00 
Stewart Enclosed Gear Shear- & 
ing Machine, No. 8 each 
$12.0 
Stewart _ Bearing Enclosed 
Gear heep Shearing Ma- 
chine, No. 9 each....$14.00 

CLIPS—Nall— 

Hi. C. Cook Co.: ” 
Gem, per doz...... Pree. i 
Ansonia, per d0Z....0+++0++-$1.38 

CLOTH—Emery— . 

See Paper. 

CcCOCKS— 


Brass Hardware list: 


Plain Bibbs, 50&10¢; Globe, 45&5 ; 


Kerosene, 50&10¢; Racking, 404; 
Liquor, 334382424; Bottling, 40 
242%. 
Compression Bibbs ...++++-50 & F 
lron Petroleum ..cccvcceseseess 


COMPASSES, DIVIDERS, m 


Ordinary Goods ......-. 
Marble Arms & Mfg. Co.: 
Coat, nickel, PFE doz 


eeeee 


16.50 “ane $19.80 e 


Pocket, Pol. Br., per doz., 


$13.20 and $16.50 


fs 





DeEe. s00ssesenscesesees ee ee 
SONDUCTOR PIFPE— 
Corrugated, Rownd or Square: 
Galvanized Steel ........0. 50 & 104 
Galvanized Charcoal Iron...... 30% 
COPPEr sevecovssrrcccervsseores 5% 
See also jEave ) ‘Troughs, 
COOLERS—Wate 
“XXth C whet No. 56, Ma- 
HOSAMY ...ccccces ea. $15. eS | 
ALL WHITE 2.005% $16.00 
No. 16 Mahogany.......$12.00 
ALL WHITE ....... $13.00 
No. 156a Mahogany....$16.00 | oe 
ALL WHITE ....... $17.00 } © 
No 116a Mahcgany..... $13.00] & 
ALL WPFITE .......- 4.00 
No. 560 Mahogany $20.00 
ALL WE | Sn $21.50 
No. 160 Mahogany..... S550} 
ALL WHITE ...csce $18.50 


> Joseph Discs Crucible Company: 











Note: These prices are without|Wire Gauge, Jobbers’, & R. S. 
bottles. pS eee 334% & 54 
L. & G. Mfg. Co. Brace Drills for Wood....... 45&5% 

on Lined, al side - oe Ratchet, Parker's ............. 30% 

Brick and Stone— 

Each $3.00 3.25 4.00 4.75° 6-00 Star Ex , 
pansion Bolt Co........ 60% 

er MiandlesS Lined, fay Parker Supply Co......0.2.002.79% 

i 3 ORIVERS—Screw— 

Each $5. $0 5.50 7. éo 9. $0 11.00 Crescent Co. : 
COPPERS—Soldering— No, 12 606500000600000 00000 
i See oo 38¢ NO. 1B ..ccccccccece . -- -40% 
EE RES Hyfield Mfg. Company: 

hoy” gatas High voltage Electricians... ..25% 
Less than 100 lb. .ccwcecccceces ioe M-B Tool Co.: ” 
CORD—Sash— + DONE niccibasieceecene’ 40% 
Braided, Drab........ -+.++-lb. 85¢| Marble Arms & Mfg. Co.: ; 
Braided +>White, Com., No. 6, 63¢ Vest Pkt, No. 246, per doz.. .$4.62 

No. 7, 61¢; No. 8, 60¢. Millers Falls, ® doz., Nos. 11, 
India Hemp, Brasded ........ lb, 45¢ $20.61; 12, $27.71; 20, $19.2 23; 
India Hemp, Twisted..... 1b. 26@ 30¢ 21, $20.61; 41, $25.56; 42, 

Patent India, Twisted ..../b. 28@32¢ Pexto Soibar trees ete ee eens 

Braided. Nos: 8 i012, © 2, > exto No. 9....ccee rt ere 
Samson Cordage Works: DUMBWAITERS— 

rally ene hE a Mach. Works: 

‘otto po ist Jan’ 5 eeccccces 
Massachusetts, white, K:) S aoe rs oe o> sadied 
Massachusetts, drab, E 
Phoenix, White, Nos. ' a | AVES TROUGH— 

12 cece eeeeeee eeccceee - 64¢ Galvanized Steel .......... 60 & 10% 
Silver Lake Co.: Galvanized Charcoal Iron....... 51% 
oe ‘Lake 2 to a! 2 Copper .. e 25 

iiver Lake per 5 ] c 
a White B5¢: Drab, 181.00; Hemp. a also” Conductor’ Pipe “aud El- 
$1.15; Linen 1.50; ystone 
white 78¢. . . ELBOWS AND SHOES— 
Wire. Picture— Galvanized Steel: 


Tinned, new list, 15 ft, 25 ft. 25 


Wohl er RN cise eee aye % 
Brass, new list, 15 ft. 25 ft. 25 

ee ne Ae 
‘Turner & Stanton Co. Wire Picture 


Tate Mop & Cordage Co.: 
“Wire Picture Cord, 
70% from Net List 
CORNERS— 


F. D. Kees Mfg. Co.: 
No. 6/0 Metal Bldg., per 1000.$14.10 


No. 4/0 Metal Bldg., per 1000. 12.50 
COTTERS—Spring— 
Spring cotters in packages.....872% 
COUNTERSINKS— 
Cc. B. Jennings & Co. 

Countersinks Nos. 01 & om, 75.3 % 


CRANK RELEASE— 
Sandbo Ball Bearing. . 

CRAYONS— 

White Round Crayons, Cases, 100 
gro., $8.00, $8.50, $9.00 and $10.00 
according to grade. 


+ + -25@30% 


Red, per gro......$10.80 


CRUSHER—I!ce— 
Alaska Freeser Co.: 
Toy Town, each.....eceee+-$4.00 
CUPS— 
PrimiIng— 


Morgan Mfg. Co.: 
Priming Cupm ......+0++-50&20% 
CULL FIAT ORS — 
is Easy Mfg. 
P. B, O. Hand 'Galtivator, 
r doz., $12.00 
P. BE. W. Wheel Cultivator, 
per r doz., 34.00 
P, E. J. 1 10 in. Hdle. Jr., 


per doz., 4.75 
P. B. J. 4 ft. Hdle. Jr., 
per doz., 6.00 
CUTTERS—Glass— 
Crescent Co.: 
Crescent No. 6..... 0 e0c0e0 cc 


Fletcher, Terry Co.: 
Glass Cutters eevee e BU@50% 


Meat and Focd— 
os eg 


08 10 22 82 
Each $2.1 50 $4.25 $3. 75 $6.50 $8.50 
2 Estado 74% 


joe $2.00 $2.25 $3.00 


P. S. & W. Favorite: 
Small, No. 17.....200% 
Family, No, 27. 

Large 2 

Hotel, No. 





pa 


Bluffton Slaw Cutter Co. : 
Rapid Slaw and Vegetable Cutter, 


No. 0. per doz. tn metal . 
$15.00; No. 1, per doz., $4.3 
No. 2, $2.50; No. 3, per des. 
$1.00. On Nos. 0, 1 and 2, 
extra 8% disc. in gross lots. 
Tobacco— 
Enterprise ——™ seen % 
DAMPERS— 


Parker Supply Co.: 
Damper quadrants........List net 


DisPENseRS—Liquid Soap— 
Cis. Morrill Soapurn, ea. 


0. wall, No. 1 es 
slab, $5.00; No. 2 wall, [& 
$3.75; No. 2 slab, $4.75; S@ 
No. 3 wall. $3.50; No. 4(R 
wall, $2.5 No. 5, wall, 
$3.00; ig é slab, $4.00. 
DRESSING—Belt— 
Jobbers’ Mfg. Company: 
Blue Ribbon Stick, # Ib..... 80¢ 
Paste, 5 & 10 T. cans, @ ™M. 30¢ 
Liquid in gal. cans, ® gal. $3.00 
DRILLS AND DRILL 
sSTOCKS— 
fy eee Te 504 
Twist, Taper and Straight Shank, 
3344 & 54 





all sizes to 6-in.. 
Squares, all sizes to 6-in. F 
Capcer, GH BEE. 00 i scivccevcces 
Ferdinand Dieckmann Co.: 
Plain Round and Round Corru- 


ween 


Plain, Round and Cumegieet, 
- 60% 





gated gal. steel, 

Se GEORS oo cccscccsvcesc ct OS 
Be ME Ves sb ee Hd ewes 50% 
DO WED o0008s00¢n0 + 25% 


Square Corrugated A, B ‘and oc- 
tagon galv. steel. 


29 Gauge ...cccccceceess 0% 
BG GRUBG cc cvcvcrcecceeesGeee 
24 Gauge ..cccccccceesee-L0% 
EMERY— A 
“Sultan” Brand: 
lb. and up, per lb.... $ .10 
10 ib. cans, per canm.....ceoe 1.30 
DEO, CONE; DEV COB s.6 ccccoeas 70 
i is COME: DOF COR ccvcesse 20 
ENGINES—Chemicat— 
Oo. J. Childs : 


Co. 
Copper Tank, 40 

$228.00 00@ $450. 00 
Steel Tanks, 20 gal. 


$75. 00 to $100.00 
Steel Tanks, 40 gal., 
$165. 00 @$400. 00 


EXT INU IONERS—Fire— 
oO. Childs Co. : 
Utica ea. ner 25% 
CBNGS, GR. BIGOO. .ccccccces 25% 
Nu-Ex Fire Appliance Co. : 
Nu-Ex Fire Killer, 1 doz. lots. -5% 


Nu- = Auto Extinguisher, 1 doz. 
PPT Tere Tere Tee % 
In 4 of 50 or over 20%; 1 doz. 
lots 


Oe 
EVELETS— 
Solid head, per 1000............40¢ 
Fasten ERS—Casement 
H, B. Ives Co.: 
Casement coccccccccccscecs 3315 % 
Cord and "Weight— 
H. B. Ives Co.: 
ees eee 33 42 % 
i ES eccccccccce cde eee 
Corrugated— 
Acme Steel Goods Co. : 
BOW BGG occccsescccccscves 50% 
Plain Edge eeccccvcccc eee 
Cary Mfg. Co.: 
ABE cccccccccce 00002 - 50% 
(| | eer 5545 % 
Stanley Works: 
Saw Edge ..... sceccecceces 45% 
PURI TS cc cee sctvescnees 55% 
FAUCETS— 


Cork Lined, Common, 404; Best, 
Metallic Key, Leather Lined... .404 
2 


OE COED ove beei eieceves sees 5% 
Petroleum cevoccccccrvcccecces 40% 
John Sommer Faucet (Co. : 
Diamond Lock ..ccccsscccvces 10% 
Peerless Tin Key... .ccccccrece 10% 
ee oe Fea 15% 
Victor Metal Key.........2.. 20% 
Duplex BIGGAR BE «oc viccceses 25% 
Xx. L. Cork Lined....... List Net 
Reliable Cork Lined.......... 10% 
©. KR, Cork BAmOG... s vcccvcvonse 15% 
Chicago Cork Lined.......... 20% 
Washington Red Cedar... —— Net 
Leader Butternut Key.. -List Net 
Enterprise Mfg. Co. 


Enterprise. Self Measuring and 
Priming Pump, ® doz., $120. = 


FILES—Domestic— 
Best Brands 
Standard Brands 
American ... 









Delta Swiss Pattern 
Eagle 
Great Western .... 
Kearney & Foot 
McClellan 


sees eerccee 
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Peo eo i RMB. ee <a ee eR 


EAR after year of 
, consistent _ perfor- 
mance has estab- 


lished the permanency 
of the HELFI line of 
spark plugs. This is of 
vital importance to the 
dealer—as it is neces- 
sary that he stock lines 
which will not flicker 
out over-night, due to 
lack of real merit, if he 
is to gain trade pres- 
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FILES—(Continued) ks 
McCaffrey Amer. Standard...... 50% 
McCaffrey seers (Swiss 
Pattern) oso scheint, met 
Nicholson .....cccccccecsecces 40% 
Simonds Mfg. Co......++++++55 407% 
J. Barton Smith.......++++++- 50% 
Be Ga vccccecvcscceseveceves 50 % 
FIXTURES—Fire Door— 
Richards-Wilcox Mfg. Co.: 
No. 102, Monarch A; No. 201 
ial oo~ coecaaceseee ---10% 
Fusible Links, No. 96......-- 40% 
Grindstone— 
Net Prices: 
Inch 17 19 21 
Per doz..$6.80 7.33 820 9.00 
FLAGS— 


Prismolite Co.: 
Whirly flags, “Auto. per % doz.$4.50 


Whirlflags, Auto. per doz... 8.00 
FOBS— 
Mealy Mfg. Co.: 

Bullet Fobs. per gro.....-.-- $18.00 

Military Khaki ......-.++-- $48.00 
FRACTORS— 

Crew Levick Co...... coccc ee BO% 
FRAMES—Grindstone— 
Net Prices: 

Ss 15 

Per doz...$6.80 374 x $3. 50 Ps 0 


Athol Machine Co.: net prices 
Iron Grindstone ‘Frames. List +20% 


FREEZERS—Ice Cream— 
Alaska Freezer Co. : 





Alaska 4-qt., each..........- $3.40 
North Star 4-qt., each....... $2.95 
North Pole, all metal, 2 qt., 
per doZ. ....eeeeeeeeeees $18.00 
Peerless Freezer Co 
Peerless, 4-qt., list, ¥. 20.. 30% 
Frezo, 4-qt., list, $4. Eeieteaeee 30 % 
FUSE—Safety— 
Ensign-Bickford Co.: 
FIOM .nccce cooee SB 
Single Tape .....-.0e-- 8.55 | 
Double Tape .......+++ $10.00 | UO 
Beaver Brand $8.50 Lo 
Charter Dak 66.0600 $8.75 (SR 
Anchor Brand ........- z $330 | 
Clover Brand ........ $9.40 
Reliable Gutta Percha. ‘$11. 35 
Gates—molasses and Oll— 
Stebbins’ Patterm ...... osauweee 65% 
GAUGES— 
Marking, Mortise, etc...... 25&10% 
Athol Machine Co.: 
Depth, Screw Pitch....... List, net 
SS See ee eee List, net 
GIMLETS AND GIMLET 
BITS— : 
Gimlet Bits. Per Gro. 
Common Dbl. Cut....0+++. $8.40 
German Patiern, Nos. 1 to 10, 
$10.80; Nos. 11 & 12, $12.50. 
Single Cut Gimilets Asst fer gro. 
Nail, Metal, No. 1, $4.00; 2, $5.00 
Spike, Metal, No. 1, $8.00; 2, $9.00 
Nasl, Wood Handled, No. i, 
$4.5 , $5.50 
Spike, Wood Handled, 
No. 1, $8. 00; 2 $9. 00 
GLOBES—Gas— 
Safety Wire Ges Globe Company: 
Protect-a-lite Inverted ey Up- 
right, per doz., oO per 
BIOS so pcre ccececreses $27.00 
Protec t-a-lite Inner Wire Globe, 
per doz., $1.20; per gross, $13.50 
GLUE— Cents per lb. 
eS RR ree i 25@40¢ 
Common Bone. Kem Micamkaene 15@20¢ 
Fish, liquid, bottles or cans, 
ath Bene cone 2550555 25@1.00 
Fish, liquid, 50 wel bbis., 
per gallon ..... os $1 .25@$1.75 
Foot Stock, White - -30@40¢ 
loot Stock, Brown......-- 22 @27¢ 
Medium White ......+0+. 30@40¢ 
Marine— 
L. W. Ferdinand & Co.: 
Marine, Jefferys, small cans, 
25% 
Marine, Jeffery’s, bulk, per I. 
12¢ to 40¢ 


Waterproof, liquid, per gal...$4.65 
GONGS—Steei— 


I’. Wall Mfg. Supply Co.: 
Foot or Hood, Streec a 
(4 
Spring or Locomotive........ 50% 
GREASE—Axle— 
Common grade: 
1-lb, tins, per GoB..ccccscces 1.60 
14 Ib., pail, per doz........ $14.00 
Dixon's LKverlasting, 10-. pails, 
per Ib., 24¢; 1 Ib. cans, 30¢; 
2 Ib. cans, 26¢ per Ib. 
Automobile— 
Crew Levick Co.: 
ee eee 389% 
Motor GUS .. servers oes 380% 
\. W. Harris Oil Co.: 
Harris Trans. Compound 
bbls., 15¢, and % bbls., per 
Ib., 16¢; 50 Ib. tin, $8.75 
25 Ib. tin, $4.70; 10 Ib. tin, 
$2.00; 5 I. tin.$1.12; Harris e 
Light Transmission Grease, fo 
bbis., 16¢ and % bbls., ong R 
Ib., 17¢; 50 Ib. tin, $9.5 
25 = Ib. tin, $5.00; 10 M 
tin. $2.10; 5 ™. tin, $1.15. 
es 
GRILLS— 


American Electrical Heater Co. : 
Am. Beauty Table Grill, ea.. 
GRINDERS— 
American Grinder Mfg, Co.: 
Tist Aug. 1, 1918. 





No. 30% 


Champion 


Nail, Adz 
Riveting 
Tinners’ . 
Note.—I'« 
prices area 
Pexto, 
Texto, Nail 
Vaughan & 





A. BR. 


Billposter: 


MED canes 


, Rake, 


&c., N 


aves. 
Cr 


Me 


Atkins . 


Auger, 
Brad Awl 
Chisel Han 


$3.25; 
Socket’ Fi 
$2.35; 


Hand Saw, 


Han 
doz., 
File C 


po 
Grover 


Nicholson 
Handle, 


Aluminized 
Tinned 


and Parlor 





ANith-Prout 


No. 104 Multigear 
No. 271 (Hummer). 


Machinists’ 


Machinists ... 


ew t 
{lso net prices of axe handles under 


assorted . 
Tanged Firmer, Apple. 


Hickory 
Socket Framing, Hickory 
File, assorted 
Hammer, Hatchet, &c.. 


Not Varnished ..... 


Grover File 


New List 
Pott’s Sad Iron— 


HANGERS— 
Note.—Barn Door Hangers are gen- 
erally quoted per pair, without track 





DROVE. 00600000000 e0ees 35 % 
List Aug. 1, 1918. a 
Champion ..... errr et 35% 
Atbol Machine Co.: : 
Bench Grinders .....-....--20% 
S. Cheney & Son; e 
Oe) ee i er 15% 
Luther Grinder Mfg. Co.: 
Dimo-Grit: each 
No. 14 ( Mechanic Special, No. 
GM) cvccnvcccesesevess $2.86 
No. 15 (Mechanic Special, No. 
erry ce $3. ‘91 
No. 16 (Mechanic Special, No. 
GCM) wcvccccvrccececens $5.34 
No. 17X (Mechanic Specs 
No. FM). .ccsccvccsecces AS 
No. 175 Railway Grinder.. "$7.48 
No. 51 (Best Made)....... 5.34 
No. 63 (Farm Special, No. 3) 


¥ (Power Beuch 


No. 310 (Power Bench Grinde r). 
$10.90 
No. 86 Tool and Sickle. . $5.34 
Star Spec. Mfg. Co. ., New List.. .40% 
Hyfield Mfg. Co. 
Perfect Emery “Wheel.. coe 80% 
Wonder Electric .......2....20% 
Wonder Bt, Power... cccevcons 20% 
Valve— 
l'rank Mossberg Company 
For Fords, Nos. 606, ote; per! 
Improved, errr rere ye 2¢ 
M-B Tool Co.: 
M-B_ Valve sintoter. List per 
a ere: 50% 
Guarde— 
Superior Spring Hinge Co.: 
ee errr ere 20% 


GUNS—Shot— 
Iver Johnson : 


Single Barrel, 
$10.00@$13.00 


Hammerless Double Barrel. .$25.00 
Hacters AND TIES— 
Cow Ties, new list, per doz 
List + 60% 
ES.) Se ere ee ee List + 60% 
Niagura Falls Metal Stamping Works: 
Premax Halter, Special or Cow 
TIE once ccscececcess¢esece ee 
i 't. Rugg & Co.: 
Web Halters .........+. 25% 
Jute Rope Halters and Ties. 525% 
Sisal Rope Halters and Ties . .25 % 
Cotton Halters and Ties...... 25% 
Cotton Livery Ties.......... 25% 
Leather Halters .......... 225% 
HAMMERS — Handled Ham- 
mers— 
Maydole new list: 
Blacksmiths’, Hand .......... 30% 
DECKIAVONN’ occ cevessoveese 5 % 
Farriers’, Driving .List + 10% 


Ball Pein. 30@30&10% 
Eye 


»r ertreme Western states 

pproximately 5% higher. 
-List + 10% 

List + 30&10% 


Bushnell Mfg. Co.: 
Vanadium Nail, per doz.....$15.00 
No. 11% V. & B., per dozen. 11.50 

Brick— 
Wm. Rose & Bros.: 
Crucible Steel with without 
hdls hdls. 
WS: OM 006s e085 $15.00 $13.06 
eS re ae 5.70 13.75 
Mo, BUG crcavers t+ ce 
Scutches ....200. ».70 13.75 


Magnetic— 


Robertson : 
‘Horseshoe Magnet’’ 


tack 
50¢@$2. 00} 8 
$1.15@$2.50 


% Ss 


8 


HANDLES— 
Agricultural Tool— 


List + 204 

cane aa ee & tat + 15% 

Spade, Fork, Shovel, 
List 15 


oss-Cut Saw— 


schanics! 


List, net 
Tool— 
.gro., $3.50@$4.00 
..970., $1.75 @$1.85 
Ass'd, pr. gro.: 
- -$3.00@ 
$6.00 @ $6.50 


dies, 
ickory 
irmer, 


List + 10% 
if ’arnished, dos. aoe 


dles: 

Rag Fore, 20% 
0. 
Mendies Pewee List. net 
Spun Ferrule File 


doz.... 


or Japan’d, per doz..$1.30 
per doz., $1.65 


Door Hangere per double 


set with track. de. 


yr Co.: 











Garage Door 
Grithu Mfg. Co 
Roller Bearing, No. 11, $15.00. 


35 

Roller Bearing, Ex. Hy., No. 22 

Bull Dog, $24.00........ 50&10% 
Hunt, Llelm. Ferris & Co. 

Cannon Ball ....-ccccsscsoee 

— — mtury ...0..0- 2 doz, gies 25 

OO Eee P doz. 11.86 
F. D. fo Mfg. Co.: 

Kees (Gossett) screen, ® doz. -90 


McKinney Mfg. Co.: 
Roller Bearings, Nos. 1 and 2..50% 
Anti-Friction 30% 
Hinged Hangers, 


Pittsburgh Trolley ....... 
Ff. E. Myers & Bro., Stayon; O. K.; 
O K Adjustable; Sure Grip; Sure 
Grip Adjustable; Sure Grip ‘Tan- 


c 
King Charm, 
30 





dem, Sure Grip ‘Tandem Adjust- 
able; Tandem Adjustable; Myers 
Garage, new lists......... “2 % 
New Way ‘Tandem -™ 
Tandem, new o's ‘385 
Giant Tandem, new % 
Giant ‘Tandem Adj. Mei new 
Oe ere. 33 ': 


Faultless ‘Tandem and 
Tandem Adj. re 
National Mfg. Co., 7 
Big 4, $12.00; — Storm 
Proof, $16.00; No. Storm 
Proof, $17.00; No. 88....$19.00 
Richards-Wilcox Mfg. Co.: 


Faulties 88 
3 % 


Hangers, Nos. 147, 247....... 30% 
Roller Bearings, Nos. 37, 38, 41, 

—lOF Spe errerr re 30% 

No. 44, size 1, $12.00; size 2, $16. ou 
Anti-friction, WO, BBenc00s 200 280% 


No. 44, sizes 2% and 3. 
$26.00&$37.00 


ie Door B. R. Swivel No. 
ee Pra reer 40% 
Safety Underwriters F. * ‘0. 
DM ex tanenecseces 
Trolley B. D. 
dD. = 120. 
qi . 





150 

Troley B. D. 'N e . 

Garment— 
Wire Goods Co.: 
— 17 in. No. 0411, 
Tourists, fold’g nick’d, per doz. ‘se 
Picture— 
Moore Push-Pin Co.: 

Moore’s Push-less Hangers, per 
doz. packets, 80¢; per gross. Bo. 00 
Screen and Storm Sash— 

National Mfg. Co.: 
Screen and Storm Sash Hangers, 


per 
2 





No. 80, Jap. ——.. 
i 
No. 80, Sherardized........... 

HASPS— 

Wrought Hasps and Staples... .60% 

Griffin’s Security Hasp........ ‘0 

McKinney’s — No. B820.List, net 

HATCHETS— 

Regular pay first quality..List + 54 

Second quality ......... ist + 154 

CON sci Ko0de0ecdigereenasueee 

PextO .ccccccccccccces List + 2545 % 

HEATERS — Automobile and 

Carriage— 
Chicago Flexible Shaft Co.: 
Clark, Carbon, doz....... "$0. 75 | 
Clark, No. 5B, $2.25; No. 8D, | # 
$2. 50; No. 7C, $2.50; No. 7D, + © 
Big Hit Assortment, ? | x 
case, $17.00. J 
Tank— 

Hunt, Helm, Ferris & Co.: 
Rae each $19.50 
Standard No. 1. eac $5 
Standard No. 2........ each 
Harvard No. 1........ — 
Harvard No. 2........ 


ach 
Black Jack No. 1 F’l't Grate 


ach 
Black Jack No. 2 F'l't Pmcred 
each 





$8.75 
HINGES—Blind and Shutter— 
Wrought Steel Gravity Locking Blind: 


Doz. Sets with Fastenings, No. 
1, $1.65 without Screws. 
Surface, No. 3, $0.90; No. 4... .$1.25 
Parker Wire Goods Co. : 
Hale & Benjamin Automatic 
WOE ccccccvcens st Bob bs Ce 
Stanley's Steel Gravity Blind. 
No. 1647%, ® doz. sets, with- 
out screws, $2.50; with screws, 
3.25. 
Western: Gate— 
be ere doz., $2.40 
Without Latch ........ doz., $1.70 
Jam 


2 &10% 


83 15% 


Miscellaneous— 
Griffin Mfg. Co. : 


Fleur de Lis 





Surface Hinges # 
GOB. PPB. cocccece $1.60@$1.90 
Lawson Mfg. Co.: 
LAVAtOry, DEABS. oc ccccscces 3335 
Matchless Mortise one. f 
Screen Door, Steel. i 
Surface Floor, Nos. 500, 600 
SEU OPeerTreneneera 20&5% 
Jamb, “Nu Steel....... 33&10% 
Jambd. “Nu” Brass... .cccess 331;5% 
McKinney Mfg. Co.: 


Guat Surface Embossed. doz. 
$1.50@$s 
Ball Bearing 
s pring— 15&5% 
Holdback, Cast Iron...per gro.$12.60 


$2.00 


iv 
Bommer Bros. Plrot. 





Non-Holdback, Cast Iron, 
per gro., $14.40 
ee peed Co. : 


OFCOM ccccccccccccccccs 15@25% 

BIGE cccccccvcccconcvcs 25@40% 
Bommer Bros. : 

Spring Butt Hinges.......... 10% 


Surface Floor, Ball Bearing, 
20K5K2 4 ¢ ie 
Mortise Floor, Ball Bearing.15&5% 
Lavatory Hinges Lis 
Engive House Spring Liinges : 


OO Te 10&2 % % 

Non-Holdback Screen Door No. 
MEE c¢oterenseeet ace 25&2% % 

Non - Holdback Screen Door 
Benees, Ne. BIOS. 66 cces 164% % 

Non - Holdback Screen Door 

De, Bee DORs ccc ccsccsess 

Holdback Screen Door, No. 999. 

Chicago Spring Butt Co.: 

Triplex Spring Hinges... .20&10% 

Chicago Mortise Floor (5000) 
20&7 4&5 % 

Chicago Relax Floor (ook) 
25&1 081082 15 To 
Chicago Premier (4000). To 

Chicago Ajax (3000)...... i 222 
Chicago Fire Station..List + 10% 
Lavatory Door Hinges........ 20% 

Chicago Screen Door (2000) 
1&2 14 % 

Chicago Screen Door (3000) 
16% % 

Non - Holdback Screen Door. 
Pere Tr TT Te Tee ee O&7 4% 

Shelby Spring Hinge Co.: s 
uckeye All Steel ra 


“Screen OT vccvius 0 
No. Sheet Steel Holaback. 
a, secceceanweseaewie 13.00 
No. 888, Non-Holdback, # gr.$13.00 
Chief Ball Bearing Floor Hinge 


6545 % 


Spring Butt Hinges........... ~35% 
Adjustable Sc. Door Hinges. "60 % 
Superior Spring Hinge Co.: 
Superior Floor Hinge..... aie: ° 7-4 
Superior Door Holders........ 5% 
Wrought Iron— 
Strap and T Hinges, &c.: 
SEO Rae 
Heavy Strap .. 
Light T 
OS eee 
Extra Heavy T 
SOE TIMES ib iccccvsicwrne 
Cor. Heavy Strap. . 
Cer. Ex. Heavy bh 





Ds csedanacccees 

MOE carakavens ciacc eae + ios 
Heavy Eye ..ceeee. e+e el4¢ per Ib. 
HODS—Coal— 

7 ”, dozen 
Inch. . 15 16 18 

Galv., funnel. - $8.31 9.28 10.01 10.82 
Jap., open 4.74 5.27 5.88 
* |Galv., open.. 750 8.10 8.83 


Masons, Etc.— 
Cleveland Wire meg | Co.: 
Steel, Brick, No. 162......... 259 
Steel, Mortar, No, O68. coerced % 
HOES—Eye— 
Scovil and ‘Oval P, TTTTTT TTT 
Grub, list Feb. 23, “1399... 40 & 104 


HOIST AND STRETCHER— 
Hall Jumbo Hoist and Stretcher, 


DOP GH, ccccccccsccenses + $16.92 
HOLDERS—Door— 
Richards-Wilcox Mfg. Co.: 

Nos. 118, 119, Sure Grip.. 5% 


File and Tool— 
Nicholson File Holders and File 
Handles 


eee eee eens eee eeeeee ‘oO 
Sanitary Tooth Brush— 

Safety Wire Gas Globe.......... 

Per doz., $1.75; per gro., $19.50 
Watch— 

Mealy Mfg. Co. 

Warrior Belt Watch, per doz. .$3.50 

HOOKS—Belt— 

Net. 210 Too csccscccs eecccccce 0f0m 

Bush— 

Light, doz., $8.75; medium, $10.00; 

BEBOP coccrcvrere veeeeens $15.78 
Celling— 

Atias Mfg. Cd... cccccccces 35@45% 
Shelby Spring Hinge Co........ 60% 
Coat and Hat— 

Mites MES. Obscsccvvvccove 35@45% 
Morgan Spring O0....ccccsccees 60% 

Parker Wire Goods ante 
King, No. 10, Steel. 00810 

vo. 10, MIN i cco bd0000? 
No. 13, Btedl.cvcces éoeidéto%, 
No. 11, Brass....cceee. 60& 0% 

Shelby Spring Hinge Co.....ee % 

Wire aw 2 cate 
Crown, 5%; Chief, 40%; 

Chiettain 40%. 
Corn— 

North Wayne Tool Co.: ® dos 
Brooks CONS Mes ROO SEES ENS $4.5 
TEAPIOS cccecccvccscecescece $4.50 

Grass— 

Bent shank, per doz.......++++ $5.00 

North Wayne Tool Co.; PR aoz. 
Little Giant ....ccccccccece 5.00 

wn King ........ St eenee 6.00 

Nolin’s Concave ........... 6.08 

aD cAgs i rtakeceeaeeee .15 

Little Giant, adjustable..... 5.00 

SEE nw ecccacscaeccreseves 3.50 

Quick Clerk ass’tm’t ....... 5.00 
Wall, etc.— 


C. T. Williamson Wire Novelty Co.: 





Wall, Picture, Thumb, Moulding 
OP COD 2c ccececvee +++ -B0% 
Punch Bowl ......-..eee+e0. 80% 
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This sign brings customers into 
your store 


Thousands of oil buyers are seeking Veedol dealers 


CTUAL statistics show that auto- 

mobile, truck and tractor users 

in tremendous numbers are demand- 

ing Veedol, the lubricant that resists 

heat. Over 1,000,000 motorists used 
Veedol last year. 


Veedol color display advertising has 
brought the Veedol story to the at- 
tention of millions of readers every 
year. Over 28,000,000 persons this 
year are reading about Veedol. The 
two famous bottles shown in the ad- 
vertisements will be remembered by 
all who see them. 


That is why the Veedol flange sign means 
so much to your business. Put it on your 
building. Oil users who have read this 
advertising are seeking the dealer who 
carries Veedol. This flange sign can be 
seen on your garage or store from a dis- 
tance of two hundred yards, yet it is 
small, out of the way, easy to put up. It 
is supplied to you 
free when you stock 
Veedol. At the 
same time we send 
you free, the Veedol 
transparency for 
your window. 





Ordinary oil after use Veedol after use 
Showing sediment formed after 500 miles Boston 


Philadelphia 


running 


Tide Water Oil Company 


Veedol Dept. 
522 Bowling Green Building, New York 


Chicago 


Makes permanent customers 


When this sign brings you new cus- 
tomers it does more than increase 
your profits on oil. Veedol custom- 
ers stop at the Veedol sign to buy 
oil, and stock up with spark plugs, 
piston rings, tires, etc. Merely put- 
ting up this sign will help make this 
year a far more prosperous one than 
you have ever had. 


Dealers who have put it up say that 
they found it hard to believe the re- 
markable pulling power of the Veedol 


sign. Try it. See how your business 
increases. Veedol profits to dealers in 
1918 amounted to more than $2,000,- 
000. Veedol is bought by so many oil 
users because it resists heat, reduces by 
86% the amount of sediment formed, re- 
duces evaporation and oil consumption 
and markedly reduces the cost of opera- 
tion of any car, motor truck or tractor. 
Efficiency records by car manufacturers, 
tractor engineers, operators of truck fleets 
have proved this. 


If you have a Veedol sign, put it up today. 
If you have not yet received yours, write 
today for the Veedol c =— 

proposition. 





San Francisco 
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HOOKS AND EYES— 
Pe i 51053 evetenbeseease eee 80% 
Malleable lron.... 80 & 10 & 10% 
HOSE y ig paieeadaainataa 
Bartlett Mfg. Co. 


Hose Clamps ceocccccccsccce 40% 
Morgun Mfg. Co.: 
Hose. CIQMYS 2 ssccvececs 50@80 % 


William Yeruon: 
Hose Clauips, Garden Hose, Cast 
Brass, per d0Z.........e¢ 36@140¢ 
All other sizes, Water, Steam, 
Air, etc., according to quantity, 


50@55 % 
HOSE—Rubber— 
Garden Hose, Ya-inch: ~ 
MG: 5 55555455 09 oaanae ft. 15%4¢ 
SPI oc cccecresonecseva ft.. 1lte¢ 
PM 05.000 eens ow0e vee ft. 1I7%a¢ 
Garden Hose, 34-inch: 
COMPGION 55 s0cs00+5nKes ft. 14¢ 
3-ply Guaranteed ........ ft. 14%¢ 
4-ply Guaranteed ........ ft. lova¢ 


Cotton Garden, %-in., coupled: 
Good quality ...sscccceesft. 17¢ 


Ice TOOLS— 
Gifford-Wood Co.% -h 
Loe Tools ..cccccccccccccs ccm 


|\RONS—Sad— 
from 4 to 10....1b., List + 40% 
Mrs. Potts’..Nos. 50 55 60 65 
Jap’d Caps ....$1.74 1.68 1.72 1.67 
Tin’d Caps.... 1.80 1.74 1.78 1.73 
Note—Some Western manufactur- 
ers quote lower prices. 
American Electrical Heater Co.: 
Am, Beauty Electric, ea...... —_—_ 
Soldering— 
American Electrical Heater Co.: 

Am, Beauty, C&.....cccccces —— 
Bar and Corner— 
Richards-Wileoc Mfg. Co.,_ Bar 
Irons, List net; Corner Irons, 

Nos. 77 and 79.......++. List net 
JACKS—Automobile— 
E,ite Mfg. Co.: 
Reliable Auto « age Truck, 
No. 1, 32, 35 B, 4B. c0e 30% 


Pichia 
ends - Wiest Mfg. Co., Tiger 
Steel No. 180..ccccccccccccsecdO 


KETTLES— 
Wagner Mfg. Co..... ooveesckhat, pat 


Kippie TOoYS— 
Il. C. White €o.% 
Kiddie-Kors ....ccccccces BOBS 
Kiddie-Trailers ....cce+.+-884%% 
KNIVES—Bread— 
North Wayne Toot Co.: @ dor 
Brooks Bread Knives........$8.0U 
Butcher, Kitchen, &c. 
Foster Bros.’ Butcher, &c....List 


June B80, BIT... ...ccecees 0020% 
DrawIing— 
Stata’ LAG vcs cccccsscacances 5s 
c. LY. Jennings & Co., Nos, 45, 46, 
List net 
Cc. E, Jennings Foldjng Handle, 
ist, net 


sag Re  orimn, revised list, 
20° 


weste ‘i 10° Fidg. Hdle, — yas 


Hay— &5% 

North Wayne Tool Co.: posi 
RE 06000 6s 2s aeneaee $12." 
Little Giant ....-..++eee0- 11.50 


Iwan Bros. 


Sickle Edge, per doz.....--$15.50 


Hunting— 
Marble Arms & Mfg. Co.: 
Ideal, 5 in., per doz....$29.70 


in., per doz. . . .$33.00 
7 in., per doz... .$36.30 [& 
8 in., per doz....$39.60 \- 
Expert, 5 in. , per doz.. .$29.70 
Woodcraft, 4% in., per doz., 
N s— $1 19.80 
Base, 2'4-inch, Birch or Muafico 
Rubber Tip ..sseeeeees gro., $1.60 
Cherry and Oak....e++++- gro., $4.40 
Door, Mineral ...+e++0+++d08., $1.70 
Door, Por. Jap’d.. a ‘ldoz., $1.80 
Door, Por. Nickel. a eeeantt oes $4.50 


ASS 
Moore Push Pin $ 
Push Screw Knobs, % in. is 
GTO. co cccccccrcccccccces 3.20 
ADDERS—Store, &c.— 
Bi le ao Ladder Compan 
Taaset ors, each .....- $10. 0&$15 00 
Track, per ft. ; ‘ieee 214¢&30¢ 
N p] St e 
ee moe! lists, “3314 % 
Milbradt Mfg. Co.: 
Rolling Step Ladders, each $8.00 to 
$15.00; Tracks, per ft. 25 to 35¢ 


LADLES—Melting— 

L. & G. Mfg. Co.’s me, — 
and Plumbers’ ......-. List net 

LANTERNS—Tubular— —_ 
E. Dietz Co.: er doz. 

B. vizard Short Globe........ 12.25 





Little Wizard Short gg . 
Large Fount a 2.. 
Victor Hot Blast. 
Monarch Hot Blast. ° 


JUMlOP .ccccccscccccce »» 9 

Buckeye Dash Lamps...... 11.00 
No. 2 Blizzard....... coccoe 12.28 
Junior Wagon Lamps........ 14.75 
Octo Driving Lamps........ 84.25 
Union Driving Lamps...... 38.75 
Eureka Driving Lamps...... 17.00 


Bestoy Hand Lamps...... J 
Pioneer Street Lamps...+.ea. 5.25 


ee 
Ww ashburn,- No. "ds, per doz. 8 
Richards- Wilcox “Mtg. Co. ; 


Bull Dog, Heavy, No. 125. 
a genial 


“Bra 
LEADE weg 


per pr.$2.00@$3.00 
Sun- Re Ly ‘Auto Lens, per pair.$1.75 


Stevens Line Level, 


Carp. Walnut,. per = 


doz 
Li FT E Rs—stove Cover— 


ivtre Clothes, Nos. 


Vason Lines, Linen, 


Samsou Cordage Works: 
_ Solid i —* 


2 
Per gro.$11. “44 $12. En $13.39 $13. 56 


Masons’ Lines, Shade 
pet doz. H Me? Cotton, 


‘ent and ye; 4 ann 
i cotton, $12.00 per doz. plus 
30% ; Samson Spot oe Line: 


Silver Lake 22.85. Lines : 


White Cotton, Blason 


urner & Stanton Co.: 
Solid Braided Chalk, Mason's ant 


‘Penn Putting Greens: 
2 14 WwW 


f 
$24.00 28.00 32.00 36.00 259% | 
Goodrie B gar Mfg. Co. : —— moe = ~ OL tng : J 
in 3 sizes for all cars, ea. 38. v0 42.00 25% 


All other cars, each 


3314 
Automate — Metal Sash. 
33! 


LockswitcH— 
Goodrich-Tenhart Mfg. Co.: 
Goodrich, for Ford’s, $3. — 


M ACHIN ES— i 


C. E. Jennings & Co.: 
Chandler’s new list.. 


Double Tub Power, 





Eagle Woodenware Co. : 
Hydra, Water Power. ose 





pee veeseve . 62. 00 
One Minute Mfg. “Company ; 


o 


Y aeneh Power Washer ; 
15 Electric Bench Washer. 
$67.0 


27 Twin Tub Bench Washer, 
Peg Dolly, 1 Vacuum oe. 


ee 


7 Twin Tub Electric Bench 
Washer, 1 peg dolly, 1 Vacuum 
h $83. 


Swinging Wringer. $33. 50 
Electric, swinging baie 
Voss Bros. Mfg. Company: 





Platform, No, G-1... 








No. E-1, Electric. .59.25 


Swinging Wringer, No. G-41.29.50 

Platform No. k 24, Electric. .69.75 
Woodrow Mfg. Co. 

N Bench Power, arr 42.00 
, Bench Electric, ea... .70.00 

Tilting Twin "Power, ea. 


Hickory ond Apple- 


oo tecece ckstlt + OOP 


MATCH BOX— 
Marble Arms & Mfg. Co.: 


MATS—Door— 


Wire Goods Co. 
Elastic Rteci, new list......20% 


0. 
“McKinney Steel Folding, ee * 
09 


McKinney Steel Folding, special 
Sizes, per sq. ft. met........ 50¢ 
MILLS—Coffee, Corn, Etc.— 
Euterprise Mfg. Co.;: 


PePKOTT TT eT Tre 1633 % 

Bone, Shell and Corn......... 25% 
Charles Parker Company: 

Bearing Store.......... 25% 

Side........ -+.-List net 


Couron-MecNeal Co. : 
Steel I'rench Mirrors, waterproof 
lined Khaki, per doz, cases. $3.00 


hela. 


Common Cotton ........ List + 50% 
String chetueeebeenesoee 7 ist + 50% 


oop 0as £0046 hike List + 50% 


:/MOTOR mica PRODUCTS— 


1 doz. 1 Ib. cans, per 


Grease, 1 doz. 5 Ib. 


DOP COUD s+ 00 v0: 00-000 8 $9.00 
Motor Mica Tire Powder, per gro,, 


MOWERS—Lawn— 
Milbradt Mfg. Co., Power, Gasoline, 
Biss Dio cenireens crease $600.00 


$9.80 


Lawn Mower Works: 


Pennsylvania and Continental. .25% 
Vennsyivania Junior B. B....20% 
i American B, B..... 40410 % 
Suock Absorber: 

® 17 


7 19 21 in. 
$12.00 $13.00 $14.00 


Peunsylvania ‘Trimmer, 


$1200 40% } 


Undereut Trimmer,$12,00 30°% 


m= 
liorse 10% | 6 
20% | = 

ee ey - © — 
te 





18 in, 


“re Natls and Brads. Miscel- 
ee er ee 662744 


Cut one Wire. See Market Report. 


Finishing, Upholster- 
See Zacks. 
orse— 


H 
Special ees No. 6 


ae LRT 3 


Livi ington ( ‘ooper Cop. 


No. 6 and larger eovece 18¢ 
* Nail Co.: 
o B UP. ccccescccceees30% 
Nurtowestern...... oocee 1%% 
Picture 


1%, 2. 2% 3-im 


F ge $0.79 1.05 1.20 1.43 


gro., all sises...... 5u% 


Upholsterers’ _ 

I a. | 
2s vases aaa ae List plus 104 
Turner & Stanton Co.: 

Nails, Furniture SET: List + = 


ed err rr List xio% 
NU1Ts—Blank_or Tapped— 
Cold Punched, C.T. & R 
Nee Sier aed me Rest + $1.00 
Square, C. T. & R....List + $1.00 


eo weneeee ooeee List + $1.00 

esesescoee - List + $1.00 

Steel, Copper Plated..... cocccee 4 
Chace, Brass and peter . 104 
Plated. .ccccccsess 133144 

peeves caebewee eka 304 

meine Oe 00 L054 

" Supply Co.: 
Bench Oilers .....see. 60% 
Railroad Oilers .......... "150&10% 
IL 


Marble’s Nitro-Solvent, gun oil, 
9° 


GOB es ccccccccccces $2.10 


Lo Oe WSs cece oseeeees $4.20 
O1LS—Motor— 


CO. cccccccccvees 30% 


0)| OPENERS—Box— 
Chas. Morrill, No. 1, Doz...$24.0e 
40% 


Can— 


Fletcher, Terry Co.: 


secce seee+-30@40% 


n Openers 
Schatz Mfg. Company: 

CS Rare $8.50 
» per gross......... 8.00 


°| Packine— 
Asbestos, Packing, Wick and 
Rope. any quantity..ceccosses 


(Fai gen 

air quality goods 

Sheet, C1 hake ees weeenseeeee sae 
ween, G6. O,. Siccee sovvcceces cdot 
Sheet, C. B. S.. Siekeeoneucndeee 
Sheet, Pure Gum. fee 60¢ @ $1.00 
Sheet. Red hie, aes Ce ein Bie ds) 


56.00 
io, 6, Vilting Twin, Electric, ea. |PAILS— 
84.00 Fibretta— 
MALLETS— Cordley & Haye 
NOY ncccvses soscccesdllt + Oe Star, “Pibrotta, ” per om. - - $13. 00 
} noses . List + 00% 25% 


Galvanizea— 
Net, per dozen. 

Quarts. 8 10 12 4 16 
Light .. $4.05 4.50 5.00 5.00 6.75 


Be. DOO civevess $6.75 7.45 9.00 
Waterproof, per doz....... $4.62 Round peetion 
ire Pails, Red 
Acme Flexible Steel...... Lita 40%| ‘Painted .. $8.50 9.00 9.50 
Cary’s Flexible Steel..... o0eesaee ’ 


Well Pails. $7.80 8.85 9.50 
PAINTS— 
Charles H, Brown Paint Co.: 
Brown's pure linseed oil paint, 
ordinary shades, 1 gal. cans.$2.90 
Brown's Flat Wall Finish, white 
and ordinary shades, 1 gal. 
CREE cvceersveccescescccces $2.50 
Joseph Dixon Crucible Co.: 
Silica-Graphite, in % gal. cans, 
$3.55; 1 gal. cans, $3.40; 5 gal. 


25 gal. bbis., $2.47; 50 gal. bbls., 
2.40 


Moller & Schumann Co.: 
Hilo Molmauite White Boome, 
SEs 
Hilo Compo Coating iF iat 
Wall Enamel), @ gal. .$4.50 
Montauk Paint Mfg. Co.: 
Di-mel-ine Prepared Paint, Screen 
awmel, eoveninn Enamel ; 
ly pints, ea. per gro., $16. 80 
Di-mel-ine Enamel Paint. White 
and 6 colors; % pints, 
per gro., $16.80 
ig = gh ~ aud Aluminum 
*aints, pints, per gro., $16.80 
PANS—Dripping— : 
ree 20& 10% 
Retrigerator, sae 
Pe 12 14 18 
Per doz ....$4.13 4.73 583 9.33 
PAPER—Building, Ll. c. L.— 
Per Roil. 
Resin sized Sheathing; 500 sq. ft. 
rolls, 36 in. wide. 


S 
z 


i OE ee" ee 80¢ 

4 SO eer ¢ 

40 108. £0 FOU. coccccccrccces $1.20 
Deadening Felt, 50 sq. yd. rolls 

36 in, wide, per ton......... $85.00 
Roving, Wubber, see Rooting. 

Flint ana Emery 
Flint Paper and Cloth. 30 & 10% 
eo) Be List net 
MNEEy FODEE 4 cin cxineee List + 10¢ 
Garnet Paper ........+... ist + 15% 
Rearmed CIN: 5 caccacsss0 List + 104 
Tirred Felt— 
POLY, POF 108. os ccececs $61. wen. 00 
2-ply, per roll...... Chwescenekes 8&8¢ 
Pa, PO MOMs co ccuscecescesc has 
Slater's Felt, per roil: 
- ceeREEREIGESS veeereee $1.00 

ee Oe ee ee $1.30 

PATCH— 


Las-Stik Patch Mfg. Co.: 
——_ Rubber Tube Patch, ea. 
5, GO and 90¢. 
>ENCILS—Carpenter— 
Joseph Dixon Crucible Company: 
No. 997, 7 in., Red with Blk. 
Bevel, per gro awe ead aes aca $6.38 
No. 538, 7 in. Dixon's 

Framers, Maroon, Bevel, 

H Leads per gro.......... 6.38 
PICKS AND MATTOCKS— 
oS ree 25@ 25&54 
Contractors’ Picks .....20@20&10% 
PINS—Escutcheon— 
eC eiorees eee ae 
~~ 


La 





Pu 
Moore Push-Pin Co. 
Moore Push-Pins, ‘per doz. pack- 

et, SOG; per BFOeS....cccecs $9.00 
PIPE—Vitrified Sewer— 
Standard Pipe and Fittings: 

f.0.b. New hee points, carloads: 

3 to 24 in. 67 

27 to 30 in.. 

33 to 36 in 
PLANE IRONS— 
Weed Bench .vccccccccesktt Nes 
PLANES—Wood— 





Bench, first qual........ List + 20¢ 
Bench, second qual......List + 20% 
EE 6.9.54 65.6008 96065 List + 20¢ 





PLIERS— 
Button, seu gt, ~ doz. 


nch. 8 

$4. 67 Peg 10 Py 44 $6.98 38.52 
Gas Burner, fair quality, per doz., 
5 in., $3.68; o oie ew 
Gas Pipe. df 8 10 12 in. 
$4.86 5.22 5.94 6.43 8.40 
Pexto No. 30 per doz.: 


5 6 7 8 9 
$13.14 14.41 17.38 20.40 30.52 
Solidhed Tack Co.: 

Solidhed Eyelet, per ee. «$12, 00 
Vaughan & Bushnell Mfg. 

No. a Vv. & B., Nut Plier, per 

(RG bab ei.ahobadeseeed $5.65 
PLUGS—Spark— Lots 
Champion Spark Plug Co.: 10 to Je0 


ONVG BtOMS .nccccccccvcccce 
Regular & Buick......06 coves 62¢ 
ae ume & Mets. ..ccccve ooo O2¢ 

ces sosesortarecnene ++ 50¢ 


Emil. , RED Mfg. Corp. : 
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anesville 


BALL BEARING 


oaster 


| as different from the ordinary “express wagon” as a 
high-grade motor: truck is from a dray. No boy who once 
sees the Janesville Ball Bearing Coaster will ever be satisfied 
with any other wagon. That’s why it has already proved it- 
self the fastest selling coaster wagon ever built. 


A Wonderful Wagon—A Wonderful Campaign 












The Skudder Car 


To begin with, it’s ball bearing—the wheels will 
spin like a bicycle wheel. That makes a tre- 
mendous hit with the boys. They want speed. 


Then the “rake” of the tongue makes it steer as 

easily as an automobile. The wheels are regu- 
lar auto type—spokes tenoned 
in rims—with steel tires and 
nickel-plated dust caps. 


And strong! The axles are 14” 
cold rolled steel, with no holes 
drilled through to weaken 
them. Three steel bearings, 
one in each bolster plate and 
one in the king bolt plate, fur- 


and the Spee Dee Hand Car. 


nish extra staunchness and durability. Bolster 
braces and front bound brace are of special con- 
struction which insures strength and rigidity. 


And back of all these unique and exceptional 
selling features will be the mighty force of the 
most effective advertising and selling campaign 
ever put behind a coaster wagon. It will bring 
not only the boys, but their parents, into your 
store—every boy in town will be helping you to 
sell Janesville Ball Bearing Coasters. 


You will want to know all about this remark- 
able coaster wagon and the remarkable selling 
campaign behind it. Write at once for complete 
information—it will be interesting. 


The Janesville Line includes the Skudder Car—ball bearing—which has made such 
a wonderful selling record from one end of the country to the other, the Jiffy Scoot, 
Write for full information about the Janesville Line. 
Now is the Time to Prepare for Spring and Summer Selling 


Janesville Products Company Dept.33 Janesville, Wisconsin 
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Red Head— Ea Sash— nHEGISTERS— Millers Falls Com,any: 

Standard Vitristone (Ford)... ‘ ee F ang 94 Roned, —— Electroplated and Butcher rt Blades; 

Standard Vitristone .......-- 3 En arrel lots, per doz...... DG, cccrckedenvenneanee 

meoneeee, ike Eeseonhenevewy ore Small lots, per doz. oo wwe .36¢|Solid Brass or Bronze Metal aaa Per oe. ates = $14.2 $16. 4 
Truck and Tractor ......-.-- Niagara Falis Metal spans Orkes List 1 - 

Big Boy Vitristone, ea........ O16] Ningara ......0-0-00+ .-+++-Net| REPAIR GUM— PR $18.27 $19. 73 
Big poy. SENS ta4+sbenwtewen Bre Pulley Blocks—See Blocks. Adamson Mfg. Co., per Ib......$1.40] Butcher . Ms List, net 

Piming, CB. .---ceccserceces ee e0eccesoces eoee q 
Cabinet No. 50, with plugs, ea.. cig 24] REVOLVERS— F srsteesseveses List, met 
$28.86 | Cistern, Iron vesseseresesssessOOf] Iver Johnson Safety Automatic Ham-| Gand (uitssseeesess -+.+List, net 

West of Mississippi River.$29.86|  0- Le .--ssercerseesaee mer, $12.00; Hammerless, $13.00; os ‘Bu allan -9% 

Cabinet No. 100, with plugs, ea. | Pitcher ot, Son, old list. a a 32 oqtoael 1900 Double Action, er... a sae 
. 25 Es. 60 200sd sn seaee 00. ; 
West of Mississippi River. $S1'68 68] Barnes Mfg. Company: ~~ |RHEOSTAT— Red, D’ble Brace, per des... ah 738.50 
— ite. 3: ise die “ ranee A gy € a isan trae 7: | France Mfg. Co. : bond ying od doz........50¢ less 
Ss, Oz. Ss, 45 vO. . 3 ald 

“Too lots, © Se eeethpeydlamesgt 40¢ Oe IO: net, $6.50] D- C. Charging Rheostat, ea. $24.00 Senene sh lades and Fr rames— 
Heavy Duty, doz. lots, ea.... Sze , Sete Sie views Oe List+ 10% RINGS AND RINGER : aati 
100 lots, C8.......eeeee0- youlds gz. Co. s CO eee crcccccccccces ‘0 
Hartford Machine Screw Double-Acting Thresher Tank, Bull Rings— my ig MOE seeeeee 40% 

Master _— Lots ar 12 ea .55¢ : : x 2 2u% 3 inch. Framen, nee irs” : 

Oe GE UD Bec cccccsccccccs 4 +4 Diaphragm No, 3, Side Suction, OS eee K4 0.80 0.85 doz, Saws Nos. 175, 80. -25% 
Lots of 00° “and OVOP ..0 2. ose 1, opper **®, $1.40 2.65 doz. » 2 180, complete, 
Ex. long styles — F take be a ae 1129 and W Ue e 7 a ete Heaa Blades... aoa a 

pr these pric EO re * Arrow , De 
——naesC Lift and Force Pump Standards ; Hog Rings and Ringers— | Millers Falls Co. : 
Se era 40% Force Pump Heads; Packing | Hills Rings .....ceeceeceeeees lah Per gro... $6. 25 
A. . Mosler & Co. P Box Beats; Gi Cylinders (Iron) ; j Hill's Toons, Gray Iron, doz. "a1. 95 Sot $5. 63 $e. 00 $6, 75 
Spit-fire, Platinum Point, % in.; |, and Iron Rotaries..........2 0% f oe 
Sper %, " cae a ase a sires a Deva Borce  Chalinge: OF dk Hili’s Ringers, Malleable Iron, i gro... “W804 $8.25 $3 be 
in, and % in exe ong, c0.°1:25| Hydrants sac-se-.-c ssc 211020%] dos. 75@85¢ | Mitiers Balle Co, 


Vesuvius 
Motorcycle, Mica or Mica —_,, 


in. and % in. ex. long, ea. éoe 


BBC wacccccaccceboce 
Vesuvius, Tractor, % ins x & 
in. long 
in. x % in. tong, "4 ea.85¢ 
in. x &% in. long; . and 
in. ex. long, ea&..... 


Superior, Ford Special. 

Vesuvius Disp\py Stand.. 
Silvex Co.: 

Bethlehem, 1 “point. . 





-list ea...75¢ 





Regular, le in. standard and te, 
in 8. A. B., C8. ccccccccces 
Ford type, in., $1) 00 
Bethlenem, pt. mien, My « ur 
a eerie" $1.00 
Mica-Pore. Insul. % in. Metric, 
Re $1.00 
Extra Cores .......... 30@50¢ 
PLUMBS AND LEVELS— 
Athol Machine Co. : 
Carpenters’ and Machinists’ Iron 
it, net 
Plumbers’, Pocket ......List, net 
POINTS —Glaziers— 


Per. Doz. 
0 


Bulk and 1-lb, onseeepennenetin, © 

SCAG) DARE! oscccessansccnscu ee 
AR) SO 2) ee rer ees ss 1.10 
POKERS— 


= Comb. Pumpg. 
All Doubie “Acting Force Pumps, 
plain Cog Gear and Windmill; 
All Three-way and Windmill 
Regulator Pumps; all House 
Pumps and Hydro-Pneumatic 
Pumps and ‘all Cylinders, New 
OE Fae 33 62 % 
All Set Length Single ‘Acting 
Force and Lift Pumps, and all 
Stands, New lists..........2% 5% 
All Bulldozer Power Pumps and 
Working Heads, New lists.33!: % 


All Hand and _ Power Spray 
Pumps, Net lists. 33! % 
All Thresher Tank Pumps, "Myers 
Century and general purpose 
Low Down Plain and Cog 
Gear Pumps, New lists..... 25% 


Cylinders— 
. E. Myers & Bro.: 
ig Ag Polished Iron, Brass and 
‘Brass Lined Working Barrels. 
ae, a ee 3314 % 
Brass Body: Brass Lined and ail 
Brass Cylinders and Pneumatic 
page 0 New lists..... 3314 % 
Pump Leathers— 
Plunger Leather, Crimped, per doz.: 
Cylinder Diam, 


Morgan Spring Co.: Inch 3 2% 2% 
“— Plated, Straight or Bent, 

x 20 in., ® gro....... $10.00 on eer $139 “ $2.10 
POLISH—Auto and Furniture— $3.21 $3.84 
Am. Automobile Accessories Co. : Not Crimped: 

ee: haatenes eee 50% | Inch 2 2% 2% 2% 

O-So-Ezy Products mpany: 

O-So-Ezy cedar oil polish... .40% 72¢ “ 14 el 
Stove— 

Jos. Dixon Crucible Co. : #8. aive Leather: $1.05 31.38 si92 
Joseph DIZON ..cccsccscsces #250 lack a 2% 2% 
Fireside ....cccccccsecscce J 
BIT s ck cco cccenvaca 4.00 oe 966" $1.58 $1 29 si 80 
ee eet ert $3.50 
DRC MMBCK oo so050a0esas cee $6.66 $2. A} 33. 06 
Dixen’s Plumbago........ Th 12¢ | PUNCHES— 


8 
Liquid Veneer, Regular— 
Buffalo Specialty Co. : 


os. 12 os. ats. 

Per doz..... $2.00 4.00 8.40 

‘ gal. 

eT 1.2 2.10 

For Automobiles— 

L-V Sprayer, per doz....... $12.00 

1 gal. Veneer and Sprayer, ea .$2.10 
POPPERS—Corn— 

1 qt. Square...doz. $1.15; gro., $15.00 


$1.50; gro., $19.00 
$1.75; gro., $24.00 


11% qt. Square.doz. 
2 qt. Square. .doz. 
POTS—Giue-— 


aaa List + & 
Tenned end Terned. .. oss0cccree 
American Electrical Heater &. 3 

Am. beauty, ea......-- eee 
PRESSES— 
Athol Machine Co.: 

Domestic ..... cooeess+-Lést, not 


Satonein Mfg. Co., Fruit, Wine 
nd Jell 20 


y 
tend Presses and Sa oset Stuff- 


CTD wccccee paasee &T iG % 
Lead Seal— 

Chas. Morrill: 

NS eS eee re ee $36.00 

POOROT” on oc0ce-eeneeweecs 27.00 
PRIMERS— ; 
All Nos. 100 in box, new list...25¢ 
PROTECTORS— 
Mealy Mfg. 


Wrist Wate h, “Duo, per gro. .$18.¢u 
Warrior Wrist Watch, per gro., 
$15.00 
Cross Wrist Watch, per gro.$12.00 
Eagle Shield, per gro....... $12.00 
Radio 
PULLERS—Nall. Etc.— 
se Falls No, 3, per doz. .$18.67 
46, per doz.......... 16,67 
oe. Morrill’ 


. 1 Nail Puller, ® doz., $36.00 
0 


Pearson (Cyclone 
each, $30.00 
PULLEYS—Singie Wheel— 
Awning or Tackle, Pap’d...... 254 
Awning or Tackle, Gal........ 25% 
Hay Fork, Swivel or Solid Eye - 
ee ET Se 
SOW, assays pik $:b'9'000 hoe 0c ekee 


Saddlers’ or Drive, good full eae. 
per 


2 


2 Or een O00 ne wee 1.4. 
LEE ig SOE rr ern: 4 
rere 2.42 
Og SRO ee 10¢ less 
nee. single. tube, “good qual- 

MM. Seek bee bees heaene ewaue et $4.71 
Revolving (4 tubes)...... doz. $10.00 
Revolving (6 tubes)...... doz. $13.00 
Chas. Morrill No. 1, Doz., $24.00 


40% 
Hercules, 1 die, each, $9.00..40% 


rie PLATES— 
abbas b She aihemene 20&10% 
oad Reb oeisie pela t enele apa 20% 
RACKS—Whip— * 


John H, Best & Sons: 

Portable Revolving Whip Display. 
each; No. 1, with Display Shelf, 
$1 5.00; 50 * without Display 
Shelf, $12.5 


Rair— 


See Track, Barn Door, &c. 


RASPS—Horse— 
Livingston-Cooper Corp. : 
Cooper’s Star, 18 in. 
plain, slim, per oO 
$7. 00@7. 50 net 
$6.00@6.50 net 
14 in, tanged, slim, per doz. 
$6.50@ $7.00 
Delta, all when hand punched, adv. 
2 in. on list. 





Bielior: BHOs, .0cscccess 60 @60&10% 
McCaffrey, Am. Standard... .60&10% 
Black Diamond ........... 40&7 14 % 
Perr eee 40&7 14 G 
RECTIFIER— 

France Mfg. Co.: 

Magnetic Rectifier, ea....... $24.00 
Current Rectifier, ea........ 24.00 

REELS—Hose— 

Specialty Mfg. ©o.: 

—— BED scccvccsescovcees 25% 
Sa 20% 
Handy Hose Rack and ome. 5% 

* al 

REFRIGERATORS— 

Traverse City Refrigerator Co.: 
Economy, ¥ibre, No. 9, ea. “$16. 50 
Economy, Fibre, No. 1, ea. 1.00 
Economy, Fibre, No. 3, ea.. 35, 00 





Blair’s Rings. . o- gro., saves 
Blair’s Ringers....per doz., Serve 


RINGS AND HOLDERS— 
C. T. Williamson Wire Novelty Co.: 
Key Rings and Holders, No. 02. 
@ gro., $12,00 
RIVETS— 

Copper Ghd Burrs’ ..c0sc000s000000n 
Tinners’ and Miscellaneous..40&104 
Bifurcated— 

Assorted in Pasteboard Boxes. 
Per dozen boxes, 100 counts... .$1.00 
Cop’d, Clinch, Asst. 91¢, Solid. ...25% 


ROADLIGHTER— 
—- size, 8% in. ‘and Smaller, 
Eee Are Tete oe $2.75 
All larger sizes, per pr....%... 3.50 
Carton, 10 pr. single az sceta ee a 
37 
ROLLERS—Stay— 


Myers’ ...... ooeeee New lists, 40% 
National Mfg. Co.: 
Barn Door Stays, No. 18, @ doz., 


$1.40 
Richards-Wilcox Mfg. Co. 
Handy Adj. and nasuibe No. 


and 


Lag Screw, Nos. 55 and 57. 115% 
Underwriters’, Nos. 59, 60... 4 
Favorite, No. 54 15 
ROOFING— 
Rubber, 108 sq. ft. rolls, 32 in. wide, 
per roll: 


“ever sible 


<i > 


ee ee 


First Quality: 








Rogers, complete, each, 
SCALES— $7.15 and $8.23 


John Chatillon & H 
Becchs ion & Som: 
Favorite...” 
Grocers’ Trip 

Jacobs Bros. : 
Se conga cebu 

scissons— 

See aShe ; 
SCRAPE —s 
National Mfgy Co., per doz. 

No. 61, Self Cleaner, 

62, Upright, $1.10. 

Richards- -Wilcox Mfg. =: =e 15% 

Safety Wire Gas Globe Co.: , 
vw. per doz., 





$1. 10; No. 


_.. WALK— 
a McNeal Co.: 
eaner or scra er, 

In six doz. eg Gel Gene oo 6 
SCREWS—Bench and H _— 
oe her Pay doz.: — 

. $6.82; 114) 97. Y, 
w| ats at 87; 11 » $9.45; 

ench, Wood ee ee eee. Li. 2. 
Hand, Wood ih: 

Coach, Laaq and Hand Rail— 
Lag, oe a. ae 408104 
Coach, ] 


ack Screws— 
Standard a 


1 ply—35 Ib. rolls. ccceeeeees $1.45 Machine— 
Se Se 1.75| Cut Thread, Iron, 
sie—e ib. rolls en 2.05 Flat Head or Round He ad as 
Second Quality: Fillister op 604 608104 
1 ply—35 Ib. rolls. ...ceeeeee $1.30 illister or Oval Head ie 
2 a > —_-- pibeassaae = asian 50 @ 50& 104 

RF a Ib. rolls. .ceccsesss " a a Head. 

Eastern Retail Trade. Per lb. Fillister or Oval He a 50& 104 

Manila, 3% in. diam. and larger: uister or va ea . ee 
SS i. OT Rolled Threed I , 40 40& 106 
Second oy 9 ee ree - : HW ; We “ape se 
Hardware Grade........+.+++é ¢ De i RB ek 
: . : » Fillister or Oval Head... .75&10¢ 

Sisal, % in. diam. and larger: 

Highest Grade .......000.++-23¢ Rajed Thveeg Be Brass: ial 
Second GHG ocscccccccsesc1aee Sars! Pe ee ed ee e 

Sisal, Hay, Hide and Bale Ropes, @ct ane Cap 
Medium - Coarse: 31,4 Set (Iron) 65¢ 
First quality ..ccesssceeesdd A pe te Ra DD hi : 
Second quality ae Oe i. a¢ at apa net advance over 

Sisal, Tarred, edium at Aves) Om feccee ecceccvoerccecoces . 
First quality CE Oe 23¢ 7 —. A eee eeeeveesecoeers as 
Second quality ....cceeeeseed iG | 2 ES. IG. WGP eo recceovcccce vos z 

Cotton Rope: Fillister Hd. Cap..........005- 495% 
Best 5-16-in. and larger....... 50¢ Wood— 

Medium, 5-16-in. and larger. .48¢] Flat Head, Iron. 20&20E 104 
Common, 5-16-in. and larger..46¢| Round Head, Iron....... 65& 20& 104% 

Jute: ,.| Flat Head, Brass...... 42, & 2067104 
No. 1, %4-in. and up......- 18¥2¢ | Round Head, Brass...... 4067 20& 104 
No. 2, \%4-in. and up......-. 17%2¢| Flat Head, Bronze... .37%&20¢7 104 
No. 3, Y-in, and up...+..-- 16%2¢] Round Head, Bronze... .35&20&10¢ 

—— Sheet Metal— 

Galvanised ......... Parker Supply Oo.........List, net 

Special brands ... 5% SCRIBERS— 

Plow CT er ee F. Brais & Company: 

VEE THOR gv a ccweewe rides cd VA Improved Gem, per gro....$26.00 

RULES— SCYTHES— 

Lufkin Rule Co.: Per doz. 
Steel Board ...... coccceeeeelO Plain, Grass, Cutting Edge Pol- 
Hickory Lumber ...... occ + 20% Me es $1 it. 00@ $14.50 

Sash Operator— Solid Steel, coe 

Monarch Metal Weather Strip Co, : Only Polished ..... sit “ra $15.00 
Monarch, ea. enero ites .40 Bush, Weed end Brembl 

Ss $14. 25a $14.75 
AWS= Grain, Cutting Edge Pol. 

"cin ge =". ES SER ROIS Re 16. soasi7. 00 

reular CTO) wee eeeveeere North Wayne Tool Co. Pa 

ere List + 10% Little Giant Grass. "$16. 00@$16. 0 

Butcher rere ee 2! Little Giant Bush and Weed 
rae List, net $16.2: 5@$16.75 
One-Man Cross Cut.......- List, net Aroostock, Be Ve Be & Puritan, 
Narrow Cross Cut........ vist, net Same as Little Giant 
Hand, Rip and Panel. . List, net Black Diamond, Grass. 
Miter Box and Compass. . List, net $15. 00@815. 50 
Mulay, Mill and Drag......... 5 Black Diamond Bush and Weed. 
Woek GAWB occscccccscscces 20% $15.25@$15.75 

OS. Songs 6 Set Swift Cutter, 

2 or ME eobR 000088 eeccceee List = ere as Black Diamond 
UTCMNEP weer csversesveses 4 ED erry— 
Compass and Key Hole. . “Lit = anome eterno ae - 16% % 
FRI ee st. 5 
Wood Saw Blades,........... IsIn 
Combination Sets .....++- “16% % Bnterprise .....sesse0e -- 25Q80% 
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GARCO 


ASBESTOS PRODUCTS 
Packings 


Locomotive Throttle and Air Pump 
Packings 
High Pressure Piston Packings 
Valve Stem Packing 
Medium and Low Pressure Packings 
Perfect Valve Rings 
Flax Packings 
High, Low and Medium Pressure 
Sheet Packings 
Gaskets and Gasketting Material 
Asbestos Wick and Rope 


Asbestos Automobile 
Specialties 
Brake Lining 
Transmission Lining for Fords 
Cone Clutch and Dise Clutch 
Facings 
Asbestos Spark Plug Yarn 


Asbestos Textiles 
Cloth Yarn Cord 
Carded Fibre Braided Tubing 











GARCO 


HIRE is a big, basic reason back of the great 
wear resisting ability of GARCO Brake Lin- 
ing. No more than you can build a good 

house without a good foundation can you build 
good brake lining without good asbestos. 

That used in GARCO is chosen with scientific accuracy. 
Hundreds of tons of crude asbestos are rejected in a single 
year in the search for the quality demanded by GARCO 
standards. Hundreds of thorough, exacting tests are made 
to assure the maintenance of these standards. 


The tensile strength of each foot of wire must be definitely 
proved before it can be used. The chemical solution with 
which Garco Brake Lining is impregnated is made by our 
own chemists. The formula is secret. To the highest possi- 
ble degree Garco Brake Lining is not affected, by oil, dirt or 
grease on the brake drums. 

Garco Brake Lining has the structural strength to resist wear. It is 
dependable. It is backed by 24 years’ experience in making highest 
grade asbestos products. 

Buy from your jobber. Send him your order today. If he cannot 
supply you write us direct for name of nearest distributor. 


General Asbestos & Rubber Company 


Main Office and Factories: Charleston, S. C. 


Branches and Complete§Stocks: 58 Warren St., New York, 106 W. Lake St., Chicago 
311 Water St., Pittsburgh 


High Grade, 
Long-Fibre 
Asbestos Strands 


100 or more 


Reinforced by 
strong, inter- 
woven wires. 


Formed under 
pressure to 
exact size. 





ASBESTOS PRODUCTS— BRAKE LINING—PACKINGS=— TEXTILES 
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SETS—Awl and Tool— 
Millers Falls Company: 
Tool Holders, per doz.: 









1 4 5 6 
$12.89 $15.98 $22.87 $12.45 
Cellar Window— 
McKinney Mfg. Co.: 
Japanned, per gruss, sets. oe 4 
Galvanized .....ceeeeccees 
National Mtg. Co. 
No. 70 Galvanized, ®@ doz....$1.80 
Naii— 
ee. Eee ree doz. $1.00 
Swan's, Kourled, @ gro........ $8.40 
_. Rivet— 
Regular TA: ssccceans 00 sia OOS 
Saw— 
Chas. Morrill, Ine.: 
er Doz 
No. 1 O. 8, hand...... $18.00 , 
No, 2 GADE.. seo ceascw SE De 
No. D6, Band. ..c006<.0% 24.00 } S 
Special, hand ........ 24.00 | 
Nos. 3 and 4, Cross Cut 26.00 | 
Be. & Timber ......< 600% 5% 54.00 
Screen Door— 
McKinney Mfg. Co.: 
Japanued per gross sets..... 
$29.00 @$ 
eee $32.00@$36. ‘OU 
SHARPENERS—Razor Blade— 
liytield Mfg. Company: 
Hatfield Machine ............25% 


SHAVERS—Beef— 
iunterprise Mfg. Co... 


«++ -25@80% 





SHAV ES—Spoke— 

SOO: woe cesiewete ac aneeee doz. $1.98 

Wood, doz., 244 in. , $5.25; 3 in., $6.00 

Millers Falls C« 

Nos, 1, $9. 82; 2, $17.44 net per doz, 

SHEARS—Cast Iron— 

7 8 9 in. 

Best ....$3.55 3.95 4.45 dos. 

Good ....$3.25 3.75 4.25 doz 

Cheap ..$1.50 1.75 2.15 doz 

Straight Trimmers, &¢.: 

— Guy Jap— 

8 10 in 

$5. $0 ‘. 75 6.50 10.00 
ane oo —- 

10 in 

$6. “0 Z "25 5.50 13.00 

Zailors’ S/ well Spat Sait - 4010s 

Pruning— 

3artlett Mfg. Co.: 
vine apne Nos. 1, 3, 4 and 5% 

er ‘© 

Tree. Pruners, Nos. 808 and 

reer List net 

Clyde Cutlery Co.: 

‘No. 5400, per doz., $26.40; No. 
5401, per doz., $22.00; No. 5408, 
per doz., $20.00; No. 5406, per 
doz., $8.80; No. - s e rer 
6 ft., $11.00; 8 ft., $11.75; 
ft., $13.05. 

Pexto No. R 70, per dosz., $36. 18; 
No. 50, $7. 09; No. 60, $9.13; No. 
R 85, $23.15 

Tinners’ Snips— 
re 


Steel Laid Blades .... 
Bartlett Mfg. Co.: 
Compound Lever Snips. 
Bench, Nos. 20 and 3U.... 
Jennings & Gritln Mfg. Co.’ 
C0. 10 IB.ccecscscese 
Pexto 1819 Original... 
Pp. S. & W. Samson 






8 6% 
-New list, 18% 


Smith «& Hemenway Co., Ine.: 


“Red evil’ 
Viking, each 
SHELLS—Brass, 
Lemington 
Cartridge Co.: 
First Quality, all gauges 
Club, 10 and 12 gauge 
Paper—Empty— 
Peters Cartridge Co.: 
League, 10 and 12 gauge 
League, 16 and 20 gauge 
Target and High Gun..... 
Ideal and et 
Remington Arms - 
Cartridge Co.: 
Arrow, 10, 12, i6 and 20 


ae Club, 10, 12, 
New Club, 10 and 12 gauge. 
New Club, 14, 


Em 


16 and 


16 and 20 gauge. 
25 


Arms - Usien” “Xretallte 


-25% 
Union Metallic 


gauge, 
fo 

20 

00 259 


. 25% 


% 
Loaded— 

Bleck Powder ....0000ss000s+0etee 
Smokeless Powder, medium 

grade PETE TECE rE, 
Smokeless Powder, high 

ee) Re ee es rs 25% 
Smokeless Powder, 410 

BO Se ene rer. 
Boys’ Scout Shot, case 31 lbs.$4.90 
Pete rs Cartridge Co.: 

‘League, Black Powder........ 

Referee, Semi-Smokeless...... 

— t and High Gun, Smoke 


Ideal and Premier 

Remington 
Cartridge Co.: 

New Club Black Powders. 


% 
Nitro Club, Smokeless en 


Arrow, Smokeless Powders... 


SHIELDS— 
Parker Supply Co.: 
Lag Screw Shields............ 15% 
SHOCK ABSORBERS— 
Silvex Co., South Bethlehem, Pa.: 
Bethlehem Pneu. Spgs., for Ford 
Cars, Hat set... 0-00. $25. 
For Packards, Cadillacs, Plerce- 
Arrow, etc., list set... .$200.00 


25 
Arms - Union Metallic 


% 
-25% 


Star Specialty Mfg. Co. 















Star Cantilever, per cat rr wee $3.50 
WK, POF BOC. .cccvcccccscvces $5.00 
SHOES—Horse, Mule, Etc.— 

F.o0.b. Pittsburgh: 

Iron or Steel..per keg. .$6.75 base 
SHOT— 25-lb. bag. 
rb: Gb £6 Ts ccs nee nse vee $2.10 
Drop, B and targer...... » aoe 
( D 4 ncvacvrens aus erates ss 2.60 
«allan Sl le ta cere 
SHOVELS. SPADES AND 

SCOOPS— 

Plain Back: , 
First and second grades..List net 
Thivd QFOEO ocvcccvecers List net 
Fourth GFG0@ §o.o0020 0006 List net 

Hollow Back and Back Strap Shovels: 
First QFGEO occcsisi bene pe List net 
Second grade . List net 
Third and } urth | gr ‘ List+54 

Back Strap Eastern and “Western 
Pattern Scoops: 

First and second grades...... 2u4% 
« Third and fourth grades..List net 
3uldwin ‘Tool Works: 

Plain Back, No, 2 a 

Dollar Brand, per doz....$16.00 

Pinnacle, per doz > S407 

Semper Idem, per doz. 13.71 

Knox All, per duz........ 12.48 
Snow Shovels— 

Long Handle, steel biade...... $10.50 

SIEVES AND SIFTERS— 

Hunter's Imitation, per gro...$20.00 

Hunter’s Genuine, per gro... .$23.00 

SINKS—tron and Steel— 

surnes Mfg. Company: 

Cast Iron, painted, 20 x 36 in. 

and smaller .......... List, net 

Cast Iron. painted, 20 x 40 in 

Oe eS ras List +5% 

Lalance & Grosjean: 
sR Gaectvenesccussce coccce 15% 

SKATES—Ice— 

Conron-MeNeal Company: 

Extension Rocker, Hockey: 

Men's and Boys, ed pair: 

Polishe@ 2.2.00 $1.00 

Polished and plated. 1.50 
Girls’ and Ladies’, per I 

POEs cacceecaneo ws sae $1.10 

Polished and Plated........ 1.70 
Extension Bobs or henner per 

SR Sere 35¢ 

Roller— 

Self Contained, B.B. No. 200, 

per palr ...ccorsecccveces $1. 

Self Contained, B.B. No. 100, 

OS er ree i $1. 

SNAPS—Harness— 

ee eT art.” List + 404 


Niagara Falls Metal Stamping Works: 
Niagara Harness Net 


SNATHS— 

Grass Scythe, per dos........ $10.53 
Bush, per dod...sccccvecvees $1368 
SNIPS—Tinners— 


See Shears, 


SOAP—Automoblie— 


A. W. Harris O11 Go.: 

Harris Motor Soap, bbls., 25¢ 
and % bbls. per Ilb., 26¢] & 
25 Ib. tins, ea. $7.25; 10 Ib. ¢ & 
tins, $3.00; Ib. tins, ea. | > 
$1.60. 

SOLDER 

Half and ~ Halé ccccccee eecceces 47¢ 
MO, 2 o00s0d0d0e8ddoveeene ee 43¢ 
Refined wecccoce eoeccces ° .36¢ 

SPITTOONS— 

Indu-Namel er doz. )t 
No. 1 ceccccccncere $25.00 < 
Se eer oe 19.20 r 
DOs D. o:s:0010 6:0'8:o nce sie aoe 17.30 

SPOONS AND FORKS— 

Silver Plated— 
Good Quality ....cccescecees 274% 
Miscellaneous— 

CARD <cinac sos: 00mbad vos sh enn 1244 
German Silver ....cccccecece . 15% 
Tinned tron— 

i(k Merri re per gro., $3.30 


TEDIS: caves sset030s0100? Gy eee 


SPRINGS—Door— 

Chicago Spring Butt Co.: 
Chicago (Coil) .. 
Reliance (Coil) 

Lawson Mfg. 


- 16% &2% 
2% % 





Co. : 


BNSGL occ ccecvsvccenssouns 25&5 % 
Morgan Spring Co.: 
Perfection rrrrrr +, ) 





Carriage, Wagon, Etc.— 
1%, =. ene larger: Per ri Ib. 

Block an ee 
Bright . 


Wagon Seat— 
Painted Seat Springs: 


114 22 24 ime wcccces per pair $1.00 
14 22 7 Shier sve e ber pair 1.15 
Oe ee Fea: ber pair 1.6 
SCRINKLERS—Lawne 

EE AA Pr 25@30% 


00|Stuber & Kuck &. : 


wes Ge, Nos. 1 & 4, Se; 26 
, $4.95; 3 & 6, $3. 





00| Trunk Nails, etc 


SQUARES— 


Nickel Plated Steel and Iron. ical 


negroes Hdl. Try Squares and 

TOOOIE us. 0 00. 06:0:00:5060040% &58| 
Iron itdi. Try Squares “se ir 

Bevis  o.ccsvees ey 25% 
Athol fine hine Co. 

Combination ....eeeeeeee sheet, net 
Pexto squares ....-.e20-- 1&2 


SQUEEZERS—Lemon— 


Woodlife, 
caus, 


ready mixed, 1 gal. 
per gal.......+-.90@$1. 25 
STALLS—Cattle— 

Hunt Helm-Ferris Co. : 

Star, Steel eocere 
STANCHIONS—Cattle— 
tiunt, Uelm, Ferris & Co.: 

Star 
STAPLES— 

Fence, Bright, $3.80: 

Galvaiized, $4.50 f.0.b. Pittsburgh 

Poultry Netting... er 100 Ib., $6.90 


STEELS— Butchers’ aon 


20% 


«+ 20% 


John Chatillon & Son: 
Chatillon’s..List June 30, 1917, 
Foster Bros.’..List June 80, . 

1 PR eccccscces ot 

STEELYARDS— 


Peck, Stow & Wilcox ee 

List + 20&10% 
_—. DIES AND re, 
Hand Taps, %4 to 1 inch........454 
Hand Taps, smaller than % in..45¢ 
M. S. Taper Taps Nos, 2 to 12 inc. 


O5&5% 
M. S. Taper Taps, larger...... 50% 
STOPS—Bench— 
Chas Morrill: 

os. 

Per doz....$18.00 40% 
STRAPS—BOX— 
Acme Embossed, cases......List, net 





Cary’s Universal, cases......List, net 
Stanley Twinrold, cases..List + 5% 
STRETCHERS—Wire Fence- - 


Ununt, Helm. Ferris & Co.: 
Elwood Rod, No. 191, per et 


Elwood Pattern, No. 190, per 
P, Ke cs wiekee és 66 68 sb oe $10.20 
Little Giant, Sr., per doz..... $9.78 


Star, No. 482, Pisin Fada $14.45 
Star, No. 482, Roller Bearing, 
$15.30 
F. J. Townsend: 
Townsend's Wire Fence Stretcher, 
per 3.0 
STUF*S ERS—Sausage— 
Enterprise Mfg. Co.: 
Stuffers and Lard 


eee eee eereeeeee 


Presses, 
25@25&7% % 
2 nlite and Vac- 


um— 
Biseell Carpet Sweeper Co.: Per Doz. 










25 


Superba Vacuum Swpr., J 
Universal, Cyco Bearing Nic. 
Universal, Cyco Bearing Jap. 


38. 00 
33.00 
Subject to quantity allowances. 


SWINGS—Lawn and Porch— 


Myers Low Down Roller. 
ew lists, 3814 % 
Myers Porch Swing, 
New lists, 3314 


T ackLe—Fishing— 
Wise Sportsmans Supply Co. 

‘*‘Jim Dandy’’ bait, per a. 
TACKS— 
Carpet, Bill-posters, etc. 

List + $8.80, base, per 100 lb. 
Finishing Nalis— 

Copper Nails ber Ib., 55¢ 
Copper Tacks per Ib., 61¢ 


- $6.00 


List + $8. 80, base, per 100 Ib. 
See also Nails, Wire. 
Double Pointed— 


Double Pointed Tacks List 4- 204 
Thumb— 
Moore Push-Pin Co.: 
Brass, Nos..... 31 32 33 
n. Win. %® in. 
Per doz., 60¢ 65¢ T5¢ 


Nickeled Steel, 
Nos 





52 OBS 
& in. 7/16 in. % 
Per doz., 35¢ (40¢ | 45 


Celluloid, Col’d, 
OB, ccccccee O 60 
% in. 7/16 in. § 
Per doz., 70¢  72¢ 80¢ 
Solidhed ‘Thumb Tack Display As- 
sortment No. BB. ...2 e000. $8.50 
i eee 5.75 
Handitax % in. steel, per 1000. 1. bu 
TAPES—Measuring— 


American Asses’ Skin..List + 16244 


Wood Porcelain Lined: Per dosz.|\ Patent Leather............ List + 5% 
CME. cn cuvinek' suis baaeee a errr ne List + 20% 
GOOE BPO) 66.00.0004 osseeuss $1.50| Lutkin Rule Co: 

Tinned Iron: pe Serer ee List, net 
Same GIONS cccvesseccnessas TE ~ yy WR List @List + 20° 
Medium Quality .crccccscces $1.90 | no Leather ........ gel 

RG eerie) $2.40 on” tee e eee eresecees vs eee a 

Iron, Porceiain Lined.....+--. $2.75] Wiebusch & Llilger <4 . 

STAINS— Chesterman’ : . tallic No. 341. 

Charles H. Brown Paint Co.: CEC. coccccccccccccs List 





Chesterman’s Ste 3 38L, 
OLE, cccscccscccoss List + 10% 
APS— 
See Stocks, Dies and Taps. 
THERMOMETERS— 
.in Case, Cavinet, Flange, Dairy, 


PE vivevcvrersccscacl¥ee Ae, 108 
TIPS AND BUMPERS— 









Elastic ‘Yip Co.: Box Complete, 
MD -cucaccnvenasescussa $12.00 
Rubber tleuad Nails, per gro., Nos. 
O. Sods 2, S503 8, S803, = 

Bumpers, per gro., No B5¢5 
1 45¢; 2, 50¢; 214 Maren ete 80¢ 

Wood “Peg ‘Tips, per gro., No. 1, 
$1.80; Stetson . ae $3.00 

ae Screw Tips, per _gro., Nos. 

31, 3 ty 2.50; 233, 
$3. 00; 234, $3.50.......... 30% 
Rocking’ Chair Tips. vod doz. 
TTI TITT ITT TTT + 80% 
TIRES AND TUBES— 
McGraw Tire & Rubber Co.: 

McGraw, Congress, Imperial and 
Pullman ‘Tires, 30x38 in., $15.50 
ea.; 380x3%_ in., 20.50 ea. ; 
3 4 in., $33.10 ea. 

McGraw T ubes Red, 30 x 83 in., 
$3.90 ea. —— $4.85 ea.; 
34x4 in., $6.85 

Combination, Red, “30x3 in., $4.30 
ea. 

Star Rubber Co.: 
Star Tires 
Star Ribbed 
$31.20 28.70 
45.95 44.00 
- 47.20 45.25 
62.00 60.6 
74.90 $71.20 
92.00 87.40 
93.50 88.80 
Cement— 
SB. Chomep B Bec ccccvccccsscs 15% 
TOOLS—Haying— 
Hunt, Helm, Ferris & Co.: 

Harvester and Peerless Hay 
SUT 6 c6s080sb0sa0000 33's % 

= . ‘Track Hangers and — k- 

re ee 1, % 

Slings, Forks, Pulleys, etc.. “25% 

F. k. Myers & Bro.: 

Hlay York Unloaders ; Myers 

Double Rail; Myers Single 


Rail; Clover Leaf and Fauit- 


less, and all wood track fork 
Am. Queen, Cyco B.B. Nic.. - $43.00 , P 
Crown Jewel. ave Fittings. 30.00 Pn Ag Bans 33 '5 % 
Elite, Cyco B.B. Nic. ...... ap oe Grip, Clover Leaf and Cross 
Grand, Cyco B.B. ~ soeeee & 52.00 Draft aseeeene New lists, 33's % 
Grand, Cyco B.B, Ja oF ae 47.00), one Track and Steel ‘Track Fix 
“Grane Rapids, Cyc o B.B 40:00 tu New lists, 3314 % 
a ry Err 0.0) atta Sle Pai S 
“Gena Rapids,” Cyco B.B. All Avera Forks, except Harpoon, 
ecceenee @ 35.00 4 “ 
coccceccsscesececce Oe New lists, 3314 .% 
Grand Rapids, Vacuum Swpr. All Myers Pullers, p Mote ad 
Hlonsehoid ” Vacwoi swoi, OO] Nellis, and Walker | Forks, 
ip 
oe eer 64.00 all Slings.......New lists, 25% 
Pavia Queen, Cyco B.B. Nic. 46.00 Saw— 
Princess, Cyco B.B. Nic..... Simonds’ Crescent: 
Standard, Nic ete d Fittings. Mos. 860 and S42... cccccece 30% 
Standard, Japanned Fitting Hammers ..cccccccccccccccs 30% 


TRACK—Barn Door, &c.— 
OTHinged i 
ing anger, ¥, 100 ft., 1 
8-16 in., $8. ” 


Hunt, Helm, Ferris & eco. 
20th Century, round, per 100 ft., 
$9.00 
Pe, WE FEO Be icecsvced $6.50 
McKinney Mfg. Company: 
Hinged Hanger Track, ® ft.. 
RR ere 30% 
1%. | ad — eo owe ee 35% 
Trolley le 5% 


yers i Mn Oreck. Myeis New 

Way, = and Hercules, Tub- 

ular Track New lists, 25% 
Faultless self- ae, * mg Hercules, 





lists, 3314 % 
National Mfg. Co. 
Braced Rail, eer 2 Ce SO 
Btorm-Proof Rail, per 100 ft. P+ bY 
Richards-Wilcox Mfg. Co: 
Common .......e.0>. F.65@38.50 
Special Hinged Hanger Rail, No. 
PETE PPT Te TTT: tee 8.35 
Lag Screw Rail, No. 65....... 15% 
+ ge Trolley Track, @ ft 
0. 31 T 
No. ¢ ai 
Nos. 61, $6.65; 62. $6.85; 63. 
$7.75; 64, $8.50; 68, $8.75; 
69, $9.50. 


Hero, Adj Track, No. 


- .20% 





m.. 
Adjustable Track Tandem Trolley 
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That Means Safety In Emergencies 


- 












Usual road service does not use up the 
vigorous resistance of Higgins Replace- 
ment Springs. There’s always a .eserve 
supply of strength—stamina—that survives 
the terrific impact of big danger-ladened emer- 
gencies. 
The Improved Higgins heat treatment, applied 
to the finest quality of motor car spring steel, de- 
velops all of the remarkable resiliency and hardiness 
of the metal, which, shaped to the new Higgins model 
—no center hole, bolt or hump—provides a spring of 
vast superiority in safety, riding quality and economy. 
The service of Higgins Quality Replacement Springs— 
the abolishment of jars, jolts and smash-ups—freedom from 
breakage—guarantee every user the greatest of satisfaction 
and utmost of economy. 


SPRINGS 
























opportunities 















trade. 






Catalog, 
































or request 


for it. 


Higgins Spring & Axle Company 


Racine, Wis. 











Dept. 323 


DEALERS IN REPLACEMENT 


find that the sale of 
Higgins Quality Re- 
placement Springs 
affords unrivaled 


listing 
the most compre- 
















for 


increasing business 
and satisfying 


hensive line of Re- 
placement Springs 
on the market, 


up- 


Send 
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Track, No. 16 . 2 
Royal Adjustable ‘Track No. 122, 
20% 

TRAPS—Fly— 
Balloon, Globe or 
Harper, Champion 


Acme, gro. .$15.00 
or Paragon, 
gro., $21.00 
Safety Wire Gas Globe Company: 
Columbus Sanitary...per doz. $1.00 
per gross $10.80 


Game— 
Niagara falls Metal Stamping Works: 
Lightning 50% © off list 
Clincher 


Oneida Community Ltd.: 

Victor— Per 
With 
Sots 


Without 
Chains 
$1.07 
-2e 
-98 
2.96 
4.19 
5.16 
1.89 
2.81 


doz. 
Without 
Chains 
$1.46 
1.69 
> 69 
-23 


Per 
With 


3.28 

Per doz. 

With c bains 
$ 3.2 


91 
91% 


Newhouse— 


No. 
No. 


Mouse and Rat— 


Mouse, Wood, Choker, gro. holes - 


Mouse, Round er Square Wire, 
doz., 80¢ 
Lovell Mfg. Co.: 
Erie Rat .. 


Wood Chokers, 4 hole 
Niagara Falls Metal 
Works: Enticer Rat.. 


Oneida Community Ltd.: 


‘Stamping ‘ 
% off list 


- Net per er. 

Victor Mouse $2.60 
Victor Rat ... 
Holdfast Mous 
Holdfast Rat 
Official Mouse 
Official Rat .. 
Out o’ Sight Mouse 
Out o’ Sight Rat.... 
Wood Choker, 4 hole. 
Out o’ Sight Mole 
No. 44 Pocket Gopher........ 
End o’ Mice, 1000 
Bushel Baskets—Net per basket. 
2% gr. V. or H. Mouse $6.00 

With tripod 
4% doz. V. or H. Rat 

With tripod 
Combination Bushel 

With tripod 


TROWELS— 
Wm. Rose & Bros.: 
Phil. Pat. Wd. Hdls. 
$11.85 11.85 12.50 
10 10 11 
Wide Heel, Wd. Hdles. 
$11.75 12.25 12.90 
10% 11 


100.00 
20.00 


13.00 
11% in. 


13.40 
11% in. 
BE. C. Atkins & Co.: 

Plastering v60essoeees eer 
TRUCKS—Wareheuse, &c.— 
McKinney Mfg. 

= RS $21. <7) 

, $16. 
TU es—Wash— 


each, net 
‘te. 2, $19. 50; 


$12. 60 $14. 60 $17. 10 


Cypress— 
Eagle Woodenware Mfg. Co. : 


los. 1 
$13.50 $12.00 $10.50 List+5% 


TURNBUCKLES— 
National Mfg. Co. Screen Door, 
No. 195, Japn’d, per dozen. $1.20 


er a 
Flar, % and %-ib Ba’. 
No. 9 


DO, OF covsecceccsanvecesessdd 65¢ 
No. 
No. 
No. 
No. 

Cotton Seine, Per 7 
Soft Laid thread—9, 66¢; 12, "650: 
larger one 
Medium Laid thread 6, 71%4¢; 9 


67 Y2¢; 15 to 

larger 

Hard Laid thread—9, 
69¢; 15 to 42, 6642¢; 

Staging, 2 to 4 oz. 
rels, 65¢; in 5-lb. sacks 

Trot Line, in balis, va to 
in barrels, Nos. 1, 2 and 
per lb. 


Cotton Ih rapping. 
to lb. 


12, 65%¢; 
722 
lar. 


wiite, 


Common 
Good oeeee® 
otton VW rapping, 
5 balls to Ib 
American de 2-Ply, % 
¥,-lb. balls ... 
American 3Ply Hemp, i ‘lb: 


eeeeeees 


india 3-Ply 
(Spring Twine) 
India, 
India, 3-Ply 
> 3,4 and 5-Ply Jute, } 


Light Hemp 
y,-lb. 


Common India, No. 18... 
Vo. 264 Alattress, % 
Balls, according to quality.. 


Cable laid a, No. 18 
Italian, A, lb., No. 18, 71¢; 
Wool, 3 to 6 Ply 


V arRNisHES— 


Moller & Schumann 
Hilo Flat Finish, pd “eal. 


Hilo Floor Finish, per a. 


Montauk Paint Mfg. Co.: 
Di-mel-ine Furniture 
\ pints, per gro 
Di-mel-ine Varnish 
\% pints, per gro 


Va 


Cloth Window 
Jontinental Co. : 


9 in. 
to 23 
9 in. 
tu 37 


Continental No. 92, h 
adjustable, 15 in. 
Continental No, 93, 
adjustable, 23 in. 
wide 
Continental No. 
adjustable, 31 
wide 
Continental No, 96, 
adjustable, 34 in. 
wide 
Continental No, 
high, adjustable, 
37 in. wide 
Continental No. 
high, adjustable, 
49 in. j 
Portable Vise Stand & Pipe 1 
Hi. P. Martin & Sons: 
Complete, 


h 


9 in. hi 
to 49 


94, 
in. 


9 in. hi 


153, 
23 


31 


Without vise but with legs.. 
Without vise or legs 


VISES— 
Hand— 
Athol Machine Co.; 
Hand Vises 
Parallel— 
Athol Machine Co.: 
Simpson 
Standard 
Starrett, Improved 
Vise Attachments, 
600 Line, Stationary Jaw, 
600 Line, Swivel oem, . 
is 


In. 3 
Ea. $1. 94 $0 $2 $2.80 $3. 


Athol Machine 
Combination 
Parker's Combination: 
87 Series 
J. W. Williams & Co.: 
Vulcan Chain Pipe....... 


Wood Workers— 
Athol Machine Co.: 
Simpson 
Standard 


VULCANIZERS— 

Adamson Mfg. Co.: 
Adamson, Node! E, 

Model T, 

Model U, 

Model §, 

A. Shaler Company : 

5-Minute, $1.50; in doz. lo 


“ 
“ 


c 


Ford—Tube—Kit 
Tube-Kit 
Ford-Kit 

Vul-Kit 


Motorist’s Electric 
$ 


Warr _e ircns— 
Wagner Mfg. Co 
WAGONS—Coaster— 
IInnt. Helm, Ferris & Co.: 


WARE— 
Enameled— 
Lalance & Grosjean Mfg. 





3-Ply Dark Hemp.... 


and 3 


Without legs but with vise, e¢ 


Overland and Star ....... 


42, 65¢; 
OF Ye 


"R, 
‘ger, 66¢ 


balls, in bar-_ 


65¢ 
3 lb., 
3 lb. 


and 


“Balls, 


Hemp, i4-lb. Balis 
22¢ 


unser 

23¢ 
Balls, 
25@ 28¢ 
-27 @ 30¢ 
2 ib. 


85¢@ @$l. 25 


$1.50 
B, yf : 


oz 
aS8 


rpish ; 
16.8¢ 


VENTILATORS—Sanitary— 


Per doz. 
igh 
in. $4.00 
igh 
in. 


gh, 
in. 


gh, 


to 59 i 


75 
Sender 
$17.00 


. 15.50 


13.00 
11.5 


List + 5% 


Millers Fetls Oval — Pattern, 


58 $5.19 


Panes 


002 20% 


ts. .80% 


Heated 
12.50 less 25% 


2 


List, net 


++ +20% 


Co. : 
Agate Nickel Steel Ware.... 





-ge 
All white Enameled 
Vollrath Co.: List June 1, 1918: 
New Idea Kettles, Cast Tron. 10% 
linperial diotiow Ware, Cast iroi. 
10% 

White 

Special 
09 


Steel, 
10% ; 


Evameled i 


Blue 
Iron and Aluminum— 
Wagner Mfg. Co.: 
Iron, Hollow 
Cast Aluminum 
WASH BENCHES— 


Eagle Woodenware Co.: 
« wt Wash Benches, per io ’ 


7.00 
WAS» .RS—Bibb— 
Durst Mfg. Co.: 
Dumaco, a}. sizes, per 100 
. Cast— 
Over %-in., bbl. lots, per 100 |b. 
$8.00 


Iron or ~~ 

Size bolt. .5/16 % 

Washers. .$13.40 12.50 ul (40 11.20 11.10 
fer 100 Ib, 

Usual extras for less than full kegs. 


Leather, Axle 


% 1 rrr inch. 
22¢ 0 «= 25¢ Sg 34¢ per box 
WASHING MACHINES— 

See Machines—Washing 
WASTE—Cotton— 

White per ib. Oe ates per >, 

No. 1 13%@14¢ No. 
No. 2 12Y%@13¢ 
oe Sy 12¢ 
WEANERS— 
F. D. Kees Mfg. Co.: 


No. 727 Calf, per doz 
No. $28 Calf. per doz 


WEDGES— 

Oil Finish 

WEIGHTS—Sash— 
Per ton, $65.00, F.O.B, N. Y. 

WHEELS—Well— 

8 i. 80 14 Ge cccccccccccccces lS 

WHIPS— 


Featherbone Whip Co.: 
Drop Top “‘Featherbone”’ $2. 


b., 942 a 10¢ 


50036. 00 
buggy. 
2.35 @$6.50 
*“*Anti-Whalebone’’, 
$9.0 


Straight Featherbone, 


“— 
@$14.00 
$8.75 @ $9.50 


WHITE LEAD AND OXIDES— 

National Lead Co.: 
=, White Lead, Dry and P. 
Oil ) 


Kegs . Se Ib. bade} sy Ib. 100 Ib. 
Yha¢ %¢ 13¢ 
b 5 Ib. 
16¢ 15¢ 
Dry, Red Lead and Litharge: 
yy 2 UR ae 13¢ 
In 25 and 50 Ib. kegs....... 13',¢ 
of). | Oy See 13%¢ 
Red Lend in Oj: 
In 100 Ib. 
In 25 and 50 Ib. 
i . | ree 15¢ 
Lots of 500 Ib. or more, less 
than 1 ton a 
Lots of 1 ton or more. "10&2% % 
WIRE—Barb— 


See Market Report. 


Fence— 

Market 100 Ib. Bundies— 
See Market Report. 
Bright and Annealed: Per 100 Ib. 

6 and 9 l.c.l. 1000 Ib. : 
and over to retailer .base $3.80 
Snaller sizes take fence 
extras: for smaller 
uantities, viz.; to 999 

b. and 100 to 499 Ib 

extras are charged. 

Galvanized, subject to same 
conditions 

Coppered, subject to same 
conditions 

Tinned, subject to same 
conditions 


Less than car loads to retailers 
Bright and Annealed 


Nos. 16 17 18 19 20 
Per 1001b.,$7.20 $7.50 $7.95 $8.45 $9.00 
Spooled— 


dggores -#¢ 
E. H. Tate Mo, C $ 
Copper Spool Wire. 30-10% discount 
Brass Spool Wire. ..30-5% discount 
Black and Tinned Annealed Spool 
Wire 50-5% discount 


WIRE GOODS— 
Steel Wire Goods 


80&10& 104 
Brass Wire Goods 804 








Cup and Shoulder Hooks........75# 


35% | Wire Goods Co. : 
10% 


Bright Wire Goods. oe pee * 4 
Brass Wire Goods.. 

Cup and Shoulder Hooks.. 170% 
NET- 


WIRE CLOTH AND 
TING— 


List Sept. 1, 1917 
Galvanized Foultry Netting: 
Before Weaving 
After Weaving rd 
Screen Cloth, 12 Mesh, Per 100 s 
ft. Painted Black $2.30; Gal- 
vanised, $2.70; 14 Mesn, Bronze, 
$9.00. 
Stangard Galv, Hardware Grades; 
100-jt. rolls, 24 to 48 in. wide, 

‘ Per 100 sq. ft. 


2h 

Ej 

4 

5 

6 

7 

8 mesh 

American Wire Fabrics 

Galvanoid Electro, Zincked after 
weaving, 100 aq. ft.: 12 
mesh, >, 5; 14 mesh, $3.20; 

16 mesh, $3.70; 18 mesh. .$4.50 

Gilbert & Benuett Mfg. Co.: 


Regular ‘*Peari,’’ wet. 100 
3.7 


sq. ft. 
New York Wire Cloth Co.; 
Screen Cloth galv., per 100 sq. ft. 
Opel. Bs: Coated, mesh, 
$2.7 14 mesh, $3" 20; 
mes + 
Reynolds Wire Co 
AluminA Rustproof Electro Zinc 
coated after weaving, per 100 sq. 
ft., 12 mesh, $2.75; 14 mesh, 
$3.20; 16 mesh, $3.70; 18 mesh, 
4.65. 


Sun-Red Edge Ba 12 mesh, 
$2.25; 14 mesh, $2. Sis; 16 mesh, 
$3.15. 

WRENCHES— 

Agricultural 

Alligator or Crocodile 

Drop Forged S 

Stillson pattern 

Genuine U ‘alworth, 

Athol Machine Co,: 
Rapid Transit ....... 

Art Metal Works, Inc. : 
Ronson, per do: $6.60 

Pe GU céccedenceseeses $66.00 

Bemis & Call's 

ey Ss. 15%; Adjustable 

S Pipe, 15% ; Str’t Hd’le Auto. 

15%; UWriggs Pattern, 10%; 
Combination Bright, 15%. 

Steel Handle Nut 

Combination Black 

Merrick Pattern 

Motor No. 

Steel Ilandle Screw 

Wood LTlandle Serew.... 0... 

oes’ Genuine Knife Hdl...List, 

Genuine Steel Hdl... .List, 

i’ we Key Model... List, 


- List +5&2 14 % 


. 60-10 
Stillson .50&104% 


.+-List, net 


net 


100 
. 25 
Agric ultural 
Pexto, Stillson Patn 
Keystone Mfg. Co.: 
Keystone Rate hets 
Westcott “S"’ 
Lakeside Forge Co.: 
Drop Forged . 
Adjustable 
Frauk Mossberg Company: 
Sterling No. 1, N. P., ea.... 
No. 7 Socket, Set $3.50; > 
10, $8. , pe 14, $13.00; 
No. 20, $20. 
Niagara Ka'lts Mee Stamping Works: 
Single and Double Vestpokit...Net 
Prismolite Co.: 
Universal Grease Cup, per doz.$6.00 
Richards-Wileox Mfg. Co. 
Shark Adjustable Pipe. --.60% 
Wizard Adjustable Rate het. -50% 
Whitman & Barnes Mfg. C “~ 
yy nero 
Alligator Pattern, Bull Dog.. y 
Machinist, K. H., case lot. 176% 
Less than’ case lots...... Net List 
Railroad Special, case lots...714% 
Less than case lots.......Net List 
- Hl. Williams & Co.; 
Agrippa Chain Pipe and Fittings, 
25&10 % 
Vulean Improved Chain Pipe. "25% 


WRINGERS—Mop— 
Eagle Woodenware Mfg. Company: 
Eagle Mo» Wringer and Bucket 


Combined: 
Domestic 10 qt., per doz... .$16.20 
per doz.... 18,00 


Standard 14 qt., % 
Janitors 22 qt., per doz.... 21,00 
White Mop Wringer Co.: 
Ilousehold per doz. : 
No. 2 Small Size, 


No. 3 Femily Size... .$% 


No. 1 Hotel Size... ..$3 


Noe-8 HotejZ,.9s...--: 
No. 5 Rou hep: ; 

WRISTLETS— 

Mealy Mfg. Co.: 
— Watch, 


j 


per 
3.00 


$38, 00 


12 size, 





Joffre Watch, 6 size, per doz. ry 50 





& 


